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SENATOR L. Y. SHERMAN 
WILL MAKE ADDRESS 


Illinois Statesman Will Speak on 
“Federal Insurance Encroach- 


ments” at Cleveland Meeting 


PROGRAM NOW COMPLETE 


Many Excellent Features for Conven- 
tion of the National Association 
of Insurance Agents 


NEW YORK, Sept. 1—To the list 
of speakers already announced should 
be added Lawrence Y. Sherman, sen- 
ior United States Senator from Illinois, 
who, promptly at 2 o’clock Wednesday 
afternoon, will address the National 
Association of Insurance Agents next 
week on “Federal Insurance Enroach- 
ments.” 


“On Time” Convention 


Arrangements are being made to im- 
press on deleg aies that this is going 
to be an “on time” convention, with no 
unnecessary delays or interruptions. 
Ten in the morning and two in the 
afternoon are the hours at which ses- 
sions are scheduled to begin and each 
delegate will be reminded each day 
that as a business man he is expected 
to keep his appointments promptly and 
on time. It need hardly be said that 
such punctuality on the part of dele- 
gates would do more to make this con- 
vention as unique as its program 
promises that it will be interesting. 


Entertainment Features 


The special entertainment feature of 
the convention will be a dinner and 
dance tendered to all delegates and 
guests at the Hotel Winton on Thurs- 
day evening, followed later in the eve- 
ning by special reservations in the 
Rainbow room to witness the ice-skat- 
ing and cabaret. 

The ladies committee is arranging 
to pilot the visiting ladies through the 
shopping district of Cleveland on 
Wednesday morning and on Wednes- 
day evening they will attend the Still- 
man theatre. 

Agents say a large attendance is an- 
ticipated owing to the great interest of 
those in the business in the problems 

(CONTINUED ON PAGE 12) 
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Etna (Fire) Insurance Co. 
OF HARTFORD, CONN. 


Has entered the one hundreth year of its existence and has during that time paid 
more than $165,000,000.00 in losses. Company that has faithfully carried out 
every obligation assumed during so long a period may be regarded as an important 
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be found in all cities and towns. 
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PATRIOTIC NOTE IS 
CLEARLY SOUNDED 


Commissioner M. J. Cleary Came 
Out Flatfooted Against the 
Socialistic Reformers 


SUPERVISORS AT DENVER 








Many Subjects Are Before the State 








What is Worth Owning is Worth Insuring 


And in these days of War with 
all its possibilities for loss, prop- 
erty is more worth owning 
than ever. War prices make re- 
pairs and replacements more 
costly in case of fire. 





“America Fore” 


Adequate Insurance is a neces- 
sity today. American companies are second to none in 
strength, management, service and reliability. 


FIDELITY-PHENIX FIRE INSURANCE COMPANY of NEW YORK 
Cash Capital $2,500,000 
HENRY EVANS, President 


Home Office Managing Branch Offices 
80 Maiden Lane Famous f vad Chicago, Montreal, 
New York F air Dealing San Francisco 


Officials at Their Annual Conven- 
tion Being Held 





[The main features of Commissioner 
Cleary’s powerful arraignment of the so- 
cialistie tende neies of the day in the ef- 
fort to extend the wing of the sovern- 
ment over private activities and convert 
the United States into a paternalistie 
form of government are given on page 
1, Part Ili( the Casualty and Surety See- 
tion, of this issue. This address should 
be read by every insurance man and 
earefully digested.] 





DENVER, COLO., Sept. 11. 


Chirty- 
live states are represented in 


Denver 
the convention of insurance com- 
missioners with goodly sprinkling of 


company officials, fraternal leaders and 


x-commissioners, the latter larger 
than in any previous convention, there 
being twelve former commissioners 
present. 


President M. J. Cleary sounded a 
high note of patriotism in his annual 
report following brief addresses of 
welcome from Governor Gunter and 
city officials who likewise pitched their 
talk in high patriotic tones. 

Rapped the Reformers 


Old-timers say Mr. Cleary’s address 





was one of the greatest ever heard at 
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Total Assets - - $18,040,850 


conventions. It calmly developed the 
cherished ideals of our national exist- 
ence and. pleaded for their preserva- 
tion against the encroachment of the 
socialist and reformer. He depre- 
cated any activities by the government 
in curtailment of those liberties of in- 
dividual expression so long enjoyed by 
our citizens. Any governmental agency 
in opposition to individualism not 
actually needed to aid in winning the 
war he affirmed to be an attack on our 
personal liberties and traditions of 
government. 


Reinsurance Facilities 


President Cleary urged that fire 








(CONTINUED ON PAGE 13) 
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WESTERN UNION HAD 
UNEVENTFUL MEETING 


Much Time Was Taken in Dis- 
cussing Allied Interests of the 
Body 


DUGAN MADE PRESIDENT 


Internal Affairs of the Organization 
Are Found to Be in Very 
Satisfactory Shape 


The annual meeting of the Western 
Union, held last week at New London, 
Conn., was a quiet and uneventful af- 
fair. More and more the business of 
the organization is being transacted by 
the governing conference and other im- 
portant committees, and the members 
gather largely to hear reports of what 
has been done. On this account an 
effort was made to omit the semi-an- 
nual meeting in April, but the members 
were unwilling to give up the long- 
established precedent. A. G. Dugan 
of the Hartford was elected president, 
S. Y. Tupper of the Queen, vice-presi- 
dent, and E. B. Hatch, secretary. The 
attendance was good, especially of the 
eastern members, as a meeting of the 
Eastern Union was scheduled to follow 
that of the Western Union. 

Business Rapidly Dispatched 


President Marshall pushed the busi- 
ness along and nearly all the standing 
reports were presented during the first 
day. The program was so far ad- 
vanced that the election of officers 
took place on the opening afternoon, 
which is very unusual. “The interest 
of the meeting grew chiefly out of the 
allied interests of the business, such 
as the Underwriters’ Grain Associa- 
tion, the meeting of the subscribers to 
the state inspection bureaus and other 
kindred activities, rather than from 
the routine business of the organiza- 
tion. Almost all of the second day’s 
session was devoted to discussion of 
the terminal elevator situation and to 
the report of the subscribers’ actuarial 
committee, the Union adjourning and 
reconvening as individuals to hear the 
latter. 

No Use and Occupancy Report 


Most of the committees had short re- 
ports and several had no reports or re- 
quested to be discharged. J. L. Whitlock 
was elected an honorary member. It was 
decided to assume jurisdiction over West 
Virginia on Jan. 1, 1919, subject to the 
ratification of the Eastern Union. The 
joint committee on use and occupancy 
insurance, representing the Eastern and 
Western Union, was not yet ready to re- 
port but promised a report to the Oc- 
tober meeting of the Eastern Union, 
which will be sent to the members of 
the Western Union by mail. The commit- 
tee on the hazards of soft coal storage 
was authorized to make its report 
through the bulletin. 


Governing Committee Report 


The report of the governing committee, 
presented by Charles R. Street, its chair- 
man, announced that the internal affairs 
of the organization have been unusually 
peaceful since the last meeting. There 
has been a better feeling and closer ad- 
herence to practices, possibly because of 
the lowering clouds of possible govern- 
ment insurance. The controversy with 
the Western Insurance Bureau over bank 
agencies, sales and mergers is now in a 
fair way of satisfactory adjustment. 
Suggestions have been received from the 
bureau conceding practically all the 
Union has asked for. 


Competitive Practices 


The committee was instructed to report 
at this meeting as to the continuation or 
repeal of all rules providing for com- 
petitive rates. There is little demand for 
them under present conditions, but con- 


mandatory rules, but they will be brought 
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ditions may change, and the postpone- 
ment of action was recommended. No 
action was taken on the proposed man- 
datory form for schedule grain insur- 
ance. The general cover contracts under 
which line grain is written violate cer- 
tain features of the rules, beside being 
in contravention of the filings in some 
states. It had been decided that the 
general cover contract in legislation is 
not applicable to line grain, but as en- 
forcement would make trouble action is 
postponed until the next meeting. | 





Combined Dwelling Policies 


At the April meeting a rule was 
adopted abolishing the special dwelling 








house policy in Oklahoma. Pending ac- 
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tion by the Bureau the Oklahoma in- 
surance department protested, 
the combined policy continued, and ac- ; 
tion was suspended until this meeting. | 
The committee recommended that all | 
forms of fire and lightning policies for 
insuring dwellings be prohibited as to 
all states after Nov. 1, but supplies on 
hand can be used. After July 1, 1919, no | 
member shall issue any form of com- 
bined fire and lightning policy except 
those containing the conditions of the 
regular or standard policies of the re- 
spective states, and the necessary tor- 
nado policy conditions to cover the tor- 
nado liability. 

At the semiannual meeting the sub- j 
seribers’ actuarial committee was given | 
authority to make such changes in the | 
rules as might be necessary to meet the 
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requirements and conditions. This has 
been done, and the changes are now be- 
ing put in shape for early publication. 
No radical changes are involved in the 


into line with the accepted underwriting 
practice of the day. 


Will Make Some Changes 


It is necessary, however, to make many 
changes in the so-called advisory rules 
to avoid discrimination among. states 
meriting equal treatment. The Union has 
many rules on its books which were 
originally mandatory, but which were 
transferred to the advisory list’ when 
they were found to be unworkable or 
unenforceable. It was held to be unwise 
to use the rate regulation on statute of 
a state to enforce provisions which are 
not enforced in other states, and which, 
because of lack of cooperation, cannot | 
be enforced when not backed by the 
authority of law. 





Storage of Soft Coal 


The committee made a strong point of 
the danger from the storage of bitumin- 
ous coal, as a result of the fuel short- 
age. This causes a serious increase in 
hazard, because of the risk of spon- 
taneous combustion, and the committee 
suggested that permits be not granted 
for such storage without investigation 
The engineering department, which has 
been under the supervision of the gov- 
erning committee heretofore, will be 
established as an independent office here- 
after, under the supervision of the sub- 
scribers’ actuarial committee. In this 
way it can be better coordinated in the 
work of the state inspection bureaus. 
which are handled by the subscribers’ 
committee. The engineering department 
reported that since the last meeting 
twelve towns have been inspected and 
graded by the National Board grading 
schedule, and that nine towns have been 
reinspected and graded. The towns have 
been reinspected and reported on, twen- 
ty-one have been classified as to mu- 
nicipal protection and nineteen have 
made material improvements in their 
fire protection to retain their present 
grades. 
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STATEMENT DECEMBER 31, 1917 
Total Admitted Assets - - - - - - - = $507,968.00 
Surplus to Policy Holders - - - - - - = 321,320.00 
Net loss Paid since Organization -'- - - - 375,213.00 





Correspondence solicited for lines on high-class mer- 
cantile and special hazards where not represented. 
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CONSERVATION METHOD 


LIGHTNING’S METAL LOSS 


Replacement of Farm Implements De- 
stroyed by Fire Becomes Serious 
Matter 


Lightning losses this season have 
been exceptionally heavy. Insurance 
agents who are urging use of lightning 
rods to prevent these losses are aiding 
to conserve supplies necessary for win- 
ning the war. 

Yet some phases of lightning dam- 
age have not received sufficient con- 
sideration at this time. The United 
States Food Administration has em- 
phasized its connection with food con- 
servation. The United States Depart- 
ment of Agriculture has explained how 
it is related to the farmer’s efficiency. 
The National Council.of Defense has 
outlined its effect on the successful 
prosecution of the war but none has 
pointed out its importance in affecting 
the metal situation. When metal is 
made useless in the fire burning the 
farmer’s barn, it must be replaced. 


Buildings and Tools Essential 


A farmer cannot tarm without a 
barn. On a big farm, he needs a big 
barn and many tools. very small 
house may not very seriously affect 
his efficiency as a producer, while a 
very small barn may make it impos- 
sible for him to operate successfully. 
When a farmer’s barn is destroyed, a 
new one must be built immediately. 
Its construction under the McAdoo 
building restriction ruling is even en- 
couraged in principle. This is what 
Mr. McAdoo says, “Where it is a 
question of need—be it on account of 
sanitary conditions or because without 
such new construction other opera- 
tions essential at this time for the wel- 
fare of the country would suffer—there 
is no doubt that the work should be 
undertaken. This applies equally to 
construction work in cities and towns 
and in farming districts.” 
Barns Must Go Up at Once 


When some buildings are destroyed 
by fire it is possible to postpone re- 
placing them until after the war, but 
the farmer’s barn must be replaced im- 
mediately. The present lightning sea- 
son has seen a terrible destruction of 
farm property, a destruction more ex- 
tensive than usual. This lightning 
damage has thus led to a decrease in 
food stocks, lumber stocks and metal 
stocks of the country at a time when 
all should have been guarded well. 


Much Metal Used 


A farmer’s barn usually contains one 
or more tons of metal in tools such 
as wagons, reapers, planters, milking 
machines, and in barn parts such as 
door tracks, hangers and hay tracks. A 
small fraction of a ton’s weight of 
metal, probably one-twentieth or one- 
fifteenth, will protect all the metal in 
the barn absolutely against lightning 
damage. This is a phase of lightning 
protection which deserves special em- 
phasis just at this time. 


Damages Underestimated 


The loss of metal and food stocks 
in barns is greater than is usually sup- 
posed because the lightning damage of 
the country is certainly underesti- 
mated. The figures of loss are usually 
given at $8,000,000, but this is the 
actual amount which has been paid out 
by the stock companies of the country 
for lightning damage. The stock com- 
panies of the country probably do not 
Pay out more than half the actual 
lightning loss, and furthermore the in- 
Surance paid never equals the totai 
damage done in cases of total loss. 
This is particularly true of insurance 
on farm property which is very seldom 
carried near to full value. The actual 


lightning damage in the United States 
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FLEMING IS NEW HEAD 


STATE FIRE MARSHALS MEET 





Next Annual Convention of the Organ- 
ization Will Be Held Next 
Year in Toronto 





SIOUX FALLS, S. D., Sept. 6— 
The annual convention of the Fire Mar- 
shals’ Association ended today. T. Al- 
fred Fleming of Ohio was chosen presi- 
dent, H. N. Van Camp of South Da- 
kota vice-president, and John G. Gam- 
ber of Illinois secretary and treasurer. 
Col. J. R. Young of North Carolina and 
L. T. Hussey of Kansas were elected 
on the executive committee; Toronto 
gets the next convention. George F. 
Lewis, assistant fire marshal of On- 
tario, making a bid on behalf of To- 
ronto, and secured it. The National 
Firemens Association issued an invita- 
tion to the fire marshals’ body for a 
joint session in June, but the time was 
not considered opportune. A perma- 
nent committee on building codes was 
recommended for appointment, and the 
National Board uniform blanks were 
approved. 

Uniform Report Blanks 


There was considerable discussion on 
the subject of uniform report blanks 
which would permit a general classifi- 
cation throughout the country as to 
fire losses. Unless blanks are standard- 
ized it was thought that no general 
classification of losses could be made. 

In resolutions read by State Fire Mar- 
shal Roe of Iowa, the association rededi- 
cated itself to war work, especially along 
conservation lines. James R. Young of 
North Carolina was president and in 
charge of the session. It was voted to 
ask the priorities committee at Washing- 
ton to release necessary material for the 
prosecution of the work of safeguarding 








is to $8,000,000, that is, as 
by the dollar standard. 

It is safe to say that the metal made 
useless in this $25,000,000 of fire loss 
would go far toward supplying all the 
metal used in a single season to protect 
properties against lightning damage. 
Metal conservation can be very ef- 
fectively promoted by urging protec- 
tion against lightning. 


measured 
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life and protecting 
to war work. 


industries essential 


“Fire Protection” Commended 

“Fire Protection,” of Cincinnati, was 
highly commended in various remarks 
from the floor, and was again made the 
official organ of the association. State 
Fire Marshal John G. Gamber, of Illinois, 
brought out much discussion in his paper, 
he giving some of his experiences in 
ferreting out arson. Another fine paper 
was by W. T. Colyer, who told how to 
enlist women and children in fire mar- 
shal’s work. It was related by some of 
the delegates how women’s clubs were 
assisting in cleaning up premises and 
carrying the message of fire protection 
to the homes. In some places boys’ 
leagues and the Boy Scout organization 
were used. In some sections the school 
children were enlisted in fire protection 
work. One of the interesting talks was 
by Dr. H. H. Brown, of the department 
of chemistry, Bureau of Agriculture, on 
dust explosion. 





Changes in the Field 











Marine, has obtained leave of absence 
and leaves field work this week to join 
the Compliance Division of the United 
States War Department. 





Louis H. Detmering 


Louis H. Detmering, Jr.. who has 
been connected with M. L. Alexander 
& Son’s agency at Cincinnati for the 
last 18 years, has been appointed spe- 
cial agent of the Underwriters Depart- 
ment of the Automobile of Hartford, 


; assisting Louis H. Schweer of Cincin- 








Murray S. Bradish 
Murray S. Bradish of Portland, spe- 
cial agent of the Springfield Fire & 








nati. 





C. U. Hendrickson 


C. U. Hendrickson, special agent for 
nine years for the Hanover Fire in 
Nebraska, has accepted a similar po- 
sition in ee with the Home Fire 
of New York. The change will be 
made Sept. 17. He has long been re- 
garded as one of the active progres- 
sive field men in the state. 

S. Cypreansen, who was appointed 
special agent early in the year, con- 
tinues in the same capacity, and John 
M. Shickley, who has been special 
agent becomes state agent, succeeding 
John K. Morrison, who recently re- 
signed to go with the Colson & Rey- 
nolds agency at Fremont, Neb. 





John Mosher 


John Mosher, who has been 


; asso- 
ciated with the B. B. Van Steenburg 
agency, at Spirit Lake, Iewa, has re- 


moved to Des Moines to become spe- 
cial agent for the Hanover, working 
with Frank MHathorn, state agent. 
Mosher has been with the Spirit Lake 
agency since 1900. 





R. T. Nelson 
R. T. Nelson, 


special agent of the 
American Eagle in Illinois, has re- 
signed to enter the engineering de- 
partment of the officers’ training camp 
at Washington Barracks, D. C. Mr. 
Nelson is the son of Andrew M. Nel- 
son, assistant secretary of the western 
department of the Commercial Union. 





M. S. Littleton 


M. Stanley Littleton of the local 
agency of Hagans, Strouse & Little- 
ton, at Ipava, Ill., has been appointed 
farm special agent of the Home in 
Illinois. 
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NORTHWEST’S PROGRAM 
ANNUAL CONVENTION EVENTS 


Young E. Allison Is to Give Annual 
Address—Senator Harding of 
Ohio Will Speak 


President Frank G. Snyder of the 
Fire Underwriters’ Association of the 
Northwest announces the program for 
the annual meeting to be held in Chi- 
cago at the Hotel LaSalle Oct, 2-3. 
Editor Young E. Allison of the Insur- 
ance Field is to give the annual ad- 
dress. The only outsider on the pro- 
gram is United States Senator Warren 
G. Harding of Ohio. The program in 
detail is as follows: 


WEDNESDAY, OCTOBER 2 
Opening Session 10 A. M. 


Invocation—Rev. John M. Vander Meulen. 
Vocal Selections—Mrs. P. D. McGregor. 
Accompanist, Mrs. Ethan Taylor, 

Roll Call, Reading of Minutes of Last 
Meeting, Election of New Members. 
Report of Board of Directors—Guy A. 

Richards. 
Report of Library Committee—A. R. 
Monroe. 
Report of Scholarship Committee—Wel- 
lington R. Townley. 
Report of Secretary—Guy A. Richards. 
Report of Treasurer—Charles L. Hecox. 
Address of President—Frank G. Snyder. 
Annyal Address E. Allison, 
Louisville, Ky., editor Insurance Field. 








Afternoon Session 2:30 P, M. 
Address, “United We Stand’—E. M. Al- 
len, Helena, Ark., president National As- 

sociation of Insurance Agents. 
Address, “Is Our Goernment Socialistic- 
ally Inclined?”’—C. J. Doyle, Spring- 
field, Ill, associate general counsel 
National Board of Fire Underwriters. 


THURSDAY, OCTOBER 3 
Morning Session 10 A. M. 





Address, “Some Observations by a Fire 
Prevention Secretary’—M. M. Hawx- 
hurst, Ann Arbor, Mich., state agent 
Niagara Fire. 


Address, “Governmental Problems” — 
George A. Viehmann, New Brunswick, 
N. J., president New Brunswick Fire. 


Afternoon Session 2:30 P, » 


Address, “America After the War’— 
Warren G. Harding, United States Sen- 
ator from Ohio. 


Reports of Committees, Unfinished Busi- 


ness, New Business, Election of Offf- 
cers. 
Frank G. Snyder, president. 


James M. Larmore, vice-president. 
Guy A. Richards, secretary. 

Charles L. Hecox, treasurer. 

Royal A. Buckman, sergeant-at-arms. 


The Phoenix of Hartford has taken up 
its agency at Kirksville, Mo., with E. F. 
Bonfoey. 





NEW EDICT’S EFFECT 


UNDERWRITERS NOT ALARMED 


Order Prohibiting Manufacture of Beer 
After Dec..1 Is Not Causing 
Concern 


NEW YORK, SEPT. 11.—Although 
naturally interested fire underwriters 
are not excited over President Wilson’s 
war order prohibiting the manufacture 
of beer throughout the country after 
December 1. lt is estimated that there 
are ten thousand saloons in New York 
City alone, and probably half that num- 
ber in the territory within a hundred 
miles of the metropolis. In the large 
percentage of the cases the fixtures in 
the saloons are held under chattel 
mortgage by the great brewing con- 
cerns, the saloonkeepers having a very 
small interest in the investment. 


Will Lose Little 


Stocks of the liquids on hand can al- 
ways be disposed of and hence, in the 
event of a cancellation of his license, 
a saloonkeeper stands to lose little save 
prospective profits. No use and occu- 
pancy insurance is carried by the 
saloons. The experience had upon this 
class of property by the fire companies 
has been profitable. 


Hotel Hit Hard 


A different proposition is presented 
by the hotels maintaining bars, and 
particularly where the sale of liquor 
constitutes a considerable percentage 
of the total revenue. It is figured that 
with the abolition of the bar hotels 
will have to increase prices in their re- 
spective restaurants, thereby making 
the latter self-sustaining, which very 
few of them now are. 

When Canada adopted a prohibition 
measure, to become operative within 
twelve months after its enactment, a 
number of the fire companies ceased 
writing saloon business or hotels main- 
taining bars, fearing the moral hazard. 
That this hazard was a real one was 
evidenced by the fact that in the prov- 
ince of Saskatchewan alone sixteen ho- 
‘els burned the day the prohibitive law 
went into effect. 


one hundred members of the In- 
surance Society of Massachusetts held 
their annual outing at Villa Napoli at 
Nantasket last Saturday, spending the 
afternoon at baseball games and field 
sports and winding up with a lobster 
supper and cabaret entertainment. 


Over 


E. W. Mangson, who has been con- 
nected with the Charles L. Crane agency 


at St. Louis, has resigned and opened 
an office there as adjuster for the as- 
sured. 





Fire Companies’ Semi-Annual Statements 


(As made to the governor of Georgia) 





Net Disburse- 

Assets Surplus Income ments 
TOG 6o4000 see tee eniae FR Re, 5, $ 3,284,784 $ 750,000 $1,076,527 $ 913,580 
ROC CRUURETIID 6. icles aie be sansa 2,873,984 1,027,100 633,973 517,613 

PO  TICRIIOEE a k.n:k tb siow an eee 2a 531,114 24,024 110,937 97,14 
PE UNEROD | 45:6 as du aioe Nine dS 05S Hee 3,557,040 1,029,733 1,551,994 1,337,009 
SP Ter ere TE Cee ee 2,245,985 598,580 864,969 810,211 
EE ae eee re re ee ee Tee 4,643,697 722,013 1,829,407 1,459,268 
ch ae ibn Ss bo mh ee eae kb wee Owe Oe 1,022,816 267,525 183,024 149,372 
Cpmemmereind WRION. ....cocccccccscccesvnus 1,503,843 381,546 530,653 455,738 
COPEIRLC AE: 5 0.0.0 Sco o's b bien 6 N.0 Wide oi 9 0 6S 1,138,244 220,400 195,666 159,148 
WARS GAMBOCIBNAON 615 i6:0:0 0.550.510: eccmieie a wa 6 12,765,786 3,634,106 3,869,224 3,413,530 
Fireme ne pr eerie ee se xak dae 3,846,396 7,016,765 6,710,611 
Glens Falls Se ee eT r TeT e eT ee 7,443,813 2,453,805 2,389,853 2,141,177 
Great AMOrICAN .... .cccccssvcccvccvees 25,570,506 8,299,679 9,982,81 ,804,975 
Tee, Op. Of BM. AM. oa ccccccsecesesasves 27,419,634 5,000,000 10,874,375 9,887,217 
EepmGom BG FMRC... is cccvsrccscvcscevese 5,903,816 2,293,447 1,794,066 1,878,697 
Nat.-Ben Franklin .......ceecesccvece 5,114,785 1,659,456 1,375,319 1,077,201 
National, C POPE, Cee rT Tee 20,439,264 4,767,954 7,338,288 6,016,585 
merase ogg Sean res wis WSS eceie ee 2,420,077 185,496 962,065 804,054 
Niagara Fire .... cscs ccvccccesccscves 8, 752,529 2,176,503 3,280,698 3,031,104 
Northwestern Nat'l .......ccccccccvoee 7,969,696 1,725,996 2,262,471 1,945,885 
Te ee: ee Oe Lee ee oe ee 3, 664,093 1,186,948 1,374,247 1,264,311 
i ES cad oukee 6oe Ves teense 906,230 405,891 311,802 278,634 
Sento: Mb eon 1,893,009 2,848,578 2,574,621 
Royal TORRES 6c is cccccte die ssececasics 1,113,477 1,650,773 1,624,878 
Scottish Un. & Nat 3,764,550 1,966,407 1,900,274 
Sterling Fire ......ccwsevccsesscoccecee 1,858, 789 439,067 406,178 358,932 
Ste oR Ee, eT Se eee 2,636,521 1,996,991 1,869,845 1,985,597 
oe re & M. dic wipe gBat Ws kp oe aces 14,427,643 4,358,576 6,021,680 5,174,574 
Stuyvesant ghee So's KURLES phe ee oe N SSS eH 2,274,345 104,343 885,178 703,311 
Oe) ee Se SD Se a rr yt ee ie 1,217,313 799,103 639,267 637,370 
5 Regen ieee ee ee pene ers ee a 2,453,945 578,730 1,884,653 2,159,739 
Taimaine ~ Tey oe en ee 1,619,898 679,710 651,130 537,476 





FIRE LOSSES FOR YEAR 
BIG INCREASE IS NOW NOTED 


Distillery Loss at Owensboro, Ky., Was 
Largest One During August— 
High Record Reached 

Nn 


The losses by fire in the United 
States and Canada during August this 
year, as compiled from the records of 
the Journal of Commerce, reach $31,- 
476,650, which is nearly 50 percent in- 
crease over the figures of August, 1917, 
which were $21,751,100. The losses for 
the first eight months of this year ag- 
gregate $200,036,285, as compared with 
$180,515,875 for the same months last 
year. The following table gives the 
losses by months for the first eight 
months of this and the two preceding 
years: 


1916 1917 1918 
Jan $21,423,350 $ 36,431,770 $ 37,575,100 
Feb. 24,770,770 29,587,660 20,688,155 
March 38,680,250 17,523,000 20,213,980 
April 12,81,050 18,597,225 20,108,900 
May 15,973,500 24,968,800 20,545,900 
June 12,247,500 15,513,270 24,890,600 
July 23,013,800 16,143,050 24,537,000 
Aug. 10,745,000 21,751,100 31,476,650 





Total $159,535,220 $180,515,875 $200,036,285 
Large Fires of the Month 

It will be noted that there was an un- 
usual number of large fires during the 
month. Of the thirty-six fires causing an 
estimated property damage of $200,000 
or over each, the following are worthy of 
special record: 


Moreau, N. Y., bag and paper 

Ee Re ear 500,000 
Indianapolis, Ind., china factory 440,000 
Montreal, Que., biscuit factory 

rT bs ies Gog) bt cn 500,000 
Fresno, Cal., business section.. 500,000 
Stoughton, Mass., woolen mill. 400,000 
Chicago, Ill., lumber mills and 

OE doc arikeeneece ean hes hee 400,000 
Marianna, Ark., business sec- 

ORT cities erensnchet ate niataress iets 750,000 
Fresno, Cal., two planing mills 

ene DOK TRCUOTS « iodo ic cicccnns 400,000 


Owensboro, Ky., whiskey distil- 


lery and warehouses......... 4,000,000 
Canton, Ohio, business block...1,000,000 
Hillsgrove, R. I., iron works.. 500,000 
Omaha, Neb., lumber and coal 

WOOD si xbn cdo oSS ARERR 500,000 


Will Reach High Record 

It will be seen from these figures that 
the year 1918 will almost surely reach 
the highest record of fire losses in this 
country, with one exception, the San 
Francisco conflagration year 1906. The 
fire underwriters have had a very hard 
experience during August, as the bulk 
of the property destroyed was quite 
fully covered by insurance. 

The detailed list of fires for the month 
will show a notable number of risks in- 
volved in war work and food ware- 
houses. The largest loss during the 
month was that involving the destruc- 
tion of the Green River Distillery at 
Owensboro, Ky., which involved a loss of 
at least $4,000,000 in property well in- 
sured. 


Violations Are Expensive 

PHILADELPHIA, PA., Sept. 10.—Fig- 
ures compiled by the Middle Department 
Association show its violations cost $18,- 
900 per annum, approximate average of 
45 cents each. If time, postage and ex- 
pense of home office and special agents 
in obtaining corrections be added, the to- 
tal of cost of violations is a large per- 
centage of each premium affected. Of 
the total number of violations, 60 percent 
are due to carelessness, 15 percent are 
premeditated and 25 percent result from 
want of ability to interpret values. In a 
letter to members, the association says: 
“The first two causes can and should be 
practically eliminated and the third can 
be materially reduced.” 





Fire Insurance Special Agent's Posi- 
tion Wanted. Am 38 years of age 
‘and married. Have had 12 years of agency 
experience and 6 years executive field ex- 
perience asa Home Office Special Agent for 
a Casualty Company. Am thoroughly familiar with 


New York, Ohio, Indiana and Southern Michigan. 
What have you to offer? Will be available October 





Ist. At present living in Cleveland, Ohio. Addrese 
25-0, care The National Underwriter 











WANTS A COMMISSION 


ELLSWORTH HAS SUGGESTION 


Michigan Supervisor Would Have All 
Losses Investigated Before Pay- 
ment Will Be Allowed 


DENVER, COLO., Sept. 11—Com- 
missioner F. H. Ellsworth of Michigan 
delivered an address today at the In- 
surance Commissioners’ Convention on 
the fire insurance situation. He re- 
ferred to the tremendous fire loss 
which has been increased to an alarm- 
ing extent, and said that while the 
campaign of education as to fire pro- 
tection has had some effect the re- 
sults desired have not been obtained. 
He believes that if people will not rise 
to the occasion through educational 
prompting it may be necessary to pass 
laws to produce the remedy. Some 
underwriters, he said, attribute the 
great destruction by fire in this coun- 
try to the large percentage of frame 
buildings. He feels, however, that 
most of the loss is due entirely to care- 
lessness. He says the time has come 
when the responsibility for fires must 
be placed upon the individual. Many 
owners or renters of property violate 
ordinances, are careless, neglectful and 
indifferent. 


Wants Commission Appointed 


Commissioner Ellsworth said that if 
a property owner has willfully main- 
tained a dangerous property which burns 
through his neglect after notice he 
should in no case be permitted to collect 
his insurance. 

Commissioner Ellsworth said that a 
commission should be appointed to pass 
on all losses and that no insurance com- 
pany should be permitted to adjust or 
pay a loss until it has been passed on by 
this commission. He would not interfere 
with companies making investigation of 
losses and inspecting the property but 
before paying the loss the commission 
would have to pass on the adjustment. 
He stated that many insurance agents at 
present endeavor to get their losses paid 
without any delay largely for advertis- 
ing purposes and to curry favor with the 
assured. This speedy payment of losses 
he feels should be checked. 

Remedy for Lower Loss Cost 

The remedy for lower cost of insur- 
ance he says is not state insurance but 
the loss ratio must be reduced. He said 
that the government could not render the 
service of protection, supervision, inspec- 
tion and rate distribution which is ac- 
complished by the present system. He 
said that this is no time for experiment 
and substitution of theories. Commis- 
sioner Ellsworth declares that the great 
insurance system now in existence on 
which the business of the country is de- 
pendent must not be broken down or im- 
paired. 


Big Loss on Sugar 


NEW YORK, Sept. 11.—Of the 130,000 
bags of sugar in warehouses at Cardenas, 
Cuba, destroyed by fire Sept. 7, 80,000 
were insured on the basis of $14.95 per 
bag in the $100,000,000 sugar pool. Com- 
panies sharing in the pool are: Conti- 
nental, Home, Hartford, National of 
Hartford, Globe & Rutgers. Total loss on 
sugar by fire is estimated at $2,000,000. 
The pool, under separate policies, also 
covered sugar against all war risks. So 
even if the fire were of enemy origin, as 
hinted, this would not affect the insur- 
ance protection. 


_———— 


Special Agent 
INDIANA 

A connection as Special 

Agent is desired, where 

ambition and application 

will count. References. 
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RATE SUPERVISION | 
WAS WELL DISCUSSED 


Lawrence W. King, Minnesota Su- 
pervisor, Presents Some Views at 
the Commissioners Meeting 


COOPERATION IS NEEDED 


Speaker Declares That Classification 
of Premiums and Losses Is Essen- 
tial to Get Experience 


DENVER, COLO., Sept. 11.—Law- 
rence W. King, rate supervisor in the 
insurance department of Minnesota, 
spoke before the insurance commission- 
ers today on “The State Supervision of 
Fire Insurance Rates.” He said that 
forms, rates and rules are inextricably 
interwoven. The supervision of one c 
these without the regulation of the 
others would do but little toward elim- 
inating the discrimination so frequently 
alleged. He said that the principal rea- 
sons for passing rate regulation laws 
are to combat the ability of those in 
control of large properties to secure 
better treatment than small insurers 
whether as regards rate, form or term; 
the necessity of determining financial 
responsibility; the increasing cost « 
insurance upon some classes of prop- 
erty; the increasing number of business 
classes which are organizing mutual 
companies; the admitted lack of any- 
thing like scientific rating and classi- 
fication of property; the fact that the 
basis rates and consequently the final 
rates are not predicated upon the com- 
bined experience of all the companies 
or even a majority of them, the injus- 
tice and discrimination in rates or 
forms used either through influence or 
incompetence. 


Cooperation Is Necessary 


He said that the companies com- 
plained of extension of supervision and 
control over rates but the United States 
Supreme Court has decided that insur- 
ance is not purely and exclusively a 
private enterprise. He said that the 
States that have anti-compact laws are 
simply maintaining a wasteful, destruc- 
tive and inefficient system which will, 
following the course of all modern busi- 
ness, give way to cooperation. He said 
that cooperation in rate making is the 
means whereby small companies can 
enter new fields economically by which 
their expense ratio is reduced. He said 
that companies must cooperate in their 
rate making machinery. The principle 
ot schedule rating is the best method 
of preventing discrimination and up to 
the present time Mr. King said is the 
only method devised of securing fair 
and just rates. 


Leave Schedule to Department 


He said if the citizens are convinced 
that they are receiving justice at the 
hands of the insurance companies, that 
they are receiving the same considera- 
tion as their competitors and that the 
individual merits of their risks are be- 
ing recognized, they are not interested 
in the makeup of their rates, or the 
schedule used in rating them. It is the 
business of the state department to see 
that the rating bureaus are doing their 
duty. The department or supervising 


office should satisfy itgelf as to the just- 
ice of the sche he processes 
used in applying. 


Mr. King said that the analytic rating 
System has been expanding rapidly dur- 
ing the last nine years. An application 
of the’ present edition with its supple- 
ment will produce more decided changes 
in the individual rates than those now in 
effect and which were produced under 
the 1909 election. He said that further 
changes in the schedule are contem- 





assistance to local agents. 


representing the Imperial. 





company is a service-giving institution. 


IMPERIAL ASSURANCE COMPANY 


The field men of the Imperial are instructed to give every possible 
Aside from the policies of insurance, the 
There is a satisfaction in 
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plated and before long a very radical de- 
parture from former practice will be 
made in the new edition. He said that 
the schedule must be elastic so that sup- 
plements and new editions can be filed as 
fast as they are developed. 


Standard Classification 


Mr. King referred to standard classifi- 
cation, saying that there is a lack of 
such data. He said that there is a dif- 
ference of opinion among prominent un- 
derwriters as to the value of classifica- 
tion information. He said that it is ad- 


visable to make as few statutory re- 
strictions as possible in classification 
data, as the details and the methods 


of procedure should be decided by the 
insurance commissioner. Mr. King said 
that what is needed by the state is a 
classification system giving business 
written, premiums paid and losses in- 
curred on a few groups, each having 
wide distribution and a sufficiently large 
volume of premiums in order that one 
loss will not seriously disturb the ex- 
perience on one class. He says that the 
two essentials are distribution and vol- 
ume of premium. Numerous subdivisions 
are both unnecessary and undesirable 
because it is not the intention through 
this experience to establish occupancy 
charges and contents differential for the 
schedule, but determine the loss cost and 
loss ratios of broad groups in order to 
regulate the level of rates for these 
groups. 


Need Experience on Some Classes 


Mr. King said that the state of Minne- 
sota has sufficient distribution and pre- 
miums to form its own opinion regard- 
ing many groups, such as dwellings, mer- 
eantile buildings, mercantile contents, 
churches, public buildings, and so on, 
but in woodworkers, lumber yards, grain 
elevators, sprinklered risks, and so on, it 
has not the proper data. Mr. King said 
that last vear one fire in the lumber yard 
and woodworker class is chiefly respon- 
sible for loss ratios of 228 to 366 percent, 
respectively. With this result possible, it 
is evident that a few large risks do not 
comprise a class which may safely be 
used as a basis for determining rates, 
in his opinion. However, he declared that 
if Minnesota had the corresponding fig- 
ures for Iowa, Missouri, Wisconsin, Illi- 
nois, Kentucky, Michigan and Indiana, 
its department would have good distri- 
bution and could at least tell whether it 
was running above or below the experi- 





| Mr. King 


ence of the other states and the average 
of all states. 


Figures as to Minnesota 


Giving some figures as to Minnesota, 
said: 

1917 produced one of the 
records for Minnesota in 25 
years, and in mentioning the following 
ratios I do it without any pride in the 
results. About 90 percent of the total 
premiums of all stock companies is con- 
sidered in these figures, and while less 
than five years’ experience is not a 
safe basis on which to make a compari- 
son, I mention this one year’s result as 
an indication of the possibilities of the 
method and the value of the statistics 
when obtained. The loss ratio of fire- 
proof mercantile buildings was 7 percent 
and of contents 22 percent. The brick 
mercantile buildings under protection 
showed a ratio of 78 percent and contents 
90 percent, while those unprotected 
showed 44 per cent and 48 percent, re- 
spectively. Frame mercantile buildings 
and contents, protected, were 57 percent 
and 65 percent, respectively, and the 
same classes unprotected were 51 per- 
cent and 71 percent, respectively. 


The 
worst fire 


year 


Summary Is Given 


Summarizing, the brick and frame 
mercantile buildings and contents, pro- 
tected, experienced a loss ratio of 76 
percent, as compared with a ratio of 61 


‘ percent for the same classes in unpro- 


! tected towns. 





We have a peculiar condi- 
tion in Minnesota, in that Minneapolis, 
St. Paul and Duluth produce 50 percent 
of the total fire premiums of the state 
and apparently for the past twelve years 
have had a combined loss ratio higher 
than the state average. We were unable 
to determine to what extent the favor- 
able ratio of the smaller towns and 
country districts was due to the very fa- 
vorable tornado ratio because our fig- 
ures were unseparated and most of the 
tornado premiums come from the small 
towns. There has been a steady com- 
plaint for years past that the small 
towns are paying for the large losses 
in the cities, and it is very desirable 
to ascertain the truth of this contention. 
If one year’s experience is any criterion, 
there is evidently some justice to the 
complaint, and a continuance of the ex- 
perience will necessitate action by the 
department. 
Experience on Dwellings 


The experience on dwellings is equally 





interesting. We have practically com- 
plete reports for 1916 and 1917, and for 
the preceding five-year period we have 
sufficient data to give a fairly reliable 
estimate of the experience during that 
time. The loss ratio on dwellings and 
contents for 1916 and 1917 was 51 per- 
cent, and for 1911-1917 was 48 percent. 
These figures are not very expressive, 
but see what can be done by classifica- 
tion: 

1916- 1911- 


1917 1917 
Brick dwellings, protected... 35% 35% 
3rick contents, protected... 39 43 
Frame dwellings, protected. 44 43 
Frame dwellings, unprot.... 74 79 
Frame contents, protected... 65 61 
Frame contents, unprot..... 90 79 


Rates on Apartments 


Consider the fact that the brick dwell- 
ing class in Minnesota consists chiefly 
of flat and apartment buildings, and what 
do you conclude? That the flat building 
rates are too high. Upon making inquiry 
we found that flat schedule in use in 
Minnesota produces higher rates than 
are in effect in any of the other states 
in the Western Union field. Consider the 
loss ratio of 79 percent on unprotected 
dwellings, together with the fact that an 
appreciable number of them had been en- 
joying the same rates as those effective 
in the cities, and you may draw your 
own conclusions. New rates on all classes 
have been filed as a result of our in- 
quiries, and I may say that in drawing 
cur conclusions we were careful not to 
violate the cardinal principles of distri- 
bution and volume of premiums. 


W. D. Milne, graduate of the Massa- 
chusetts Institute of Technology and for 
five years in the special risk department 
of the Underwriters’ Bureau of New Eng- 
land, has been appointed superintendent 
of surveys in the Bureau to succeed Ben- 
jamin Richards, who is going to the 
Western Factory Insurance Association 
in Chicago. For several months Mr. 
Milne has been giving his time to the 
Fire Prevention Section of the War In- 
dustries Board in Washington inspecting 
munition plants. 


As the regular city police and fire 
boats of Philadelphia could not properly 


patrol the entire river frontage of the 
city, it has been decided to equip nearly 
every tugboat on the Delaware and the 


Schuylkill rivers with fire fighting ap- 
paratus as means of preventing destruc- 
tive fires along the water fronts. 














You never faced such a perilous situation. 


FIRE, CASUALTY, SURETY AGENTS 


If YOUR business is worth preserving 


YOU MUST GO TO CLEVELAND SEPT. 18-20 


The National Association of Insurance Agents 
Twenty-Third Annual Convention 


WILL TAKE AGGRESSIVE ACTION TO PRESERVE THE INSURANCE BUSINESS 
Insure your own business by concerted action 




















North Branch Fire 


Incorporated 1911 


INSURANCE 
COMPANY, 


Sunbury, Pa. 


Capital $400,000.00 





City Fire 


INSURANCE 
COMPANY 


of Penna., Pittsburgh, Pa. 











Incorporated 1870 Capital $225,000.00 
Pittsburgh Fire comrany, Pittsburgh, Pa. 
; Incorporated 1851 Capital ,000.00 
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CHICAGO AND SUBURBAN 


WILL NOT 











REINSURE GRAIN 


The members of the Reinsurance Bu- 
reau of New York, which now com- 
prises the leading companies were 
somewhat taken back when the bureau 
announced that it would not accept any 
insurance from members of the Under- 
writers Grain Association of Chicago 
on grain in terminal elevators. Many 
of the companies had fixed their per- 
centages on the ground that they could 
reinsure part of their acceptances in 
the bureau. Now that the bureau has 
refused to take any of this reinsur- 
ance it places some companies in an 
embarrassing position, as they have 
higher quotas than they anticipated. 
With reinsurance facilities curtailed 
these days it is going to strain the 
companies now to handle the grain in- 
surance. The managers at the meeting 
of the Western Union last week were 
bombarded with telegrams from their 
offices asking their advice in the prem- 
ises. 

* * * 
ADJUSTERS ARE CHANGED 


Manager W. FE. Mariner of the West- 
ern Adjustment has found it necessary 
to call Manager F. C. Barkman of the 
Detroit office to the general office at 
Chicago where after Oct. 1 he will 
make his headquarters. Frank S. 
Holmes, now manager at Omaha, will 
be transferred to Detroit as manager 
of that office. P. W. Zimmerman, for 
many years with the Western Adjust- 
ment, succeeds Mr. Holmes as manager 
at Omaha. The war draft has made 
serious inroads on the staff of the com- 
pany but every effort is being made by 
the management to maintain its high 
state of efficiency. 

Mr. Holmes attended college at Grin- 
nell, Ia., settled in business at Oskaloosa, 
Ia., becoming manager of what was then 
and now is the leading insurance agency 
of that city, at that time owned by Capt. 
Cc. P. Searle, but at present owned by 
Ralph O’Hara. During 1890 Mr. Holmes 
was selected by the North British & 
Mercantile as field representative of the 
company in the Omaha branch office, 
which at the time was under H. N. 
Woods’ supervision, the territory being 
Iowa, Nebraska and the Black Hills. 

In about two years he was given pro- 
motion.as state agent in Iowa and Ne- 
braska for the London & Lancashire. 
Afterward he became state agent of the 
Aetna in Nebraska, under the manage- 
ment of W. H. Wyman, who then was 
in charge of the northwestern branch, 
with headquarters in Omaha. 

Later on be became manager of the 
fire insurance department of W. Farnam 
Smith & Co., of Omaha, from which posi- 
tion he was selected to become the man- 
ager of the Omaha branch of the West- 
ern Adjustment. 

* *K * 

MeADOO’S REPORT ON RAILROADS 

Secretary McAdoo has issued a re- 
port to the President on the railroad 
situation with reference to the insur- 
ance feature. He outlines that the 
railroad administration is now carrying 
its own risk and will meet fire losses 
for which it may be liable out of its 
own funds. He says that an adequate 
and vigilant fire inspection and fire 
prevention service is being organized, 
and gives it as his opinion that a sub- 
stantial saving will be affected by this 
noninsurance plan. He says that re- 





ports from all but five of the more 
important railroads show that during 
the three years ending June 30, 1917, 
the premiums paid by insurance com- 
panies aggregated $16,021,369, while 
the total losses incurred during the 
same period were $12,460,639, making 
an excess of premiums over losses for 
this period of $3,560,730. 

In submitting these figures Secre- 
tary McAdoo apparently regards the 
difference between premiums and 
losses as profit, ignoring entirely the 
important factor of necessary ex- 
penses. The cost of the fire prevention 
and inspection work carried on by in- 
surance companies and agents would 
probably account for most of the dif- 
ference. 

nck 
COOK COUNTY FIELD CLUB 


An executive committee meeting of 
the Cook County Field Club was held 
on Monday. This organization is at- 
tempting to revive interest in a propo- 
sition before the Chicago Board of 
Underwriters a few months ago, 
whereby a policy is automatically can- 
celled. for nonpayment of premiums. 
It is not unlikely that this question 
may again have the attention of Chi- 
cago local agents within a few weeks. 

: ok 





MAY INCREASE DUES 


Undoubtedly there will be an effort 
made at the annual meeting of the 
Northwest Association to increase the 
dues, inasmuch as the revenues are not 
sufficient to meet all the demands. 
This is largely caused by the great in- 
flux of life members who pay no dues. 
The life membership class has been 
very expensive to the organization, in- 
asmuch as it has cut off a fine lot of 
revenue. There also will be an effort 
made to cut down the tenure of office 
of both the secretary and treasurer. 
It is stated in some quarters that the 
secretaryship should be an annual job 
and the treasurer not over three years. 

* ok x 
TO COMPLETE ORGANIZATION 


Those interested in forming the Cen- 
tral Adjustment Bureau in Chicago 
have called a meeting for Sept. 18, 
when the organization work will be 
completed and plans for putting the 
bureau into active operation will be 
discussed. 

* * * 
NORTHWEST CANDIDATES 

There is much speculation going the 
rounds as to candidates for officers of 
the Fire Underwriters’ Association of 
the Northwest. J. K. Lesch, one of 
the western managers of the farm de- 
partment of the Home, states positive- 
president. It is understood that As- 
of the American desires that his name 
be not presented, although a number 
of his friends are urging him to be a 
candidate. Manager P. T. Kelsey of 
the Sun seems to be the most formid- 
able man in the race. John C. Hard- 
ing of Springfield is one of the possi- 
bilities, as is Assistant Manager W. L. 
Maillot of the Phoenix of London. 


ent of the automobile department of 
the Royal. There is considerable talk 
over the secretaryship, A. H. Grupe, 








WANTED—State agent desires new 
connection with high grade fire company. 
Over fifteen years service present com- 
pany. Minnesota field preferred. Val- 
uable acquaintance with hundreds promi- 


nent bank agencies. Address 26-P, care the Na- 
tional Underwriter. 


EXAMINER WANTED in the 


Home Office of a Chicago Company, 
| one familiar with business of the adja- 
|cent states. Give particulars. Cor- 
! respondence confidential. Address 


28-R, The National Underwriter. 





Inspections 





in Chicago, Cook County and the Cveater Metropolitan District. 
torate very properly gauges the expectancy of fire risks and intelligently anticipates 
events before they occur. QThe undersigned sells this talent to companies, agents 


QT his inspec- 


brokers and the business public, herewith tendering counsel to all State Insurance Offciais, Legislative and 


Municipal Committees and all those who formulate insurance laws 


designed for the public weal. 
18 years in this field 


Office with Joseph C. Knight & Co. 
Room 1568 Ins. Exchange CHICAGO, ILL., Telephone Wabash 3033. 


—Dixit et Fecit— 


C. W. PIERCE 


Independent inspector and Fire 
Prevention Counselor 


ly that he will not be a candidate for ' 


sistant Manager Charles N. Gorham . 


For the treasurership the race seems | 
to have settled down between Assist- | 
ant Manager E. W. Jewell of the Atlas | 
and Royal A. Buckmann, superintend- | 









NIAGARA 





Fire Insurance Company fo 


123 William Street, NEW YORK 


ESTABLISHED 1850 

















The Superior Fire Insurance Co. 


A. H. TRIMBLE, Prest. 


PITTSBURGH M 
Incorporated 1871 ™ 
EDWARD HEER, Sec’y and Treas. ic 


Why not make room in your agency for aconservatively managed, e) 


medium-sized American Company whose indemnity, treatment of agents 1 
and assured, will bear inspection for nearly half a century? N 


Capital $300,000 


Surplus to Policy Holders $604,131.20 ti 
Assets $1,750,616.04 











SURPLUS 
LINES anp 
FLOATERS 


n 
Exceptional facilities for handling Surplus and difficult a 
lines and unusual forms of insurance in best American h 
and Foreign companies and at Lloyds, London. T 

RE-INSURANCE CONTRAGTS DRAWN AND PLACED. n 
YOUR BUSINESS SOLICITED; PROMPT ATTENTIGS.: 


Fx R. THOMPSON 


Insurance Exchange, Chicago, Ili. 














f—THE AUTOMOBILE=>5 
INSURANCE COMPANY 


FIRE 
TORNADO 
RENTS 
PROFITS 
HULLS 
CARGOES 
FLOATERS 


ETNA LIFE INSURANCE CO. | | 
ETNA CASUALTY & SURETY CO. | 


OF HARTFORD, CONN. 
MORGAN G. BULKELEY, President 


CASH CAPITAL 


$2,000,000.00 


ASSETS 


$7,266,538.81 


LIABILITIES, EXCEPT CAPITAL 


$3,086,345.45 


SURPLUS TO POLICYHOLDERS 


-$4,180,193.36 


LINES WRITTEN 
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MARINE WAR RISK 
WIND STORM MAIL PACKAGE 
LIGHTNING TOURIST BAGGAGE 
EXPLOSION SPRINKLER LEAKAGE 
COMMISSIONS USE AND OCCUPANCY 
AUTOMOBILES INLAND MARINE 
LEASEHOLD: INLAND TRANSPORTATION 
REGISTERED MAIL 


——— 


Affiliated with 


min, 
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automobile special agent of the Hart- | 
ford, and W. P. Robertson, deputy as- | 


sistant manager of the Liverpool & 
London & Globe, being the chief con- 
testants. Walter E. Miller, assistant 
manager of the Great American, and 
W. E. McCullough, are by no means 
out of the race, as they have a number 


of friends that are boosting their game. | 


* OK OK 
GRUPE GOING STRONG 


Friends of A. H. Grupe of the Hart- 
ford are making quite an active cam- 
paign in behalf of his candidacy for the 
office of secretary of the Northwest 
Association. Mr. Grupe has many 
friends in the field who are very desir- 
ous to see the honor go to him, and the 
sentiment that has already developed 
indicates that he is to be quite a for- 
midable candidate. 

*x* * 
BLUE GOOSE MEETING 


The fourteenth anniversary meeting 
of the Grand Nest of the Blue Goose 
will be held in Chicago, Oct. 1. There 
will be a morning session at the Ho- 
tel La Salle at which the various offi- 
cers and committees will report. Gus 
M. Wise of Kansas City is most loyal 
grand gander and will preside at the 
meeting. The next in line of succes- 
sion for the highest office in the order 
is W. J. Sonnen of Chicago. In the 
evening will be the annual good fel- 
lowship dinner, B. A. Lehnberg of 
Milwaukee being chairman of the en- 
tertainment committee. On the bulle- 
tin announcing the meeting will ap- 
pear the role of honor showing 90 
blue stars representing the men in 
service and two in gold, being the 
members of the order who have died in 
action, they being Naval Aviator Pilot 
MacMillan Weddell of Chicago and 
Private W. L. Jones of the Canadian 
mounted rifles. 

* x 


BEHRENS GOES TO WASHINGTON 


Vice-President Herman A. Behrens 
of the Continental Casualty of Chicago, 
who has been doing considerable spe- 
cial work for the War Risk Insurance 
Bureau has been appointed assistant 
commissioner of the bureau. Mr. Beh- 
rens has had a wide experience both 
along life insurance and casualty lines 
so that he is particularly adapted to 
the important work coming before the 
bureau. He is one of the most able 
and far-seeing men in the business. 
His company has given him leave of 
absence until the end of the war. 

* * x 


CHICAGO PREMIUM RETURNS 
Additional companies reporting their 


Cook county premiums to the Chi- 
cago city collector are as follows: 


1918 1917 
PETE oo ince sr a8 32,130 $ 30,316 
National Lib...... 164,553 165,396 
New Jersey Fire. 19,714 20,367 
a re 74,163 65,960 
LA) |): See 73,112 76,849 
Cleveland Natl. yg {rere 
Lloyds Eng....... OCP | witdiae mas 
LT ee pe eee OR 122,449 127,307 
POELIOUC * x. ./6:6!00's 61,720 41,921 
Globe, Pa. ..i.siss 31,773 30,141 
SCCUMtY, Ea. css. 19.6038 17,368 
Teutonia, O....55: 10,024 9,792 
* Ck Ok 


The name of the Great American was 
omitted from the list of companies tak- 
ing large amounts in the grain pool as 











GLOBE NATIONAL FIRE INS. 


REINSURANCE ONLY 


SIOUX CITY, IOWA 


Paid Up Capital $1,000,000.00 
EDD G. DOERFLER, Secretary and Gen’! Mer. 
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A. G DUGAN 


A. G. Dugan, who has been elected 
president of the Western Union, is a 
member of the firm of Dugan & Carr, 
western managers of the Hartford. He 
started in the business at Louisville in 
the old southern department of the 
Queen which was located in that city. 
This was in 1880. He was appointed spe- 
cial agent of the Springfield in Tennes- 
see and Kentucky in 1884. In 1890 the 
Springfield sent him to the Pacific Coast 
to organize Oregon and Washington. 
Then he was appointed general agent of 
the coast department and was located for 
two years at San Francisco. This was 
at the time of the big rate war which re- 
sulted in the National and Springfield 
combining under one manager on the 
coast. In 1895 he went to the Hartford 
as state agent in Kentucky, southern 
Chio and West Virginia. This was the 
time that J. W. G. Cofran was trans- 
ferred from the Pacific coast of the Hart- 
ford to the western department at Chi- 
cago. When R. M. Bissell was elected 
vice-president of the Hartford and left 
his position at Chicago as a member of 
the firm of Cofran & Bissell, Mr. Dugan 
was transferred to Chicago which was 
in 1903. he fiTrm of Cofran & Dugan 
was formed. When Mr. Cofran was 
taken to Hartford as vice-president, Mr. 
Dugan became the senior member of the 
present firm of Dugan & Carr. Mr. 
Dugan is one of the most likeable and 
lovable men in the business. He has oc- 
cupied many prominent positions in the 
various organizations. As a field man he 
was president of the old Kentucky & 
Tennessee State Board and since being 
one of the heads of the western depart- 
ment of the Hartford he has been prom- 
inent. in the various organized activities. 








published in the last issue. This com- 
pany is taking 1.80 percent, and its as- 








Special Agency Wanted— 
Young man with eight years’ experi- 
ence, wishes field position in Iowa. 
Address 30-T, care The National 


Underwriter. 











Wanted— Special agent to 
cover Ohio for a large Amer- 
ican Co. Apply 31-U, care 
The National Underwriter. 














The Reisch Indemnity Company 


(A PARTNERSHIP) 


OF SPRINGFIELD, ILLINOIS 
Resources Exceed $4,000,000 
Chicago Office, 1560-1564 insurance Exchange 





Dram-Shop Indemnity 


sociates, the 


American Alliance and 
Rochester Department, are each taking 
a half of 1 percent. 
* * OX 

Albert H. Green, son of Frank W. 
Green, who is the underwriter for the 
American Casualty General Agency with 
Cory, Moorhouse in Chicago, has joined 
the school for ensigns in Chicago. 
* * * 


A Ready Reckoner for Coinsurance 
Credits, is not one containing only the 
figures on 10, 15, 20, 25 and 30 percent 
of gross rates but one containing 25 
percentages from 5 percent to 64 per- 
cent of amounts from 25 cents to $4. 
That is what you can get now from 
Tue NATIONAL UNDERWRITER for $1. 





Fred D. Buekman, formerly Cook 
county special of the London & Lan- 
eashire, who went to New York a few 
years ago to enter another line of busi- 
ness, has returned to Chicago and is now 
connected with the local agency of A. S. 
Nathan & Co. 


The insurance man who doesn’t read 
good insurance papers ranks with the 
lawyer who doesn’t keep track of new 
| laws and new decisions. 


PIONEER 


Fire Insurance Company 


of America 


Home Office, Chicago, IIl. 
J.T. HARROP, Mer. 
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Central sseaeinaieats Agency, 175 W. Jackson Blvd., Chicago, Ill. 
General Agents 


Excess Lines, United States and Canada 














THE 


TOKIO 


MARINE AND FIRE 
INSURANCE COMPANY, LIMITED 


UNITED STATES FIRE BRANCH 


J. A. KELSEY, General Agent 
80 MAIDEN LANE, NEW YORK 





H. W. MURRAY, Supt. of Agencies 19 So. La Salle St.; Chicago 























a ~ D. 1794 





GUSTAVUS REMAK, Jr., Pres. 
WAITE BLIVEN, Vice-Pres. 
H. W. STEPHENSON, Vice-Pres. 


JOHN J. P. RODGERS, Sec’y and Treas. 
SAM’L P. RODGERS, Asst. See’y 


CASH CAPITAL “ 000,000 ) 
TOTFAL ASSETS URPLUS TO POLICYHOLDERS 


$4, 442,613.89 $1,236,208. 06 
FIRE, TORNADO, AUTOMOBILE, LIGHTN/NG, RENT, EXPLOSION AND BOMBARDMENT 
INSURANCE. AGENTS WANSED WHERE NOT REPRESENTED. 


NATIONAL INSPECTION CO. 
INVALUABLE ON SPECIAL HAZARDS 








J. G. HUBBEI.L, Mgr. 108 SO. LA SALLE ST., CHICAGO. 
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GENIAL 


JOHN MARSHALL! 
Joun MArsHALL of the Frre- 
MAN’s l'unp has rounded out two years 
as president of the WersTERN 
now he 


Union and 
sits back with the dignitaries 


that wear the laure! wreath, whose spe- 
cial privilege it is to nominate the new 
president. Mr. Marsuatt has 


the organization in war 


served 
times, during 
a trying period. He has ever evinced 
good judgement, 
sight. 


impartiality and fore- 
His counsel has been wise. 

And as a member of the third house 
that sees the sacred inside through the 
eyes of the press committee we make 
our final salaam. 

During the course of his administra- 
tion, Mr. MarsHatt has, 
capacity, 
wrath, 


in his official 
burned us up with a mighty 
when we tripped our toes at 
times and broke a costly vase. But the 
best thing about him is that -after he 
has discharged his official duty and 
spoken his piece in tones of thunder, 
his heart glows and he takes us right 
back into his holy of holies. 

Has Hinsdale, 
on the | 
streets, 


that beautiful suburb 
surlington, with his picturesque 
spacious lawns, artistic homes 
and cordial community spirit, a mo- 
nopoly on WeEstTERN Union presidents? 
It would seem so. For Mr. MarsHaAtt’s 


near neighbor, A. G. Ducan of the 
Hartrorp, succeeds him. And when 
Mr. Ducan retires to the laurel 


wreathed “exes” who choose new presi- 
dents, there are still other Hinsdale 
neighbors—Hiuciry, Carr, Bett, CoLiins, 
and may be another stray one or two 
who could fill the bill to perfection. 





SHOULD BE NO CHANGE 

THERE should be no change in the 
personnel of the leading officers of the 
NATIONAL ASSOCIATION OF INSURANCE 
AcENTs at the annual convention in 
Cleveland this week. President E. M. 
ALLEN, should be elected another term 
and we believe he will. He is in close 
touch with the situation and these are 
very critical times. The National as- 
sociation may be called on to defend 
the business and true and tried men 
are needed at the helm. 


President ALLEN has given a vigor-' 


ous, intelligent and progressive admin- 
istration. He is certainly the man for 
the times and in revamping the insti- 
tution he has shown conservative, acute 
judgment. He has been ably assisted 
by Secretary CHAuNcEy S. S. MILLER, 


committee as well as other lieutenants. 
There should be continuity in the Na- 
tional association’s life at this time so 
far as its executive 
cerned. 


officers are con- 





NEED OF UNIFORMITY 

Ata recent gathering of local agents 
some time was given to the discussion 
of use and occupancy insurance. As 
various agents gave their views, it be- 
came apparent that the rank and tile of 
those present had very little grasp of 
the subject. the local 
agents in at least that state were very 
much uninformed about this very im- 
portant branch of the insurance busi- 
ness. Some did not 


In other words, 


seem to under- 
stand even the fundamentals of the sub- 
ject and were unable to clearly explain 
that use and occupancy insurance is a 
thing entirely apart from fire insurance. 
They were unable to make clear to the 
prospect the fact that in taking out use 
and occupancy insurance, an assured is 
not adding to his regular fire line. 

While this condition is surprising, it 
must be considered that with the many 
changes that have taken place since 
this class of indemnity was introduced, 
an agent’s mind is naturally confused. 
Too many agents have submitted busi- 
ness to a company only to have it 
turned down. They have used forms 
that other agents in the same town are 
using, and under which business has 
been passed, only to have their own 
companies refuse the coverage, object- 
ing to the form as “too liberal.” 

Any discussion of use and occupancy 
insurance among local agents eventu- 
ally leads to the point where they are 
agreed that there should be some sort 
of a uniform form for U. & O., as there 
is in fire. At best, use and occupancy 
insurance is not easy to understand, and 
these demands on the part of the local 
agent for more uniformity in the writ- 
ing of the business must, in the near 
future, be given serious consideration 
by the companies. They cannot afford 
to turn a deaf ear to an opinion that is 
as strong as this one seems to be. 





A CHANGE! 
THERE are many conditions existent 
in the fire insurance business today 
which make its future look brighter 
than ever before. 
Here are some facts that mean much: 


OH, WHAT 


1. A. D. Baker, president of the 
Western Insurance Bureau told the 
Michigan Association of Insurance 


Agents that the companies wanted to 
cooperate with the agents in the up- 
building and improvement of the busi- 
ness. 

2. Field men have been urging local 
agents to attend their state conventions. 
They hardly felt like it in former years 
when friction as between agents’ and 
companies’ organizations was more or 
less the rule. 

3. W. F. Dunpar, manager of the 
Southeastern Underwriters Association, 
has publicly urged agents to identify 
themselves with agents’ associations. 

4. State associations and state insur- 


ance federations are working harmoni- 
ously where jealousy formerly kept 
them apart. 

Continued cooperation of this sort is 





Frep J. Cox, chairman of the executive 





fraught with possibilities for great good 
for everyone concerned. 


Personal Side of the 
Insurance Business 
C. Louis Weeks has qualified as the 
new insurance commissioner of Minne- 
sota. He was born at Ypsilanti, Mich., 
in 1871. He was graduated from the Col- 
lege of Law of the University of Minne- 
sota in 1894. He has been practicing 
law since that time and for the last 11 
years has been a member of the Minne- 
sota attorney general’s staff. At the 
time of his resignation he was deputy 
attorney general. During his experi- 
ence in the attorney general’s depart- 
ment he has been the legal adviser of 
the insurance départment. 


David Rumsey, the well known New 
York attorney and formerly vice-presi- 
dent and counsel of the Continental, 
has had to undergo an operation for 
appendicitis. It will be impossible for 
him to appear at the National Associa- 
tion of Insurance Agents to make an 
address. He was scheduled to make 
one of the important talks at the Cleve- 
land convention. 


Charles R. McCabe, Jr., formerly 
Illinois state agent of the Scottish 
Union & National, who has been sta- 
tioned at Camp Grant, Ill, in the army, 
has been transferred to Camp Custer 
in Michigan. He will be associated 
with the 78th regular army division, he 
having recently been promoted to first 
lieutenant. 


Capt. Richard W. Redfield, son of 
D. W. Redfield, one of the western 
managers of the Pennsylvania Fire, has 
been promoted to the position of ma- 
jor. He is now on the other side oi 
the water. Mr. Redfield went into the 
first officers’ training corps at Fort 
Snelling and received his commission. 
He is an exceptionally brilliant young 
man who has won his spurs on his 
own merits. 


Captain M. §. Eddy, son of George 
M. Eddy of George Herrmann & 
Co., Chicago local agents, was rather 
severely wounded in a recent bat- 
tle and is now convalescing. Be- 
fore going into military service Mr. 
Eddy was with Rollins, Burdick & 
Hunter of Chicago, and then became 
special agent in Indiana for the Ocean 
Accident. He is a grandson of H. C. 
Eddy, western secretary of the Com- 
mercial Union. His father, George M. 
Eddy, has three sons in the service, 
two of whom are captains and one a 
second lieutenant. 


Latest returns from Wisconsin indi- 
cate the renomination of Governor 
Emanuel Philip on the Republican 
ticket, which probably means the re- 
tention of M. J. Cleary as insurance 
commissioner for another term. The 
race was very close, and a recount will 
probably be necessary. Mr. Cleary is 
president of the Insurance Commission- 
ers’ Convention and is presiding at the 
sessions at Denver this week. He is 
looked _on as one of the able supervis- 
ing officials who is giving the com- 
panies a show for their white alley 
and at the same time carefully looking 
after the interests of Wisconsin insur- 
ance ‘buyers. He is known by his first 
name and nickname to more insurance 
people than probably any other com- 
missioner, but that doesn’t mean that 
those intimate with him are shown any 
favoritism to the disadvantage of 
others. 


Andrew M. Nelson, assistant secre- 
tary of the western department of the 
Commercial Union, has about decided 
that he is the head of a 100 percent 
patriotic family. His daughter Char- 
lotte is now at Washington, D. C., with 
the cantonment construction division 
of the War Department. His son 
Robert is stationed at the Great Lakes 
naval training station. Another son, 
R. T. Nelson, resigned this week as 
special agent in Illinois for the Amer- 





camp at Washington Barracks, D. C. 
His wife is the head of the Red Cross 
unit, and to cap the climax’ Mr. Nel- 
son himself has been subpoenaed for 
two weeks’ jury duty, commencing 
next Tuesday. 

An interesting story has come from 
England concerning Fred I. Sipp, for- 
merly special agent of the Hartford in 
Kansas, and prior to that an assistant 
examiner in the western department of 
the Hartford in Chicago. Mr. Sipp 
joined the 89th division last May and 
arrived overseas on June 15, and after 
two months’ training was sent to the 
front lines. He was wounded in the 
ankle by a gun shot wound and in the 
head by a bayonet thrust.. While he 
was convalescing in London his brother, 
Paul Sipp, who has been in active serv- 
ice since last November, accidentally 
learned that he was only 25 miles away. 
Accordingly he went to see him, and 
has now arranged to have him join his 
company as soon as he recovers. 

James H. Dosser, special agent in the 
automobile department of the Phoenix 
Assurance, hasn’t ridden in a railroad 
train since July 4 despite the fact that 
he covers New York, New Jersey, 
Pennsylvania and Maryland and the 
District of Columbia for his company. 
Mr. Dosser uses a Ford automobile 
with a specially-built body, and aver- 
ages about 500 miles a week. 


Fred L. Tritle, manager of the IlIli- 
nois Inspection Bureau at Rockford, 
Ill, has done much in the way of en- 
tertaining “the boys” who are stationed 
at Camp Grant near Rockford. Mr. 
Tritle is president of a country club at 
Rockford and has kept open house for 
the boys in uniform. 


Miss Ruth Hellekson, daughter of 
Indiana State Agent J. H. Hellekson 
of the Springfield F. & M., took the 
special intensive Red Cross training 
course for married women conducted 
at Vassar this summer and has been 
assigned to two years’ service at Belle- 
vue Hospital, New York City. 


M. F. Hegler, special agent in IIi- 
nois for the American Central, an- 
nounces the arrival of a six and one- 
half pound baby daughter, Helen 
Louise. 

Bernard Cremer, president of the 
German Fire of Peoria, Ill., died sud- 
denly at his home Monday morning. 
He had been in declining health for 
the last two years, but his death was 
unexpected. He was at his desk at the 
German’s office Saturday. Mr. Cremer 
was 75 years of age, having been born 
in Cologne in 1843. He went to 
Peoria in 1864 and settled there, be- 
coming the publisher of a German lan- 
guage newspaper, the Democrat. He 
was one of the founders of the Ger- 
man-American National Bank and be- 
came its president, holding that office 
until it was merged with the Commer- 
cial National Bank. Mr. Cremer had 
lost his sight, but still kept hopeful 
and cheerful. He was greatly inter- 
ested in German Fire, which had 
changed its name to the Iilinois Fire. 
He was prominent in many good 
works and always stood for the best 
interests of Peoria. He was _ part 
owner of the Grand Opera House, 
which was destroyed by fire in 1909, 
being one of the famous playhouses of 
the state. Many years ago Peoria 
needed a new hotel and Mr. Cremer 
came forward and was largely instru- 
mental in the formation of the National 
hotel. He was one of the founders of 
the German Fire and was its second 
president. The company was hard hit 
in the San Francisco earthquake dis- 
aster, but Mr. Cremer came to its 
rescue, paid its losses and kept it go- 
ing. He was largely instrumental in 
the formation of the Peoria Public 
Library and was a member of its board 
of directors, being for 30 years secre- 
tary of the board. Mr. Cremer was 





ican Eagle to go with the engineering 





department of the officers’ training 


truly a “grand old man” with a big 
heart and a fine vision. 
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News of the States 








QHIO AND WEST VIRGINIA 


TO SETTLE COMMISSION PLAN | 








Western Unicen and Western Insur- 
ance Bureau Will Soon Assume Jur- 
isdiction Over West Virginia 





WHEELING, W. VA., Sept. 10.— 
Field men in this state say that it will 
only be a few months ahead until West 
Virginia is placed under the jurisdic- 
tion of the Western Union and not 
allowed as at present to be controlled 


by a supervisory committee from the | 


Western Union, Eastern Union and 
Seutheastern Underwriters Association. 
The West Virginia Fire Underwriters 
Association, which is the field club, is 
really the governing body. The East- 
ern Union has requested that the West- 
ern Union take control of the state and 
it is said here that this will be done 
shortly, the machinery having been pre- 
pared for this transfer. 

This will mean, of course, that the 
agents in West Virginia will then qual- 
ify under the commission rule of the 
Western Union and the separation rule 
will be in effect. Naturally if this step 
is taken the Western Insurance Bureau 
will also assume purisdiction over the 
state and the conference agreement will 
be in effect. This will place West Vir- 
ginia on a definite commission basis of 
15, 20 and 25 percent. 





PLANS FOR OHIO CONVENTION 





State Meeting Will Be Held the Day 
Before the National Association 
Gathering 





CLEVELAND, O., Sept. 10.—The 
twenty-second annual meeting of the 
Ohio Association of Insurance Agents 
will be held in the Hotel Statler in 
this city next Tuesday, the day before 
the convention of the National associa- 
tion. President Cliff C. Corry is an- 
ticipating a big attendance at the state 
convention. 

Much time and effort has been ex- 
pended on the part of the various local 
committees to take charge of the en- 
tertainment and detail work of the 
coming convention. Walter J. James 
is chairman of the entertainment com- 
mittee and he is a mighty good one. 
Thomas H. Geer is chairman of the 
reception committee and has surround- 
ed himself with an array of willing 
workers. Mr. Geer has a large and 
enthusiastic committee helping him. 
Mrs. Will J. Beggs, wife of the secre- 
tary of the local exchange, is chair- 
man of the ladies’ committee which 
will look after the visiting ladies. One 
ot the features of the convention will 
be a demonstration sale of use and 
occupancy insurance. C. O. Ransom 
will take the part of a salesman, while 
Albert Rees Davis will play the part 
ot the buyer. It is believed that this 
will be one of the practical convention 
features that will be of great value to 
the agents. 


NEWS FROM WEST VIRGINIA 


Premiums Have Increased This Year, 
But Percentage Not as Great 
as in 19°4 
WHEELIN, W. VA., Sept. 10.—The 
West Virginia premiums have shown 
a marked increase this year, but prob- 
ably when the figures are all made up 


at the end of 1918, the increased per- 
centages will not be as high as during 








1917. Last year there was a large vol- 


ume of business secured by writing 





F.C. VAN DUSEN, President 


fnew a A Ns OTT) 


sentation. 


The underwriters are former field men who had had long experience in agency operations. 
There are many striking features in the Minneapolis F. & M. which make it attractive. 


Minneapolis 


JOHN D. McMILLAN, Vice-President 


FIRE AND 
MARINE 


MINNEAPOLIS, MINNESOTA 


Insurance Company 


This company will be glad to receive agency applications and will take up with union offices the question of its repre- 


WALTER C. LEACH, Secy, 


We can tell them to you. 








use and occupancy insurance on coal 
properties, a source of income which 


had been overlooked previous to that ! 
occupancy pre- | 
miums will not show the same increase | 


time. The use and 
proportionately this year as last. The 
regulation of the price of coal by the 


government and the consequent reduc- 


tion in profits to the operator have cut | 


down the amount of use and occupancy 
insurance on coal property. However, 
agents have been alert to write this 
class of indemnity along other lines, 
especially in manufacturing. There 
has been a considerable volume of 
explosion written and a small amount 
of profits insurance. 
& ee 

Dabney Kern, of Kern & 
Charleston, was killed in 
French front. 


Jeffries of 

action on the 

He was a first lieutenant. 
* 

Capt. William Lohmeyer, Jr., son of 
William Lohmeyer of the Lohmeyer- 
Goldsmith-Patterson Company of Char- 
leston, was wounded in battle and is 
now in a base hospital. He is a captain 
in the United States engineers. 

* *K 


W. D. Swearington, adjuster in the 
West Virginia department of the Gen- 
eral Adjustment Bureau, has been called 
to the colors and is at Camp Sheridan, 
Ala. 

* OK OK 

During the last three months or so 
there have been a number of West Vir- 
ginia local agents who have entered dif- 
ferent branches of military service. In 
many of these cases, especially among 
the smaller agencies, a clerk in the of- 
fice or a member of the family has taken 
over the business temporarily. In some 
instances the agency has been sold. 
me * * * 

J. H. & Julius Pollock have purchased 
the Speidel & Bachman Agency at Wheel- 
ing, W. Va. as 


Columbus Society Meets 


The Insurance Society of Columbus, O., 
held a special meeting and luncheon Sept. 
6, to take up the question of delegates 
to the National Association meeting at 
Cleveland. There were 21 members pres- 
ent and Austin McElroy was made chair- 
man of the delegates’ committee to the 
national meeting at Cleveland. The Co- 
lumbus organization fully, realizes the 
importance of this convention and a 
strong delegation will be on hand when 
the gavel falls. 





A cyclone swept over the southeastern 
part of Allen county Sept. 5, taking toll 
of one life and $10,000 in property. The 
twister entered the county near Waynes- 
field, Auglaze county. The storm passed 
en toward Bluffton. Silos and wind mills 
were wrecked and other property de- 
stroyed. 


Indiana Notes 


At Mt. Vernon, Ind., the Pfister Agency 
has been sold. 

The explosion in the Chicago post- 
office building has stimulated explosion 
insurance in northern Indiana, especially 
in the Calumet region, according to re- 
ports. 

Conditions under which Anderson, Ind., 
may be advanced from class 3% to 2% 
have been submitted to Fire Chief Alford 
and the Board of Works by the Indiana 
Inspection Bureau. 

The annual meeting of the Indiana 
Blue Goose will be held in Indianapolis 
Tuesday of next week in connection with 
a luncheon at the Chamber of Commerce. 
A good attendance is anticipated as the 
joint meeting of the Indiana State Board 
and Field Club will be held on that day. 














MANSFIELD,OHIO. 





Ohio Agents, you will get the business if you represent 


The Great American 
FIRE, THEFT, COLLISION, 


PROPERTY DAMAGE 


HEALTH and ACCIDENT 


Special low rates to small town auto owners 


F. B. BLACK, Pres. 


PUBLIC LIABILITY 
AND 


AND 


INSURANCE 


H. R. ENDLY, Sec’y 








WHEELING FIRE 


INSURANCE COMPANY 


OF WHEELING, W. VA. 
Organized in 1867 


Cash Capital $200,000 
Assets $623,570 Net Surplus $158,925 
WM. F. STIFEL, Pres. 
F. RIESTER, Secy. | OSCAR E. STRAUCH, Asst. Secy 
E. A. KEELER 


714 Hippodrome Bldg. Cleveland, Ohio 
Special Agent for Ohio, Indiana and Penna. 
Herrick & Auerbach, Managerg 
Western Department 

’ Insurance Exchange Bldg., Chicago, Ill. 


Capital - - - 
Assets - ° ~ P 
Surplus to Policy Holders ° 


F.A. 
F.C 


Cincinnati Underwriters 
121 East 3rd St., CINCINNATI, O. 
Eureka F. & M. Ins. 


Co. Security Ins. Co. 


Organized 1864 Organizéd 1881 





COMBINED STATEMENT 


$250,000.00 
942,227 9u 
624,198 7© 





ROTHIER, Prest. ADAM BENUS, Secy. 


-BARTON, Asst.Secy. R.B. HEATON, State Agt 





INCORPORATED 1849 


WESTERN 


Insurance Company 
of Pittsburgh 


FIRE AND TORNADO 


DEC. 31, 1917 


Capital- - - - - - - - $300,000.00 
Surplus to Policy Holders - 378,923.38 
Assets - - - - = = = = 708,299.89 
Losses Paid to date - - - 6,517,084.28 














THE 


GEORGE E. WOOD CO. 
84 WILLIAM ST. = New Yor«K CITY 
GENERAL, AGENTS 


Western Assurance Co. 


Toronto, Canada 


State of New Jersey and New York 
; Suburban Territory 


























HEALTH and ACCIDENT INSURANCE 
AUTOMOBILE INSURANCE 


Fire, Theft, Collision, Property Damage, Public Liability—Full Coverage 
At Actual Cost—Participating—Three Year Policies 


Extra Low Rates to Rural and Small Town Auto Owners 


THE LIBERTY MUTUAL INSURANCE COMPANY, Dayton, Ohio, s...2," 20% 


tary and Manager 














Home Office: 


The Best Field in the Insurance Business 
Today is Live Stock Insurance 
We want good men who work among farmers and stockmen to communicate with us 
Territory in Ohio, Indiana, Iinois, Michigan and Minneseta 
THE KASKASKIA LIVE STOCK INSURANCE COMPANY 


INCORPORATED 


Shelbyville, Illinois 
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SOME MEN SENSE CONDITIONS 


Effort on Part of Certain Interests to 
Eliminate 10 Percent Surcharge 
Meets Opposition 


INDIANAPOLIS, IND., Sept. 11.— 
The effort of certain interests in In- 
diana to have annulled the 10 percent 
surcharge promulgated by the fire com- 
panies is not meeting with unobstructed 
progress. Letters have been sent to 
many large insurers throughout the 
state asking them to pledge themselves 
to support action against the compa- 
nies. The returns on these letters, it is 
reported, are not all harmonious and 
some fair-minded business men are re- 
senting this unfair attempt to interfere 
with the efforts of the fire companies 
to cover extra war costs and some “hot 
shots” are being thrown into the insti- 
gators of the movement. 

One prominent business man of In- 
dianapolis, in speaking to the state 
agent of one of the companies, said, “I 
was beginning to get a little sore at 
the companies until they made this sur- 
charge. I was wondering if they had 
been making so much profit in ordinary 
times that, with war increases in ex- 
pense, they could afford to continue at 
old rates.” There are a lot of thinkers 
among Indiana’s merchants and manu- 
facturers who are taking this view of 
the agitation against the surcharge. 


Unprotected Business 


Companies and field men are watching 


dwetling house and other unprotected 
business in Illinois rather closely just 
now Heretofore unprotected and subur- 
ban residence property was written at 
the same rate as protected risks. Un- 
der the new rules, however, there is a 


differential which, field men report, many 
agents are not observing, and as a result 
unprotected business is being offered at 
protected rates. The present rule gov- 
erning this follows: 

“All buildings within 
limits of a city or town, situated more 
than 1,000 feet from the nearest public 
fire hydrant and more than 2 miles from 
the nearest fire department should be 
considered without protection and treated 
under table numbers 4 and 6 (inclusive). 

“All buildings situated outside of the 
corporate limits of a city or town should 
be considered without protection and 
treated under tables numbers 4 to 6 (in- 
clusive). These tables also apply to 
buildings situated in unprotected or 6th 
class towns.” 


the corporate 


Soft Coal Hazard 


INDIANAPOLIS, IND., Sept. 10.—The 
storage of large quantities of soft coal 
in the basements of apartment houses 
and other places is causing concern to 
fire departments in many western cities. 
In Indianapolis last Sunday night the 
fire department was called to the Plaza 
Apartments at the corner of Pennsyl- 
vania and Pratt streets because of fire 
due to spontaneous combustion of coal 
stored in the basement. Fifteen cars of 
coal are understood to have been thus 
stored in this building and fire has been 
smoldering in the pile for several weeks 
but finally worked its way to the surface 
last Sunday night. 


Field Clubs to Get Data 


Hereafter all rate infractions noted by 
the Wisconsin Audit Bureau will be re- 


ferred to the two field clubs for action 
before they are placed before the Wis- 
consin insurance department. At the 
present time all infraction notices are 
sent at once to the department. Inas- 
much as the field clubs can clean up a 
number of these within a reasonable time 
it will save the department much extra 
work. 


Grupe Creating a “Machine” 


A. H. Grupe, automobile special agent 
of the Hartford Fire in the west, has 
his candidacy well under way for the 
secretaryship of the Fire Underwriters’ 
Association of the Northwest. Ww. ‘ 
Nolan of the Glens Falls is appointed 
campaign manager and has. already 
rounded up a lot of enthusiasts who are 
shouting for Grupe. 


Broom Corn Insurance 


Companies writing broom corn in Illi- 
nois find that the corn is now being har- 
vested and there is considerable demand 
from farmers for insurance. The broom 


Coles 
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PRORATA CLAUSE ABOLISHED 
Rate Supervisor King of the Minne- 
sota Department Shows How It 
Affects Live Stock 


ST. PAUL, MINN., Sept. 10.—Rate 
Supervisor L. W. King of the Minne- 
sota department addressed the Insur- 


ance Commissioners Convention at | 
Denver this week. In the course of 
his paper he referred to the prorata 


clause in live stock policies, showing 
that the state should supervise prac- 


tices and rules as well as rates. He 
said: 
I have spoken of the advisability of 


supervising underwriting practices in 
connection with rating and as an exam- 
ple of the necessity for this power I will 


mention a difficulty which arose in Min- |} 


nesota, but which 
other states after 
held in Chicago. 


is not likely to beset 
the inquest recently 
Insurance on live stock 
was written under a mandatory form, 
having a prorata clause attached, which 
in effect distributed the insurance equally 
over all animals, regardless of age or 
value. The form also provided that no 


more than the actual cash value of any | 


animal would be paid in case of its loss 
or damage. An example will illustrate 
the condition better than general state- 
ments and T will use an extreme case in 
order to make it perfectly clear. 

A farmer having ten mares, each worth 
$200, puts full insurance on them, $2,000. 
The insurance is equally divided and aft- 
er the birth of ten colts it is still equally 
distributed, making only $100 on each 
mare and $100 on each colt. On the loss 
of a $200 mare he can collect only $100 
and on the loss of a $25 colt he can col- 
lect, not $100, but only the actual cash 
value of the colt, i. e., $25. Two condi- 
tions prevailed: The farmer was over- 
insured and at the same time was paying 
money for indemnity on which he could 
not possibly collect. It is unnecessary to 
elaborate further. We had no sooner put 
that ghost away than it bobbed up in 
connection with grain insurance, but I 
believe it has been finally disposed of and 
the prorata clause is eliminated as a 
source of dissatisfaction in connection 
with the farm class. 


To Propose State Bureau 


ST. PAUL, MINN., Sept. 11.—George H. 
Nettleton, assistant state fire marshal of 
Minnesota, has announced that the crea- 
tion of a state department for the adjust- 
ment of fire losses in that state will be 
recommended to the next legislature. Mr. 
Nettleton feels that the creation of such 
a department would reduce fire losses 
materially. He is also of the opinion that 
the proposed system would tend to pre- 
vent arson rings. 


No Suits Yet Filed 


SIOUX CITY, IOWA, Sept. 10.—While 
more than $600,000 in damage suits have 
been instituted against the Western Iowa 
Company, owners, and some of the ten- 
ants of the four-story. brick building 
which collapsed here June 29, 1918, kill- 
ing thirty-nine persons, no suit has been 
instituted against an insurance company. 
At least one attorney, however, is pre- 
paring to sue for fire insurance on con- 
tents of the building which burned after 
the collapse. This will furnish a test of 
lines 48 and 49 of the Iowa standard fire 
insurance policy which say the insur- 
ance shall cease on building and con- 
tents should the building or any part of 
it fall, except from fire. 

The Oscar Ruff Company, 
sufferers from the disaster, has sued the 
building owners for about $65,000, this 
being about the amount of insurance car- 
ried. 


the largest 


corn district is largely in Douglas and 
counties. There are broom corn 
warehouses at Tuscola, Charleston, Ar- 
cola, Mattoon and a few other points. 
The values this year are high, the best 
broom corn selling at $500 a ton. 


Illinois Notes 


William H. McGee, local agent of 
Stockton, Ill, died last week. 
Arthur H. Franzen, local agent at 


Roselle, Ill, has entered military service. 


The Nebraska food conservation as- 
sociation meeting scheduled for Omaha 
last week was postponed until next Mon- 
day, Sept. 16. All insurance field men in 





Nebraska will attend. 
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H. M. BARFIELD 


President 


H. S. BASSETT 
Secretary 


Buckeye National Fire 


Insurance Co. 
Capital .........00..cecceeeeeeee eee $100,000 


CHARLES H. HARRADEN 


Managing Underwriter 





Writing Business Through Ohio Agents 
ECONOMIC MANAGEMENT 


Conservative Underwriting 


MAKING SPLENDID PROGRESS 








OHIO AGENTS WANTED! 











F.R. Ormsby, Pres. 


Capital $300,000 





G.F. Hutchings, Secy. 


Industrial Fire Insurance Co. 
AKRON, OHIO 


Surplus to Policyholders $330,600 


An Ohio Company writing business through Ohio Agents. 
Farm Department. Why not represent an Ohio company? 


AGENTS WANTED 


Joseph Winum, Treas. & Asst. Secy. 














Richland Mutual Insurance Company 





MANSFIELD, OHIO 





Incorporated 1850 


TOTAL ASSETS - 
A. C. CUMMINS, President 


BUSINESS CONFINED TO OHIO 


$2,486,445.48 
E. SMITH, Secretary 








Soliciting excess and surplus lines throughout the country. 


AMERICAN MUTUAL INSURANCE COMPANY 


Fire, Tornado, Automobile and Marine 
J. W. McGINETY, Secretary. 


arranty company required. 


Indiana Pythian Bldg., Indianapolis. 











Incorporated 1911 
J. T. NELSON, President 


Retail Merchants Association Mutual Fire Insurance Co. 


FARGO, N. D. 
W. D. AUSTIN, Secretary 




















Dayton Mutual Fire 


DAYTON 
Insurance Co., o:o 


B. C. COLEMAN, Secy. 


Conservative and Careful 
Managemeut 


AGENTS WANTED 
Address Home Office. 











E, J. Forney, Pres. J. M, Cook, Sec’y. 
Incorporated 1873 


Mansfield Mutual 


Fire Insurance Company 
OF MANSFIELD, OHIO 





Insurance - $7,807,184.00 
Total Assets 412,915.16 


An Agency Company 








Home Office: Suite 804 Merchants Bank 
Indianapolis 





** Fire Insurance as You Would Write It”’ 


The Merchants Fire Insurance Co. of Indiana 
; Stock Company) ? 
The Indiana Retail Merchants Mutual Fire Ins. Co. 
(A Mutual Company) 


Both Companies under same management in the same office. 





Ralph B. Clark, 
Secretary & Mer. 








KEYSTONE UNDERWRITERS 


DEPARTMENT OF 


The German Fire Insurance Co. 
The Western Insurance Co. 


The German American Insurance Co. 


The Union Insurance Co. 


All of Pittsburgh, P2 
Combined Capital - - $ 900,000 Combined Net Surplus - - - $ 733,076 
Combined Assets - - 3,042,656 Combined Surplus to Policyholders 1,633,076 


HENRY WACHTER, Manager - 218 Fourth Ave., PITTSBURGH, PA. 
FISH & SCHULKAMP 
General Agents for Wisconsia 
Madison - Wisconsi 


E. W. CLINTON 
State Agent 
4328 LaFayette Ave. 
Norwood, Cincinnati, Ohio 


(Reliable Agents Wanted in 
Pennsylvania, Ohio, Illinois 
and Wisconsin.) 
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KENTUGKY AND THR SOUTH 


HENRY CLAY WILL NOT MOVE 








Plans on Foot for Sale of Its Building 
at Frankfort—Having Prosperous 
Year 


LOUISVIELE, KY. Sept: i1—At 
the semi-annual meeting of the board 
of directors of the Henry Clay Fire, 
held at Lexington recently, it was defi- 
nitely decided to keep the home office 
of the company at Lexington. At the 
January meeting of the stockholders, a 
committee headed by W. B. Brock, was 
instructed to look into the matter of 
selling the McClure building, at Frank- 
fort, and this committee reported to 
the directors that a number of propo- 
sitions had been considered, but the 
most favorable was one made by the 
Taylor Realty Co., of Frankfort. The 
board of directors approved the report 
and of the committee and President 
Froman and Secretary Stilz were di- 
rected to carry out the details of the 
sale. 

Company Prospering 


According to the report of C. F. Sny- 
der, managing underwriter, the com- 
pany is in a most prosperous condition. 
Its earnings for the first eight months of 
this year are in excess of $100,000, and 
if the same success attends the com- 
pany’s operations for the balance of 
1918, this year will represent the most 
successful it has had since its organiza- 
tion, nine years ago. 





Kentucky Notes 


Roy Crutcher, of Guthrie, Ky., has 
taken over the agency of his late father, 
A. P. Crutcher. 


The recent fire at the plant of the 
Green River Distilling Co., Owensboro, 
Ky., has been well investigated. Numer- 
ous agents made investigation, while the 
state fire marshal also made a rigid in- 
vestigation. Federal officials have aiso 
done some investigating due to the heavy 
taxes lost by the government through 
the whiskey being consumed in bond. 





Big Splash at Des Moines 


DES MOINES, Sept. 11.—A bunch of 
goslings will be splashed by the short 
form method at a meeting of the lowa 
Blue Goose next Monday noon at Des 
Moines. The splashing will follow the 
Monday noon lunch. These luncheons 
have been revived with the advent of 
cool weather. The field men have se- 
cured a private room and showed their 
appreciation by turning out 28 strong at 
last Monday’s meeting. Following the 
luncheon, John D. Carpenter spoke of the 
conservation plans for the season. Most 
Loyal Gander Bright then announced the 
splash. The goslings who will be splashed 
include the following, although it is ex- 
pected that by next Monday this list will 
be doubled: W. B. Bearden, Des Moines, 
Fidelity-Phenix; W. M. Eberle, Burling- 
ton, Ins. Co. of N. A.; Charles C. Gardener, 
Des Moines, Ins. Service Bureau; J. H. 
sunten, Des Moines, Continental, and F. 
H. Harvey, Fidelity-Phenix. 


Alleged Gang Apprehended 


SAN FRANCISCO, Cal., Sept. 11.—The 
Bureau of the Pacific Board has co- 
operated with the federal and_ state 
authorities in effecting the arrest of sev- 
enteen alleged I. W. W. arsonites who are 
charged with being responsible for a 
Series of fires in northern and central 
California that have involved property 
loss of $2,000,000. The authorities un- 
covered an extensive plant and chemicals 
for making fire bombs in quarters oc- 
cupied Dy a man charged with being the 
leader of a gang of arsonists. 





Cope With the Hartford 


SAN FRANCISCO, Cal., Sept. 11.— 
Harry L. Cope who has ben special agent 
for the National of Hartford and allied 
companies in southern California has re- 
signed to join the Hartford Fire in same 
capacity and will cover central and north- 
ern California and Nevada. 


MB ded Atlantic Mutual Fire ‘of Phila- 
Gelphia has been issued a license to do 
a fire business in Massachusetts. 



















F. H. Hawley, President W. E. Haines, Secretary 


70TH ANNUAL STATEMENT OF THE 
-. Ohio Farmers Insurance Co. 


— LE ROY, OHIO 


FOGG oo 5 oo kk cetdce cence ieee weak eee $4,266,724 
UNGNONNNOS ot eh occ aera dauwancedeciwcecences: |e 
= Reserve for Reinsurance................... 2,523,332 
Sy RONMNON  oho ota ecdcencesedicnnescacsaduceca | aie 
: INGUIN EEN oes 6 lade csiwetecnteecune«s . 1,473,483 
WOGUONIOS 5 «cs 56.50 Sdesccceaes ee een re ae +732 











SOUTHWESTERN STATES 


TO TEACH FIRE PREVENTION 








Texas Fire Marshal Gets Public School 
Instruction Plank in Dominating 
Party’s Platform 


AUSTIN, TEXAS, Sept. 10—“We 
recommend that the legislature at its 
next session enact a law requiring the 
subject of fire prevention and its rela- 
tion to fire waste to be taught in the 
public schools of this state,” reads a 
plank in the platform adopted by the 
all powerful democratic party of Texas 
in its convention at Waco last week. 

This declaration was recommended 
by Governor Hobby and the conven- 
tion accepted his recommendation. Be- 
State Fire Marshal 


hind it all was é 
Inglish. Mr. Inglish never tires on the 


job and interested the governor in this 
important economic question before the 
convention convened. The fire marshal 
was present at the convention and gave 
his endorsement to the plank. 

Since the democratic party is the 
dominating political factor in this state 
it can be reasonably expected that when 
the legislature meets next January it 
will comply with the platform demand 
of its party and enact the law requested 
by the governor and the state fire mar- 
shal. 





Ft. Worth Motorizes 


FT. WORTH, TEXAS, Sept. 11.—The Ft. 
Worth fire department is to be completely 
motorized. Apparatus has_ been pur- 
chased for delivery within the next few 
months which will replace all the horse- 
drawn apparatus now in use. The new 
equipment, costing over $70,000, includes 
two six-cylinder, 105-horsepower, com- 
bination pumping engines and hose cars; 
two four-cylinder, 75-horsepower, com- 
bination pumping engines and hose cars; 
two four-cylinder, 75-horsepower, com- 
bination hose and chemical cars; one 
four-cylinder, 75-horsepower, aerial 
truck, and one four-cylinder, 75-horse- 
power service truck with hose, body and 
chemical tanks. 





Harold F. Broomell, son of B. B.Broom- 
ell of Tacoma, Wash., the well-known 
adjuster, was married the other day to 
Miss Daisy Allason, whose sister is the 
wife of Harry M. Zimmer, Illinois state 
agent of the Home. 





Garnsey, Anthony, Baird & Co., has 
ben organized at Kansas City through the 
addition of Leslie E. Baird to the agency 
of Garnsey-Anthony. Mr. Baird has for 
several years been in partnership with 
Howard E. Huselton. Offices are at 801 
Sharp Building, where the Garsney- 
Anthony agency has been located, 


Every agent in Ohio where flat per- 
centage reductions on certain classes 
obtain can save time by getting one of 
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Tue NationaL Unberwetrer’s Ready | 
Reckoners for Coinsurance Credits. | 
One dollar will put in your hands a | 
book giving 25 percentages from 5 to 

percent on all amounts from 25 


64 
| cents to $4. Send for it today. 


| 


C. A. PALMER, President W. A. ELDRIDGE, Secy. 
S. D. ANDRUS, V.-Pres. & Man’g Urderwriter H. R. VERNOR, Asst. Secy. 


C. O. DAVIS, Vice-Pres. 
F. H. ALDRICH. Counsel 
L. K. HENNES, Treasurer 


THE INTER-STATE FIRE INSURANCE CO. 


OF DETROIT, MICHIGAN (Organized 1913) 
Capital fully paid $259,150.00 Assets $591,109.81 
Surplus to policy holders $310,064.33 


406-412 DIME BANK BUILDING 


The Central Manufacturers’ Mutual 


Insurance Company 
VAN WERT, OHIO ORGANIZED 1876 


Cash Assets, over $900,000 : 








Net Cash Surplus, over $500,000 





H. V. OLNEY, President Cc. A. L. PURMORT, Secretary 


65th ANNUAL STATEMENT 












Capital - - - - - - $1.900,983.00 

, Assets (to protect policy holders) - 600,000.00 

Swouwrauce Compan, Net Surplus to policy holders <= e 5,574,008.60 
of WatsHtownn.d. Net surplus to stockholders - = 2,650,983.09 


STUART MORGAN, State Agent, Michigan, East Lansing 
CASHMAN & EVANS, Gen’l Agents, Colorado, Denver 
N. T. JULIAN, State Agent, Ohio and West Va., Columbus 
F.G. HERMAN, State Agent, Indiana and Kentucky, Indianapolis, Ind. 
P. P. WIPPELL, State Agent, Illinois and Wisconsin, P.O. Box 225, Chicago 
H.F. WATERMAN , State Agent, Missouri, Kansasand Oklahoma, Kansas City, Mo. 
E. S. FREEMAN, State Agent, Iowa, Nebraska and Minnesota, Omaha, Nebraska 


IOWA STATE LIVE STOCK 
INSURANCE COMPANY 


DES MOINES, IOWA 











Insure Against Death From Accident or Disease 


WANT REPRESENTATIVES 
FOR DEVELOPMENT OF NEW TERRITOR\ 


WM. CROWNOVER, President GEO. W. GUTH, Secretary 














The Leading Mutual Fire Insurance Company on the Pacific Coast 


Northwestern Mutual 
Fire Association 


F. J. MARTIN, Pres. H. K. DENT, V. Pres. M. D. L. RHODES, Secy. 
Chicago Representative, JAMES S. KEMPER, Lumber Exchange Building 


MAIN OFFICES, CENTRAL BUILDING, SEATTLE, WASH. 




















LIVE AGENTS WANTED 
TO WRITE HAIL AND CYCLONE, INSURANCE. 
TERRITORY OPEN IN ALL NORTHWEST STATES. 
TWENTY PER CENT COMMISSION. 


WRITE ST. PAUL MUTUAL HAIL & CYCLONE INS. CO. 
TODAY 805-6 Pioneer Bldg., St. Paul, Minn. 

















Western Live Stock Insurance Company 
CLIFFORD IRELAND, Pres. PEORIA, ILL. 


Maine, Massachusetts, Connecticut, Rhode Island, Pennsylvia, North Carelina, South Carolina, Ohie, Indiana, Illinois, Wisconsin, Iowa, Kansas, Texas, Missouri, Tennessee 


® 


BERT BUCKLEY, Secretary 
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NEWS FROM THE BAST 


BROKE =R CALDWELL NOW OUT 








Alien Property Custodian Palmer De- 
cides to Change His Plans for 
Handling the Insurance 


WASHINGTON, D. C., Sept. 9.—A. 
Mitchell Palmer, alien property cus- 
todian, has announced that Dean Cald- 
well of this city, who had been ap- 
pointed to look after the insurance 
interests of the corporations owned in 
whole or in part by the enemy that are 
now under the jurisdiction of the alien 
property custodian has been eliminated 
from his connection with the office be- 
cause the purpose and position of Mr. 
Palmer had been misconstrued in the 
insurance world. Mr. Palmer said that 
he felt that the physical properties of 
these risks should be properly insured 
and he requested Mr. Caldwell to look 
after that end. Mr. Caldwell, he said, 
had been doing much government work 
without pay. Mr. Palmer felt that he 
could successfully handle the insurance 
for these corporations and if new busi- 
ness was created in the way of addi- 
tional insurance he could get his com- 
pensation in that way and not disturb 
any present insurance relations. 

He left the method of compensation to 
the directors of the alien property. Mr. 
Palmer said that he learned that some of 
the corporations and their insurance 
agents and brokers were laboring under 
the impression that the alien property 
custodian’s office intended to divert a 
large portion of this business to Mr. 
Caldwell. Mr. Palmer says that Mr. 
Caldwell has done valuable service at 
considerable expense to himself for which 
he has not been compensated, and the 
brokerage which he has received on ad- 
ditional insurance placed by him has 
been negligible as compared with the 
outlay to which he has been put in the 
government service. Hereafter Mr. Pal- 
mer says that the boards of directors of 
these alien corporations will take care 
of the insurance, make a survey of what 
they carry and any additional insurance 
which the alien property custodian’s of- 
fice may deem necessary will be placed 
through such agents and brokers as the 
directors may select. 


Sharp Controversy On 

NEW YORK CITY, Sept. 11.—There is 
a sharp controvery in the Individual Un- 
derwriters and New York Reciprocal 
Underwriters, two of the interinsurance 
concerns of the city that were founded 
by the late John R. Waters. ‘These are 
two of the oldest and largest of their 
kind. The advisory committee of both 
of these institutions has sent letters to 
members recommending the retirement 
Alfred G. Evans and Edward B. Finney 
as attorneys and managers and recom- 
mend that E. W. Brown, formerly secre- 
tary and vice-president of the Black- 
stone Mutual. be given power of attor- 
ney. Mr. Brown is now connected with 
Johnson & Higgins. 


Eastern Union Meeting 

The regular meeting of the Eastern 
Union was held at Eastern Point, Conn., 
last week with President Milligan pre- 
siding. J. A. Kelsey, general agent of 
the Tokio Marine, was elected to mem- 
bership and E. T. Cairns was nominated 
as representative of the Commonwealth. 
A memorial resolution to the late James 
F. Hastings, vice-president of the 
Pennsylvania and Commonwealth, was 
adopted. 


Dinner to Anderson 


PORTLAND, ME., Sept. 7—Edward S. 
Anderson of Portland was given a dinner 
this week by the Maine special agents on 
the occasion of his retirement as special 

agent of the London & Liverpool & Globe, 

his retirement being due to ill health. J. 
Harold Pike succeeds Mr. Anderson as 
special agent. 


Had Heavy Losses 
"NE W YORK. Sept. 11.—Up to Sept. 1 
the Individual Underwriters had losses 
amounting to $219,144 in the year 1918. 
The largest loss was on the Ridenour 
Baker Grocery Company, Kansas City, 
amounting approximately to $150,000. 


John Davis Bouker, of Greenfield, 
Mass., some years ago secretary of the 
old Franklin Mutual Fire, died the past 
week at the age of 67 years. 











Losses of the Week 





OSSES have moderated somewhat 
during the past week. Dwelling 
claims have been rather heavy, and the 
proportion—of sprinkled leakage losses 
has been high. 

St. Joseph, Mo., Sept. 6.—The ware- 
house owned by the Schrieber Milling & 
Grain Co. is reported a total loss. The 
elevator adjoining and written specific 
was not damaged. Insurance on ware- 


house written under general form fol- 
lows: 

Aetna, Ct...$ 9,000 Continental ..$3,000 
Amn. IN; 3... 800 City of N. Y.. 
BROMND. ss50%0 4,000 Ohio Farm... 

Lon. Assur... 4,500 Hanover 

UGCN .. sss. 3800 DAAUW sodas css 


Hartford 3,500 Newark Fire. 
Nat’l, Ct..... 3,500 Mechanics ; 
County <.... 1,500 Franklin Fire 3 B00 
Patr. Assur.. 1,000 Norwich Fire. 2,500 
Gt. Amer.... 3,600 Royal Exch... 2,500 





Girard S00) AT Atk a. 50's 
No. Amer 5,000 Westchester 
ee 2,500 Ham.-Brem. 
Home, N. Y.. 25,300 No. Brit..... 
| an 1,000 Amer. Cent... 
No. assur... 5,500 Firemans .... 
Fire Ass’n... 2,500 Security ..... 2 "000 
si Aero ee BOON PAIS. vc 6 ccews 1 000 
Citizens 4,500 

ae Ta 


Chicago, Til, Sept. 3—There is a 65 
percent loss to the building of the Chi- 
cago & Western Indiana R. R. Co., lo- 
cated at 1507 to 1519 S. Dearborn St. 
Insurance: 3 


Zoston ...... $1,000 ereante s . $1,500 
Com]. Un, .... 1,000 & M. 1,000 
Globe & Rut.. 1,000 Pacific Lae etre 1,000 
OS 500 Stuyvestant 1,000 
Maemiston. 2.420 3,000 Ban cadaccaun 1,500 


Ins. Und. .... 1,000 
Communicated to 1501 to 1505 S. 
Dearborn St., also owned by the Chi- 


cago & Western Indiana R. ‘R. Co. 
Insurance: 
BOSON 6.052569. 200 N. Y. sues — 
Globe & Rut. 1, 000 (QUCEN ..c20000 
fo) eee Oe DOM sacdauases 3800 
N. B. & M. 1 500 

* OK 


Chicago, Til., Sent. 3—There is a 50 
per cent loss to the Chicago Waste 
Paper Co., located at 1511 and 1517 S. 
Dearborn St. Insurance: 

Colum. Natl..$1,000 Ger. Amer. peas 
Georgia Home 500. Western, Pa.. 1,500 


* 

Chicago, UL, dena: 3.—The loss to the 
machinery of the Equipment Corp. of 
America, is estimated at 65 percent. 
Insurance: 


Amer. N. J...$1,000 Natl. agg Pa. .$1,0090 
Brit, Amer... 1,000 Natl. ibe iele "500 
Camden ..... 1,000 P suid Sresede le 2,000 
Coml. Un.... 2,000 Prov. Wash.. 500 
6) re tae 1.500 Springfield 2,000 
Wid. Ph. o6acx 00 Security, N. H. 1,500 


Globe & Rut.. 1,500 
* * a 

Rondout, HL, Sept. 5—There is a total 
loss to the six grain elevators of the 
Arcade Milling Company’s plant, this due 
to the very poor means of fire protection. 
Insurance: 

Grain: 


ee $5,000 Lon. Lloyds ..$8,000 
Col. Nati..... 3,500 Mech. & Trad. 5,000 


Firemans Fd. 5,000 National, Ct..10,000 


Globe & Rut..15,000 Netherlands 3,500 
Grt. Amer.... 5,000 Ohio Mills....20,000 
Hamilton Be | ae 5,000 
=e Se B00 Ud, MITC. cs. 7,500 


North Amer.. 7,500 
Use and Oce ‘upancy: 


Lon. Lloyds. hie 000 St. Paul..... $ 5,000 
N. Y. Natl. 5,000 Yorkshire . 10,000 
Pacific ..... 3.000 
Building and Machinery: 
PUN) is ss05 5 $12,500 Lon. Lloyds.$35,500 
eee 2,500 Merchants 5,000 
Cal. Amer.. 2.500 Michigan . 2,500 
| 10,000 Ben Frank... 7,500 
Detroit ...... 2,500 Northern 15,000 
Dutch Und... 5,000 Patriotic 2,500 
Grt. Amer... 6,000 Penn <...... 7.000 
North Amer. 2,500 Penn ....... 7,000 
Knickerbocker 5,000 Royal ...... 10,000 
7,500 


Springfield 
* 


Sylvania, 0., Sept. 6—A tank contain- 
ing 5,000 gallons of crude oil belonging 
to the Imperial Pipe Line Co., Ltd.. ex- 
ploded last night. Villagers saved an 
adjoining tank by deluging it with water. 
The loss is $15,000. 


* Ok Ok 
Hopkinsville, Ky., Sept. 5.—The flour 
mill of the James Cate & Son Co. was 
destroyed by fire. with a loss of between 
$50,000 and $60,000. The flames spread to 
adjoining buildings and the elevator con- 
taining 16,000 bushels of wheat was also 
destroyed. 
* * 


Kearney, Nebr., Sept. §.—There is a to- 
tal loss to the livery stable and contents 
of O. B. Dungan. Insurance on stable: 
Brit. Amer....$1,000 Firemens Fd.$1,000 

Insurance on contents: 

_ Pree $1.000Frmns. Fd...$1,500 
Phoenix Ct.... 1,500 
* * 

Versailles, Ky., Sept. 7.—Two frame 
warehouses, one owned by Mrs. Isham 
Railey and filled with baled hay and 
straw and the other owned by Claud L. 
Ryley and containing a small amount of 











“A Staunch and Reliabie American Company” 
EST. 1880 ee D. M. FERRY, JR., President 
— E. J. BOOTH, Vice-President 
F. A. SCHULTE 
Treasurer 
H. E. EVERETT 
Secretary 
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“37 Years of Honorable Indemnity” 


CASH CAPITAL, $400,000.00 
Assets, $1,871,$31.54 Surplus to Policyholders, $800,192.09 Losses Paid, over $8,847,589.02 


WM. T. BERALLACK. General Agent, Home Office Department, DETROIT, MICH. 





















total loss to the building and contents 
of the White House Hotel. Insurance: 

Northern 21,500: Home ...... 20% $2,000 
Hanover ..... 1,500 Springfield 2,200 


SENATOR L. Y. SHERMAN 
WILL MAKE ADDRESS 


nemp, were destroyed by fire. The loss 
on the warehouses was about $1,500 on 
each building. 
* OK OK 
Hammond, Ind., Sept. 9.—There is a 
total loss to the stoek and building of 
the Hammond Bedding Co. 


OOK OK 
Lima, O., Sept. 6—There is a _ $1,000 
loss to the stock of the Kirkland Bond 
Co. Insurance: 


| tee 5S 1 ee $800 Phoenix, Eng. . $800 (CONTINUED FROM PAGE 1) 
NERS 2 os, ga woos 800 Springfield eee Ua ; , 
Home ....2,800 Phoenix, Ct....2,000 * vp fn . = es eee 
Glens Falls....1,000 Amer. Eag.le..1,000 | 1S as follows: 

* OK OK TUESDAY, SEPT. 17 


Urbana, O., Sept. 2.—There is a $2,000 
loss to the stock of merchandise of the 
general store of L. H. Todd, located at 
Monument Square St. Insurance: 


Meeting of the Executive Committee at 
4:00 P. M. 


“Dutch-Treat” Ge ang - Together — Supper 


Se ee $1,000 West Mut....$1,000 | and family party 6:30 p.m. (An in- 

Gerard is 500 Springfield 500 formal family pi rts oll with patriotic 

chat ee | 00( ) music and good fellowship.) 
WEDNESDAY 


Warren, O., on, eae is a 50 
percent loss to the stock and 10 percent 
loss to the building of the Warren Paint 
Co. and The Goheen Mfg. Co., located at 
4 Dawson St. 


First Convention Day, Sept. 1S8—First 
Session, 10:00 A. M., Assembly Hall, 
Hotel Statler 


Address by Governor Cox. 

President’s address and report. 

Executive committee report. 

Appointment of chairmen of nomination 
and resolutions committees. 

Reading telegrams; announcements, etc.; 


* OK 
San Antonio, Tex., Aug. 1.—The loss to 
the stock of the General Electric Co., 
located at 111-15 S. Medina St., is esti- 
mated at total. Insurance: 


L. & L. & G...$7,000 Springfield ..$5,000 introduction of resolutions. 
Hanover ...... 3,000 Report of legislative committee. 
* Ke Secretary-treasurer’s report. 


Casselton, N. D., Sept. 1.—There is a 


$1,500 loss to the building of R. D. Glas- Second Session, = P. M. Sharp, Hotel 


gow. Insurance: atler 
.$1,000 Grt. J ... $1,000 . ; 
ane aj 000 ai — $1, 000 | Address by L. Y. Sherman, United States 
Hartford 1000 Aetna ....... 2.000 Senator from Illinois: “Government In- 
N 2. & M.. AMON So eee bese ss surance Encroachments.” 

; ‘*e ok Ox Discussion: ‘Mutuals and Interinsurers 


La Salle, HL, Sept. 8.—There is a $1,000 Competition.” Led by Alfred M. Best, 


loss to the Cox Jewelry Co. Insurance: publisher of Best’s Insurance Reports, 

Royal Exch..$1,000 N. B. & M....$2,000 New York City; F. H. Wagner of Min- 

Comti.. UR....< 2,000 Franklin .... 2,000 neapolis; John F. Ankenbauer, secre- 

Queen ....... 2,000 Ham. Brem.. 1,000 tary, Cincinnati Fire Underwriters’ As- 

XS tc: age pee 2,000 St.Paul -..6ca< 2,000 — and Cliff C. Jones of Kansas 
* ity 


La Salle, TL, Sane, 8.—There is a total 
loss to the clothing stock of the Matthew 
Povse Co. “Government Insurance Encroach- 

New Boston, O., Sept. S8S.—There is a ments.” 
total loss to the mercantile building of | Discussion: 


Address by John T. Stone, Baltimore, Md., 
president of the Maryland Casualty Co.: 





“Cash Premiums vs. Undue 


the Whitaker Glessner Co. Insurance: Credit.” Led by F. Austin McElroy of 
Amer. Eagle...$500 Norwich Un...$1,000 Columbus, Ohio, member executive 


committee of the Ohio Association of 
Insurance Agents; P. J. Clancy, secre- 


INCORPORATED 1851 


WESTERN ASSURANCE 


COMPANY OF TORONTO, CANADA 
Fire, Tornado, Ocean Marine and Inland Marine Insurance 


Assets January 1, 1917, in U.S... . .$3,329,177.74 


Surplus in the United States. 
Total losses paid in United Sta 


Mr. Agent 


There is a 








Tishomingo, Okla., Sept. 5. 
























Recommend the Cheapest and 
the Best of the Approved 
Automobile Locks— 


NEUTRALOCK 


Inquire about our Protected Commission arrangement. 
It’s for your benefit. 














Holloway Sales Company 


2101 Michigan Avenue, CHICAGO 
PHONE CALUMET 4492 
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tary, Iowa Association of Insurance 
Agents, and others. 

Address by Charles E. Meek (former 
National Secretary, National Associa- 
tion of Credit Men; former president, 
National Fire Protection Association; 
assistant cashier, American Exchange 
National Bank, New York): “Insurance, 
the Prop of Credit.” 

Address by Guy Mason, attorney and 
taxation expert, Washington, D. C 
“Present and Prospective Taxes on In- 
surance Agents, Partners, Etc.” 


THURSDAY 


Second Convention Day, Sept. 19—Third 
Session, 10:00 A. M., otel Statler 


“s 


Informal Discussion: “Agency Office 
Helps, Etc.” 
Address by C. W. Fairchild, insurance 


commissioner of Colorado: “‘Federal In- 
surance Encroachments.” 

Presentation of the President’s Trophy. 

Address by F. J. T. Stewart (president, 
National Fire Protection Association; 
superintendent, Bureau of Surveys, 
New York Board of Fire Underwriters): 
“The Duty and the Opportunity of the 
Local Agent in Fire Prevention Work.” 

Discussion: Suggestions, Motions, Reso- 
lutions, Regarding Fire Prevention 


Work. 

Appeal by Secretary Chauncey S. S. Mil- 
ler: “What We Can Do; What We 
Should Do.” 

Report of the Finance Committee—Dis- 
cussion: “Increasing Our Resources.” 

Address by William F. Dunbar of At- 


lanta, former Insurance Commissioner 
of Tennessee; manager, Southeastern 
Underwriters’ Association: ‘Sugges- 


tions for Dealing with Fallacies and 
Frauds.” 


Fourth Session, 2:00 P. M., Hotel Statler 


Address by Charles H. Holland, vice- 
president of the Royal Indemnity Co.: 
“Ownership of Casualty Expirations.” 

Report of committee on nominations: 
election of officers. 

Address by T. E. Braniff of Oklahoma 
City: “Fire, Casualty, Surety—The 
Three Allies.” 

Discussion: “Increased Dues—Self-deter- 
mined.” Led by Craig Belk, president 
Texas Association of Local Fire Insur- 
ance Agents, and F. R. Bell, Jr., of 
Charleston, W. Va. 

“Call of the States.” 

Address by T. Alfred Fleming, State Fire 
Marshal of Ohio: “The Agents’ Part in 
Fire Prevention Work.” 

4:15 P. M.—Automobile tour. 6:30 P. M.— 
Dinner and entertainment at the Cleve- 
land Yacht Club. 


FRIDAY 


Third Convention Day, Sept \20—Fifth 
Session, 10:00 A. M., Hotel Statler 


Informal discussion: “Building Up Profit- 
able Casualty Side Lines.” Questions 
and answers from the floor. Led by 
G. Arthur Howell of Atlanta, Ga., chair- 
man, Casualty and Surety Section. 


Address by Thomas F. Daly, president, 
Capitol Life, Denver, Colo.: “Govern- 
ment Insurance Encroachments from 
the Standpoint of the Agent.” 


“American Agency Bulletin: Its Value; 
Its Needs.” Presentation of Facts by 
Fred J. Cox, chairman executive com- 
mittee. Then discussion, suggestions, 
criticisms. 

“Uniform State Association, Membership 
Signs and Receipts for Dues.” 

Address by W. Tomlinson, superin- 
tendent of insurance, Ohio: “The Insur- 
ance Department and the Agent.” 

Demonstration: “Use and Occupancy In- 
surance, Buying and Selling It.” By 
C. O. Ransom and A. R. Davis. 

Discussion: “Banks as Insurance Agents.” 
Led by Oscar A. Smith, secretary, Ten- 
nessee Underwriters’ Association. 

Discussion: “Agency Qualification Laws.” 
Led by August Rebhan of Milwaukee. 

Discussion and adoption of resolution. 

Invitation for next annual meeting. 

Unfinished busimess; new business. 


Sixth Session, 2:00 P. M., Hotel Statler 


ments.” 

Unfinished business; new business. 

Address (by a prominent life insurance 
agent): “The Mutuality of All Insur- 
ance Agents’ Interests.” 

Adjournment. 


Hearing Being Held 


; Attorney-General McAlister’s demand 
in Missouri that attorneys representing 
165 fire companies in Missouri furnish 
him with a statement covering the reve- 
nue and expenditures of the companies, 
resulted in a four hours’ postponement 
Sept. 5 on the application for a flat in- 
crease of 10 cents on insurance rates. 
The hearing is being held at the Cole 
county circuit, and Roy D. Williams of 
Boonville has been appointed commis- 
sioner to hear the evidence. 
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CASH CAPITAL $839,580.00 





CLEVELAND, OHIO 


APPLICATIONS FOR AGENCIES DESIRED 


CLEVELAND NATIONAL 
FIRE INSURANCE COMPANY 


M. S. MILBOURNE 
PRESIDENT 


Oo. T. BROWN 
SECY-TREAS. 


ASSETS 
$1,504,283.62 


SURPLUS TO 
POLICY HOLDERS 


$1,222,876.22 











PATRIOTIC NOTE IS 
CLEARLY SOUNDED 


(CONTINUED FROM PAGE 1) 
companies be given assistance from de- 
partments in enlarging their reinsur- 
ance facilities these times. He warned 
the officials against the spread of the 
social insurance propaganda, charac- 
terizing it as a species of autocracy re- 
sponsible for the world war. He asked 
that action be taken by the conven- 
tion on the subject. On fraternal in- 
surance he urged tighter regulation 
and the licensing of all agency work- 
ers in fraternalism. 


Fire Companies’ Reserves 


Fire companies’ special reserves and 
how they shall appear in the surplus ac- 
count and their use in times of confla- 
gration came up through a paper by Com- 
missioner Elwell of New Hampshire, and 
discussion followed by New England 
commissioners. No action was taken, but 
it was referred to the committee on 
blanks. 

Actuary Hammond of Connecticut re- 
ported for the special committee on life 
companies’ new mortality tables, 
much study given the subject warranted 
no action looking to a change in 
tables. 





that | 


the | 


Fire companies presented a special re- | 


quest that they be relieved as far as 


possible of unnecessary clerical labors in | 


preparing annual statements and special 
reports. This subject, with several 


oth- |} 


ers along the same lines, such as doing | 


away with printing list of bonds and 
mortgages and valuation of securities, is 
before the convention, having been re- 
ferred to proper committees. 


Fraternal Situation 


Commissioner Young, North Carolina, 
read a paper on fraternals that is a com- 
plete compendium of their troubles. By 
indirection he spotted the needed re- 
forms to make this system perfect, his 
address being referred to the special fra- 
ternal commiitee. It was not discussed 
on the floor, owing to the absence of 
selected speakers, Commissioner Taake 
of Iowa, a former fraternalist, begging 
off on plea that he came to listen and 
learn. Mr. Taake’s failure to speak on 
behalf of the fraternals was a disap- 
pointment. 

Mr. Young scored the custom of mak- 
ing mergers, saying the model bill ap- 
proved in New York last winter ought 
to be pushed for adoption. He insists 
that fraternals that are wise will get 
busy to meet the demands of present 
laws on solvency two years hence. He 
suggested several changes in the present 
laws, all looking to better management, 
reduced expense and safer protection to 
memberships. 


Difference of Opinion 


A large nuniber of fraternal leaders 
rresent do not relish taking up before 
legislatures the question of amending the 
present fraternal laws as outlined by 
Commissioner Young. The attitude of 
fraternalists is puzzling, as always, 
many being favorable to severest rate 
exactions and solvency tests, while oth- 
ers present ignore the approaching tests 
of their ability to meet the demands of 
the present laws. 

It is likely Mr. Young’s paper will be 
discussed later in the session by mem- 
bers, the rules preventing company rep- 
resentatives from speaking. The ex-com- 





missioners present are Vorys, Barry, Rit- 
tenhouse, McMasters, Hotchkiss, Harti- 
gan, Bleakly, English, Ekern, McGivney, 
James and Harper. 


Wednesday’s Talks 


The chief talks today were by L. W. 
King, rate supervisor of the Minnesota 
department, on “The.Supervision of In- 
surance Rates”; F. H. Ellsworth of Michi- 
gan on “The Fire Insurance Situation”; 
Cc. J. Wilson of Kansas on “Are Extra 
Premiums on Life Policies on Account 
of War Activities Justified?” and A. L. 
Harty of Missouri on “Standards for 
Interinsurance.” 


Kansas Meeting Scheduled 


The annual meeting of hte Kansas 
State Fire Prevention Association has 





been called for Sept. 24 at the Baltimore 
Hotel, Kansas City, Mo. 


Members of the St. Louis committee of 
the Conservation Association of Missouri 
have been notified to gather at the 
Planters Hotel, St. Louis, Sept. 17, when 
Chairman John W. Herd will make the 
assignments. 





A defective automatic sprinkler caused 
considerable damage to the Sanders Duck 
& Rubber Company, Singer Garment Com- 
pany and the Wythe Motor Company, 
occupying the building at 819 North Third 
street, St. Louis. 


Bennett Ellison has been appointed 
New York City agent of the Detroit Na- 
{ional Fire. He already represents as 
agent the American Eagle, City of New 
York, Patriotic and County of Phila- 
delphia. 








BIG BUSINESS MEN 


are officers of and big business men are patrons of the Mid-West Mutual Automobile 
Indemnity Association, because they have investigated its reputation and record. 


J. B. HENDERSON, Secy. 


Wichita, Kansas 
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YOU 


and Your Clerks, Brokers and Solicitors 


Need Every Minute That Can Be 
Saved Because of Help Shortage 


That is where the 


““READY-RECKONER”’ 


for Co-Insurance Credits Comes In 
In this READY-RECKONER you can find at a 


glance net rate for any one of twenty-five percentage 
credits from five percent to 64 percent of every possible 
rate from 25 cents to four dollars. 
include the ‘‘combination”’ half percents as 71%, 121%, 1714, 
Printed in two colors, easy to use, thumb indexed, 
complete directions in the book. 


PRICES 


— 


SEND ORDERS NOW TO 


National Underwriter Company 
403 Lincoln Inn Court 


These per centages 


$1.00 
1.75 
2.50 
3.60 
6.00 
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GAIUS W. HUBBARD, 
Underwriting Manager 


J. C. MOHLER, President 


THE CAPITAL LIVE STOCK INSURANCE COMPANY 


TOPEKA, KANSAS 


THE BIG COMPANY 
STATE DEPOSIT OVER ONE-THIRD OF A MILLION DOLLARS 


R. G. REYNOLDS, Secretary 


Writes Every Form ef LIVE 
STOCK INSURANGE Issued 
by Any Company and Sever} 
Forms Written by No Gt&= 
Company. 
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LESSONS FROM BLAST 


OPPORTUNITIES FOR SALES 


Again Demonstrated Agent Must 
Quickly Take Advantage of Acci- 
dents Arousing Public Interest 


An opportunity for agents and 
brokers to exhibit alertness and re- 
sourcefulness was furnished in Chi- 


cago last week when a bomb exploded 
in the federal building killing five 
people and wounding over thirty, and 
breaking all of the plate glass on the 
first, second and third floors of the 
two buildings opposite. The news of 
this disaster shocked and aroused the 
city. It was the big topic of conver- 
sation wherever people gathered for 
two days. The up and coming insur- 
ance man realized that the public mind 
had been aroused and found an insur- 
ance opportunity in the tragedy. 
Explosion and Plate Glass 


Explosion insurance has been called 


by many “scarce insurance.” It can 
not be solicited with the same argu- 
ments that fire insurance can. The 


assured must be made to see that ex- 
plosions do occur and are likely to 
do serious damage. It is rather diffi- 
cult to place explosion insurance with 
many where an example cannot be 
pointed to. The explosion in the Fed- 
eral building provided that example. 
The plate glass in the three first 
stories of the buildings blown out fur- 
nished another excellent object lesson. 
It provided the insurance salesman 
with the argument that plate glass in- 
surance must be carried in a great 
many cases not so much to provide 


ee By Capt 
IRE MARSHALS of the United 
States and Canada probably will 
miss a familiar figure when they 


meet in Toronto next year, for Ole O. 
Roe, the veteran fire marshal of Iowa 
and dean of the fire marshal corps, told 
his associates at Sioux Falls, last week, 
that he would not accept office again. 
Mr. Roe has been fire marshal of Iowa 
for nearly a decade—the first to hold 
office in that state. 

There has been little blare of trum- 
pets in his work, but he has done much 
in fire prevention, elimination of i incen- 
diarism and in public education in fire 
control. In the conventions he has been 
a tower of strength to his associates. 
His ability, his sound common sense, 
his eloquence and his quiet humor have 
alike served to make him one of the 
strong men of the organization, and 
his friendliness and courtesy, added to 
those other qualities, have endeared 
him to all who have come in contact 
with him. He will be sorely missed by 
the membership. 

In all probability his successor will 
be J. A. Tracy, who has been his chief 
deputy during his entire encumbency 
of the office. 

* * * 

John G. Gamber, fire marshal of Illi- 
nios, and T. Alfred Fleming, fire marshal 
of Ohio, were the Katzenjammer Kids 
of the Sioux Falls meeting. They were 
keen, hard workers in the sessions and 
on committees, but when the work was 
over, they were as keen at play. They 
kept the hotel corridors in a turmoil 
and their associates guessing what mis- 
chief was coming next. They were the 
co-authors of the so-called “Fire Mar- 
shals’ Song,” and led the singing when 
it was to be sung—which was on every 
possible occasion. Their chief triumph 
came when, leading a bunch of lusty 
choristers down street, they were stopped 
by a group of women and asked to 
sing “that” song for their benefit. They 
sang it. 

+ * + 

Three of the strong men of the con- 

vention were assistant fire marshals— 





Paul 


, two of 
‘ments and one accompanying his chief. 





| 
| 





against the owner’s own carelessness 
as against outside accidents. The 
mere fact that a store or shop owner 
is unusually careful is no assurance 
that his ‘plate glass will never be 
broken, for if his place of business is 
located in a crowded district there are 
a multitude of things that might hap- 
pen to damage his store front. 


Must Grasp Opportunity 


In cases of this kind the agent must 
strike while the iron is hot. To: at- 
tempt to solicit explosion or plate 
glass insurance in Chicago today on 
the strength of the Federal building 
accident would be almost entirely use- 
less. The subject must be presented 
while the accident is fresh in the mind 
of the public. The enterprising agent 
must rise to the occasion and for the 
moment brush everything else aside in 
order to “follow through” with the 
one big thing of the day. That it can 
be done is well illustrated in another 
Chicago case that occurred about a 
month ago. There was a strike among 
the barbers in the city and quite a 
number of barber shops had their plate 
glass windows broken and were the 
victims of bombs. In the midst of all 
this one Chicago agency sent out its 
best salesmen on a canvass for explo- 
sion insurance. The campaign more 
than paid. There was a created de- 
mand for what the salesmen were of- 
fering and the business came compara- 
tively easy. Today no insurance man 
of Chicago would waste time in solicit- 
ing this business. He has not the 
selling argument to present now that 
he could have used a month ago. Every 
once in a while something of, this kind 
comes up. The agent who is up on 
his toes and able to grasp the unusual 
gets from such a thing as this new 
business that would otherwise not be 
turned up, and it usually comes from 
an entirely new class of people. 





Masoa ——_—__— 


them representing their depart- 
These were Assistant Homer Rutledge 
of Michigan and Special Deputy Treager 
of Pennsylvania, sole representatives 
from their states, and Deputy Keyes, who 
was present with Marshal E. M. Gillen- 
water of Tennessee. All contributed ma- 
terial of value to a number of discus- 
sions, and Mr. Rutledge did good work 
on the committee on standard hose coup- 
lings. 
* * * 

The two 
Carolina 
present, 


colonels—Young of North 
and Button of Virginia—were 
as usual, and pleasant as al- 


ways. Colonel Young presided with dig- 
nity, firmness and courtesy, and Colonel 


Button, 
mittees, 


who served on a number of com- 
reinforced his colleague to good 
purpose as a living examplar of the old 
south. Both were on their way to the 
Insurance Commissioners’ Convention at 
Denver. 

Mrs. Button, 
ing powder 
the new 


the colonel said, is pack- 
for the guns in France, at 
Du Pont plant at Seven Pines, 
Va. The company has been unable to 
‘secure enough help, so the patriotic 
women of the state, headed by the gov- 
ernor’s wife and the wives of several 
other state officials, volunteered for the 
work and are “doing their bit’—eight 
hours a day. 
* * 

As the Sioux Falls convention was held 
in an agricultural state, major attention 
was given to agricultural products, and 
their safeguarding. There were many 
interesting discussions on the protection 
of grain, from the field to the flour mill, 
and from the mill to the ship; hay and 
straw; stock, meat and other farm prod- 
ucts. These discussions brought out a 
splendid array of speakers, including 
Mr. Roe of Iowa, H. L. Reade of North 
Dakota, A. E. Eklund of Montana, Messrs. 
Van Camp, Crans and Henry of South 
Dakota, L. T. Hussey of Kansas, Captain 
Gross of Washington, Mr. Lewis of On- 
tario and Mr. Fleming of Ohio. Mr. 
Lewis’ exposition of spontaneous com- 
bustion in hay and straw was intensely 
interesting, and Captain Gross outlined 
not only the normal hazards found in 
his state, but gave an illuminating ac- 
count of the I. W. W. methods in firing 
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grain fields, stacks, barns and elevators, 
and means taken to counteract them. 
* * * 


Returning east from the convention a 
number of the fire marshals arrested a 
pro-German—probably a German agent— 
on the train and turned him over to the 
sheriff at Waterloo, Iowa. The German 
had been arousing the wrath of all the 
people in his sleeper when one of them 
hunted up the fire marshal delegation in 
the car ahead. When they went after him 
the German had gone to bed with his 
clothes on, but he was pulled out; 
searched both in person and baggage; a 
number of incriminating documents and 
an automatic pistol found on him. The 
sheriff at Waterloo was telegraphed to 





meet the train, and the prisoner was 
turned over at that point. Those in the 
arresting party consisted of Gamber of 
Illinois, Treager of Pennsylvania, Gillen- 
water and Keyes of Tennessee and Flem- 
ing and Mason of Ohio. 


Real Loss 


A local pawnbroker’s shop was burn- 
ing, and among the crowd of lookers-on 
was a woman who attracted attention by 
her sobs and tears. 

“What is the matter?” a fireman asked. 
“Do you own the building?” 

“No,” she replied, “but my man’s suit is 
pawned there, and he don’t know it.”— 
Now & Then. 








FIRE BUSINESS OF BRITISH COMPANIES 
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The following are the 1917 figures of the British companies that are doing 


he Post Magazine: 
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Ls, Premiums of Year 
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BIMAMROO. 22s sinds £1,516,105 £628,043 £564,991 41.4 37.3 £2,185,797 £1,349,360 £1,000,000 
AS CA) 5 o56:t0: 1,392,698 645 5, 968 526,718 46.4 37.8 1,495,935 318,982 264,000 
Caledonian 547,150 293,372 1§ 28 53.6 35.7 386,031 143,496 107,500 
CONTIN Y <.o66-a:0:0% 188,233 4 52.6 38.6 124,117 26,444 35,000 
oo reial Un. 4,545,966 48.4 34.4 4,711,852 2,117,896 295,000 
E. S. & B. D.(b) 493,043 5 45.7 39.9 251,905 "342°500 635,414 
On, BOCl access 234,235 71.7 34.8 124,516 2,965 403,000 
Law BPC. assis 157,044 $2.4 41.3 Pils 5 500,000 
Law Un. & Rock 320,011 5.0 35.6 ; 165, 900 
be t& ts & G. 3,557,41 53.9 34.0 
London Assu1 872,725 47.6 36.8 900, 000 
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|B ae We eo 1 43.0 39.9 40,558 66,765 
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INOPERCIN: 65.55 so a 54.8 35.1 2,043,95 801,72 
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PAU. Eng ieuerendi eo 319,163 53.6 35.2 106,388 158,281 70,000 
SEC RE nearer 1,696,246 66.4 37.5 2,178,499 561,415 480,000 
UT Cc) cee ane 755,132 48.3 32.4 952,136 357,837 50,000 
Forkaehive «46.6. 609,124 23,3 48.5 36.7 243,650 982,575 125,289 
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General Agents Wanted 





INDEMNITY MUTUAL MARINE ASSURANCE 
LTD., OF LONDON, ENGLAND 


SO a. is deere 


In addition to this each subscriber's 
liability is unlimited. 


APPLETON & 





Automobile Insurance 





Surplus United States Statement, $ 461,101 ods: Vee ol 
Surplus Home Office Statement a 11,727,022 — TOKIO MARINE ima” 
UNITED STATES LLOYDS, Inc., of NEW YORK, LTD, OF TOKIO, JAPAN 


$830,150 


3 South William St. 
AN ATTRACTIVE PROPOSITION 


GENERAL AGENTS WANTED 


CO. THE ROYAL EXCHANGE ASSURANCE 
(Marine Dept.) OF LONDON, ENG. 


(Marine Department) 


Surplus United States Statement, $562,916 
Surplus Home office Statement, $7,433,611 


COX, Attorneys 
NEW YORK 
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INCREASE TO BE CONTINUED 


Meeting of the Executive Committee 
of the National Automobile Un- 
derwriters’ Conference in East 


NEW YORK, Sept. 11.—At an exec- 
utive meeting of the National Automo- 
bile Underwriters’ Conference it was 
decided to continue in force the decis- 
ion of the interim committee, which at 
the August meeting decided to increase 
by 10 percent the insurable limit on 
cars. This increase in value will hold 
up to Jan. 1, and will in all probability 
be revised before the next automobie 
season begins. 

The State Insurance Board of Okla- 
homa requires an indorsement on au- 
tomobile policies signed by the assured 
that he understands the deductible 
feature of his policy before companies 
can write policies with the deductible 
claim attached. This requirement of 
the Insurance Board was discovered by 
the committee and it was decided there 
could be no objection to such endorse- 
ment, and it was left to the Western 
Conference to take such action in the 
matter as it should decide upon. 

The question of rules and rates for 
specially rating livery vehicles, taxi- 
cabs and other public automobiles was 
referred to a special committee with 
the view of harmonizing the views of 
the various conferences on this ques- 
tion. 

The meeting of the state agency 
committee of the National Conference 
will be held at Chicago, Sept. 24 


CANNOT GET THE MATERIAL 


Lock Companies Are Up Against a 
Stiff Proposition—Much Thieving 
of Automobile Parts 


While the theft ratio in automobile 
insurance has decreased in cities where 
the lock warranty is used, yet there 
are serious complications resulting be- 
cause of the conditions of times. Many 
of the lock people are not able to get 
material with which to manufacture 
locks. One of the leading concerns had 
outlined a program of publicity and 
salesmanship, but was forced to shut 
down because it could not get the steel. 
This situation, therefore, is affecting 
the lock situation. 








jagents are making a systematic 


Another feature that is worrying the | 
automobile underwriters is the increas- | 


ing theft of automobile parts. 


ment there seems to be a systematic 
prosecution of thievery of these arti- 
cles. These take advantage of an au- 
temobile being in an alley or parked 
in some convenient spot. They will 
jack up the machine, take off a tire or 
two, grab what equipment they can, 
and then get away. In some cases the 
magnetos have been removed from ma- 
chines. 


VARIETY OF PLANS IN USE 


Nebraska Companies Have No Uni- 
formity of Rate Charge—Omaha 
Theft Losses Severe 


LINCOLN, NEB., Sept. 10—Auto- 
mobile companies with home offices in 
Nebraska are making active campaigns 
for business in the country districts. 

‘here seems to be no uniformity of 
rates and a variety of plans are being 
tried. For instance, one company is 
charging $3.20 a hundred for fire, 
theft and tornado on class D cars, the 
policy providing an automatic diminish- 
ment of 214 percent a month. 

Another Nebraska company is in- 
Suring farm cars regardless of age for 


Owing | 
to higher prices of tires and equip- | 
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Insurance Company of ; 
Capital 
NORTH MERICA ne 
, Assets Over 
PHILADELPHIA, $28,000,000 
Applications for automobile insurance in the Insurance Company of North America 
are handled by men devoting all of each business day to this one line of insurance, men 
especially trained for the work and familiar with it in all its details and ramifications, 
men who know. Applications for automobile insurance in the Insurance Company of 
North America are handled intelligently. 
PLATT, YUNGMAN & COMPANY, General Agents 
400 Walnut Street, PHILADELPHIA, PA. 
$1.50 per hundred, fire, theft and sien Fleming Made Address “Say, Ill just take one of them for 
nado. As about 85 percent of the busi-| State Fire Marshal T. Alfred Flem- | ¢veTy girl in my office,” said one audit 
ness in Nebraska is on farm cars, this | ing of Ohio, who has just been elected bureau office manager. He was talk- 
might be considered this company’s | president of the Fire Marshals’ Asso- | "8 about the Ready Reckoner for Co- 
basic rates. Still another Nebraska | ¢jation, on Wednesday addressed the | "surance Credits sold by Tr Na- 
company operates on a plan similar to| Ohio Building Association League at | TONAL UNbrrwriterR Write to us about 
the one used by the New Jersey and| its 30th annual meeting, held at Co- | it. It is the most complete ever issued. 
New Brunswick. Theft losses in the | jumbus. The subject assigned Mr. 


state have been very high, but about 
90 percent of the thefts occur in 
Omaha. .The situation there is still not 


| Fleming was “ 


under control, and the losses on farm- | 


ers’ cars which have been driven to 
Omaha are heavy. 
cations two or three of the Nebraska 


companies are going to sustain rather | 
severe theft losses unless the activities | 


of speed in Omaha are curbed. 


No Increase in Values 


The executive 
tional Automobile Underwriters’ 
ence has decided not to increase the in- 
surable values of used cars beyond that 
which has already been established. It is 
deemed advisable to take no action in 
this connection until some experience or 
more complete information is available. 


Confer- 


Getting More Insurance 


Local agents find that there is a big 
demand for additional automobile insur- 
ance owing to the increased values of 
second-hand cars. They are having no 
trouble in getting people to take on 
more insurance because the increase in 
values has been very marked. Many 
canvass 
of their customers in order to increase 
their automobile lines. 


Discuss Many Topics 


regular monthly meeting of 

superintendents of Chicago | 
many different topics were 
discussed. Among them was the differ- 
ence or possible difference in collision 
cover granted by fire and casualty com- 
panies, truck rates, inspection of sec- 
ond-hand cars, compilation of data on 
claimants, market conditions and possi- 
ble changes in the method of rating 
pleasure type cars. F. C. McDiarmid, of 
the Northern of England, presided as 
chairman and appointed F. F. Overlock 
of the Commercial Union for the session 
of Oct. 8. 


At the 
automobile 
this week 





Heavy Sentences in Milwaukee 


Stanley Schwebowski, William Gro- 
mack and Andrew Wannat, three young 
boys who confessed to stealing three 
automobiles in Milwaukee have _ been 
sentenced to two years in the state re- 
formatory. Several heavy penalties have 
been imposed by the municipal court in 
Milwaukee and are being used to good 
advantage in other cities to substantiate 
the argument that drastic dealing with 
automobile thieves is the best known 
method of minimizing car thefts. Since 
prison terms have been imposed on all 
convicted automobile thieves, the theft 
ratio in Milwaukee has been reduced toa 
low point. 


Notice has been served on automobile 
dealers, repair men and garage owners of 
Shelbyville, Ind., that their buildings 
must be heated by either steam or hot 
water. 





ire Protection for War 
Necéssities.” 








Fifty per cent of the time set apart 
for study should be devoted to talking 
with men in your line of business. 








DIRECTORY OF INDEPENDENT ADJUSTERS 


From present indi- | 





ILLINOIS MISSOURI 


QUINCY ADJUSTMENT 
& SERVICE BUREAU 


IOWA 


Well’s Building, Quincy GEORGE C. GILL, Mgr. 





| ILLINOIS AND EASTERN IOWA 


committee of the Na- | 


WESTERN ILLI a eae USTMENT 


2S. cme St., Galesburg, Il. 
HLF. Amold F. R. Hazlett 
Fire and Automobile Losses. 


ILLINOIS INDIANA 
ELDRIDGE H. SPERRY 
201 First Nat’l Bank Bldg., Champaign, Ill. 
Western Union or Long Dist. Phone (Office 147, Res. 
458) facilitates prompt service 





ILLINOIS 
J. B. SIKKING, Adjuster 
For Central and Southern Illinois. Specialty: Farms 


and Dwellings. 


618 W. Jefferson Springfield. Illi inois 





| ILLINOIS 








THOMAS A. PETTIGREW 
Eades Building, Streator, Illinois 
Fire loss adjuster for the companies. Building Losses 
a specialty. 


W.A. Bartlett | 
; Bucklin 


KANSAS 
JOHN M. KINKEL W. P. KINKEL 
KINKEL ADJUSTMENT AGENCY 
FIRE, TORRADO and AUTOMOBILE 


ADJUSTED 
HUTCHINSON - . KANSAS 


KANSAS.—~™” 


B. R. BOLINGER 


Tornado, Hail and Automobile 
Losses Adjusted 


Fire, 


Kansas 





| MICHIGA N 


REDK. M. CHAMPLIN 
629 Michigan Trust Building Grand Rapids, Mich 
Adjuster of Fire Losses 


| MICHIGA N—OHIO—INDIANA 
HORACE L. SPICE 
Suite 919 Dime Bank Building 
Detroit, Michigan 
ADJUSTER FIRE AND AUTOMOBILE LOSSES 


NEBRASKA, WESTERN IOWA AND 
NORTHERN KANSAS 
ABEL J. BALDWIN 
Adjuster of Fire Insurance Losses 


503 Bee Bldg. Phone Red 5848 Omaha 





ILL., WIS., se. 
TAYLOR 


1865 anata Exchange, Chicago 
Phone Wabash 2346 
ADJUSTER OF FIRE LOSSES 





North & Central 
ILLINOIS 


Southern Eastern We 
WISCONSIN ICWA 
BEN C. COOPER 
Central Life Bldg., Ottawa, Illinois 
ADJUSTER OF FIRE LOSSES FOR THE COMPANIES 


34 years in insurance work 


ILL. EY. TENN. 
I. H. ODELL & SON 
110 Upper Second St., Evansville, Ind. 
Adjusters of Fire, Tornado, Automobile and Inlang 
Marine Losses 


slern 


INDiANA 





IND. 





KANSAS 
THE WARREN ADJUSTMENT 
BUREAU 


aDiierers of FIRE, TORNADO, HAIL, 
THEFT and AUTOMOBILE LOSSES 
R. B. WARREN, Manager, Wichita, Kansas. 
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| 
| 
| 
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N. DanOt* and N. W. MINNESOTA 
- G. SCHULTHE 
* Gra nd Forks, N. a 
PROMPT SERVICE 
20 YEARS EXPERIENCE 





OHIO 
JOHN M. SEYMOUR 
363 Main Street Ashtabula, Ohio 


17 years experience as an insurance agent 
and builder. 





WESTERN FIELD 


INSURANCE eS co. 
| C. W. Crossan . W. Shirley H. G. Fowler 
| Fire, Tornado, Automobile and Inland Marine Losses 
Pioneer Automobile Adjusters 
___ Waldheim Building, Kansas City, Mo. 


WISCONSIN AND MICHIGAN 
Fire Loss Adjustments. Wisconsin and No. Michigan 
Over 25 years’ experience 
DAVI D LA Ww Ss : 
Room 1, Cook Block Oshkosh, Wisconsin 
Local and Long Distance Telephone 786 
















CHICAGO 








ADJUSTER OF FIRE LOSSES—ALSo AcTS IN AN ADVISORY CAPACITY TO Loss 
SUPERINTENDENTS AND EXAMINERS CONCERNING LOSSES AND/OR FORMS 
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MICHIGAN COMMERCIAL INSURANCE COMPANY 


Lansing, Michigan — 


ASSETS SURPLUS 
January 1, 1914........ $ 920,961.16 $181,374.66 
January 1, 1915........ 935,693.93 200,120.21 
January 1, 1916........ 1,020,369.41 211,057.76 
January 1, 1717........ 1,178,606 .00 212,243.00 
January 1, 1918........ 1,364,674.29 212,756.82 


Fire, Tornado, Automobile, Tourist Baggage, Parcel Post Insurance 





Automatic Fire Sprinklers 


(PARTICIPATING PLAN) 


The Phillips Company 


108 South La Salle St. - Franklin 4572 


Chicago 























Nativwal Liberty 


Insurance Gompany 


of America. | 





WICORPORATED UNDER THE LAWS OF THE STATE OF NEW'YORK IN 1650, 
STATEMENT JANUARY 1, 1918 


Cash Capital - - $1, 000 ,000.00 
Assets - $8, 509, 763.64 NetSurplus - - $1,986,731.93 
Liabilities - 5,223,031.71 Senkash for Policy Holders 2,986,731.93 





HEAD OFFICE : 62 WILLIAM ST., NEW YORK 








INCORPORATED 1720 


ROYAL EXCHANGE ASSURANCE 


LONDON, ENGLAND 


RICHARD D. HARVEY 
United States Manager 


United States Branch 
92 William Street, New York 





GEO. R. DAVIES, pases 





S E C U 


_— ft Y |\CATASTROPHE HAZARD 


| Accident, Compensation, Liability and Excess Auto Fire Covers 


Fire Insurance Company, of Davenport, la. 


CASH CAPITAL $200,000 


This Company has had 34 years of successful business experience, and is now doing 
business in Iowa, Illinois, Wisconsin, Ohio and Indiana: Itis a good company for the 


agent, because in addition to writing a general business, it accepts practically all classes | 


of farm risks. 
ing from agents desiring to represent us. 











GEORGE E. FEENEY, President 


EDWARD T. LYONS, Secretary-Treasurer A. M. WAGNER, Supt. of Agencies 


Che Columbian Insurance Co. 


430 N. Pennsylvania St., Indianapolis, Ind. 


$529,005.00 
344,529.00 


The Securities of this Company are deposited with the Indiana Insurance 
Department for the Protection of Policyholders and Creditors 


Assets .. ‘ 
Surplus to Policyholders 


Agents Wanted in Indiana, Illinois, Ohio, Michigan, Wisconsin and Minnesota 


The CONCORDIA FIRE ORIENT 


INSURANCE COMPANY == INSURANCE 
OF MILWAUKEE, WIS. §©6=6=6) COMPANY 


Total Assets, Jan. 1, 1918. . .$3,115,504.64 | OF HARTFORD, CONN. 


ta ba er 750,000.00 | 

A.G.McILWAINE, Jr. - - i 
Reserve eoneccecercecvecocecs 1,664,365.49 j namie CONN. President 
1,106,374.34 


ne 


j\CHAREES E. DOX, Manager 


WESTERN DEPARTMENT 














[ 
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Surplus to Policyholders. 





Writing 
Fire Tornado 39 S. La Salle St., Chicago, Ill. 
Sprinkler Leakage _— aaah 
Rents Use and Occupancy ai FRANCISCO — * 








We want agents in the above states, and would appreciate hear- | 


PITTSBURG UNDERWRITERS 


ee BY 


Allemannia Fire Insurance Co ney Fie Insurance Co 
National-Ben Peenkin Insurance Co. tonia Fire Insusance Ce. 
Combined Capital, $1,700,000 ‘Assets, "Bo 980 607 Surplus to Policyholders, 3,645,418 


W. E. Volbrecht, Columbus, Ohio, Special Agent tor Ohio 
Eliel & Loeb C Company, Indianapolis, Ind., General Agents for ee and Indiana 
New Agents Solicited. Fish & Schulkamp, Wis., Gen 





Commonwealth Bldg., Pittsburg, Pa. 


eral Agents for Wiseoasts 





The COLUMBIAN NATIONAL 


FIRE INSURANCE COMPANY 


DETROIT, — 
ASSETS - - - 
SURPLUS TO POLICYHOLDERS - - - 


$1,643,174.45 
1,235,960.65 


LICENSED IN 
Michigan, Ohio, Pennsylvania, New Jersey, Illinois, Indiana, 
Wisconsin, Iowa, Minnesota, New York, Massachusetts, 


Rhode Island, Louisiana, California, 
Tennessee and Kansas 


A Reliable, Progressive Agency Company 





Representatives solicited 














RE-INSURANCE 
EXCESS RE-INSURANCE 


11 SO. LA SALLE ST. 
CHICAGO 





DEE A. STOKER 


RE-INSURANCE UNDERWRITER 








L. S. MacEnaney John W. McGinety 


Cash and Approved Collateral Notes be 000.00 
Individual Notes 5,000.00 
TOTAL ASSETS cee 3100/0001 000.00 





Chartered to write all classes of high grade excess 
lines, including Ocean and Inland 
larine Insurance. 


MaRMANEY 2 & . MeGINETY, Managers and Attorneys in Fact 

















Merchants ational 
Hive Jusurance Co. 


CHICAGO 


Wants Good Agents in 
Michigan, Indiana 
Illinois and Wisconsin 
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NORTHWESTERN FIRE AND MARINE 
INSURANCE COMPANY 


MINNEAPOLIS, MINN. 


JANUARY 1st, 1917 
Total Assets, $1,154,721 


Capital, $400,000 
Net Surplus, $229,915 


OFFICERS 
OR Ss NE uy cee ee nay a err ne President 
SOT EL GRRE 6.6. '56.6 vclevioe ss sie'ceceeen Vice-President and Manager 
Bs OS NV MMR IR 2 oss Sosaueiaiaigiace.e SS) pears as iSie ee eeoee on *,. Vice-Pres dent 
ESA FRA ZT ooo ick oc scocecie pais erases Wigs ee nares pee aces wes Vice-President 
ny. Guest COUN iiois asics aaedecee Treasurer and Assistant Secretary 








NSLS SION 6585.5 orec:cte:s Ssh ee Meebue bane See Assistant Secretary 
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Formerly THE WESTERN UNDERWRITER 


A WEEKLY NEWSPAPER ON INSURANCE 
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TWENTY-SECOND YEAR No..36 


CHICAGO, CINCINNATI AND NEW YORK, THURSDAY, SEPTEMBER 12, 19:8 


$3.00 per Year, 15 Cents a Copy 








J. B. REYNOLDS VIEW 
ON PRESENT SITUATION 


President of the Kansas City Life 
Gives His Opinion of 
the Day 





PRODUCTION HAS KEPT UP 


In Spite of Surface Conditions Which 
Seem to Handicap, Insurance 
Has Increased 


KANSAS CITY, MO., Sept. 11.—Life 
insurance business west of the Missis- 
sippi River has been stimulated so far 


by the war conditions—and will be even 
better when the extended draft goes 
into effect. : ‘ 

This, at any 1ate, has been the experi- 
ence and is the opinion of J. B. Reyn- 
olds, president of the Kansas City Life. 
This company operates in twenty-three 
states, all but Illinois being west of 
the river. And the company’s August 
business was its best for that month in 
its history. 


Surface Results Looked Bad 


This has been a hard summer on the 
surface, it would seem, in parts of the 
country west of the river. There has 
been the worst drouth in a generation, 
affecting a small part of the section, 
and less severe drouth in others. Spring 
had shown a heavy loss in winter wheat 
acreage to start with. Hot weather ma- 
tured wheat early, corn was burnt up in 
many districts, fruit and other products 
were light crops here and there. A 
large number of men had gone into war 
service, reducing the number of pros- 
pects; and many men had left the ranks 
of producers to join the ranks of fight- 
ers. Life insurance men—and the 
agents of the Kansas City Life have 
been in the foerefront of such efforts— 
have plunged into Liberty loan and 
Red Cross work most actively, a large 
proportion of them also holding posi- 
tions—without pay, of course—on local 
boards and local campaign committees 
of one kind or another. 

Production Been Greater 
Yet— 
The average individual production of 
agents has been more than ever before. 
“This increased August business is 
business that came in the usual chan- 
nels, without any special drive or cam- 
paigning.’ It is paid for, examined busi- 
(CONTINUED ON PAGE 13) 
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Business insurance prospects......... 2 
Meeting present conditions............ 3 
With industrial agents............... 4 
More about Christian Scientists....... 4 
Why new draft won’t hurt............ 

W ar time advantage of term policy... 6 
Using the straight canvass........... 

Liberal Life shareholders sue......... 8 
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REASON scents SUCCEED 


We Give Service to Agents 


Many an agent develops very sluwly, or fails 
entirely, because he is not given the proper 
assistance at the start. 

Our men make money. We help every man 
to succeed. No man is left to fight his bat- 


tles alone—he is given assistance and edu- 
cation until he has attained success. 

In our organization every agency must be a live one 
and every man must succeed or get out. Only live, 
active men are employed and then we get behind them, 
join hands with them and work for success of the 


Agency, which means success for the Company. 
Contentment and co-operation in our Agency Force 
means good cheer throughout the organization and a 
full day’s work for each man. 
We co-operate: A . 
By giving help of Special men., 
By giving Special letters to prospects. 
By giving best information. . 
By giving the full assistance of the Company at all 
times. 


Good Contracts to Live, Clean Agents 


A FARM MORTGAGE BEHIND EVERY apts 
PEORIA: LIFE company 
| OU ES en’ ILLINOIS 














INTERNATIONAL LIFE 1918 MESSAGE 


OUTSTANDING | 


INSURANCE | 
DOUBLED ‘In 5 Years 


WHILE ASSETS | 
QUADRUPLED | 

$70,000,000 of insurance in 
force and $10,000,000 of assets 
are talking through the greatest 


tae ee combination of policy contracts 





now before the public when 

beans the International Life bids you 
to examine into the merits of contracts offered by 
the “Company of Today with Methods of To- 


morrow.” 


INTERNATIONAL LIFE 
OF ST. LOUIS, MISSOURI 


COMMISSIONER WILSON 
ON WAR RISK PREMIUMS 


Says No Occasion for Uneasiness 
on Account of Existence of 
War Risk Bureau 


NO WAR TABLE EXTANT 


Believes It Duty of Society as Whole 
to Shoulder Extra Cost for Indi- 
viduals Going to War 


DENVER, COLO., Sept. 11.—That 
all life companies were fully justified in 
charging was risk premiums on the 
policies of men entering military serv- 
ice is the view of Carey J. Wilson, 
Kansas insurance commissioner. But 
the government, or state, society as a 
whole, should pay the extra premium 
and not the policyholder. Mr. Wilson 
expressed these views at the annual 
convention of the insurance commis- 
sioners association here today. Owing 
to the fact that the Kansas commis- 
sioner had been requested by the gov- 
ernment to make a special investiga- 
tion of war premiums he was asked by 
the association to make the address on 
this subject. An exhaustive study of 
the proposition, covering several 
months’ continuous work, brought out 
the view that when a soldier or sailor 
offered his life for the country he 
should not be burdened with the extra 
hazard premium in his life insurance, 
but that society should assume this 
burden. 

In his address on “Our Extra Pre- 
miums on Life Policies on Account of 
War Activities Justifiable,’ Mr. Wii- 
son said: 

War Casualties Not Covered 


It should be borne in mind as a funda- 
mental postulate that premium rates for 
life policies are not based upon mortality 
tables which include the casualties of 
war. Such a table might perhaps be con- 
structed, but to calculate premium rates 
which include the war risk would not 
remove the difficulty for those who pre- 
ferred not to pay such rates. At the 
present time, such a table could not be 
constructed because very little of value 
can be gained by a study of the records 
of past wars. The fragments of infor- 
mation obtained from various sources 
cannot be pieced together into a figure 
of measureable dimensions. 


No Means of Knowing 


The best information obtainable from 
quite a number of our leading compa- 
nies indicates that they have no means 
of knowing how many of their policy- 
holders were in the army or navy during 
the Spanish-American war. They knew 
how many death losses they had, but 
have never known how many risks were 
exposed. Many of our companies do not 
know how many of their policyholders 
are now engaged in war, and they never 
will know. The policies of such compa- 
nies, having no war clause, are not re- 
stricted and must cover those engaged in 
battle. This condition doubtless obtains 
because of the tendency during long 
years of peace to forget the question of 





(CONTINUED ON PAGE 14) 
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Cc. H. ELLIS 
President 





The eg mene of the eae oe with the bg 
and North Cen section, whi i i ‘ : ' 
grade men. A rare opportunity to ambitious men to establish themselves in an independent 


Address:—E. G. SIMMONS, Vice-Pres. and Gen. Manager 


COMPA 


PAN-AMERICAN LIFE INSURANCE 


E. G. SIMMONS, 
Vice-Pres. and Gen. Mgr. 


NEW ORLEANS 
LOUISIANA 


Insurance in Force (over) $40,000,000.00 


Total Resources 


(over) 


Pan-American Life has boom up several rich and important territories in the South 
to Managers capable handli 


5,250,000.00 


dling afd inspiring an agency organization of high 
and permanently profitable business. 


Whitney Central Bank Building, New Orleans, Louisiana 








POSITIONS IN THE DRAFT 


REGISTRANTS IN CLASS ONE 





Government Publishes List Showing 
Kinds of Men Who Will Be 
Called First 





One of the objections most fre- 
quently given to the life agent at this 
time as a reason for not doing business 
is something like this: “See me later, 
things are very uncertain with me just 
at this time. Here is the new draft 
and I don’t know where I stand. The 
government may call me into military 
service, and if | am going to go I do 
not want to take on any more obliga- 
tions at this time. You will have to 
wait until the latter part of this year 
or a least until I know what class I 
am going in and just where I stand. 
Things are entirely too uncertain with 
me just now to buy life insurance or 
anything else that I do not really 
need.” 

Status Easily Determined 


The government has published the 
various classifications in some of the 
daily newspapers. It is now a matter 
of public record and anyone who 
wishes to can discover just what kind 
of men are to be placed in the various 
classifications. Logically then, the 
real answer for the man who gives the 
objection as outlined in the foregoing 
needs to be shown in print if necessary 
just who are to be in class one. Ac- 
cording to the official announcement 
under the new selective draft the fol- 
lowing men only will be placed in 
class one. 

Single man without dependent rela- 
tives. 

Married man, with or without children, 
or father of motherless children who has 
habitually failed to support his family. 

Married man dependent on wife for 
support. 

Married man, with or without children, 
or father of motherless children; man not 
usefully engaged, family supported by 
income independent of his labor. 

Unskilled or not a necessary farm la- 
borer. 

Unskilled or not a necessary industrial 
laborer. 

Registrant by or in respect of whom 
no deferred classification is claimed. 

Registrant who fails to submit ques- 
tionnaire and in respect of whom no de- 
ferred classification is claimed. 

Registrant not deferred and not in- 
cluded in any of above divisions. 


After the prospect has studied this 
list he should be asked whether he will 
be placed in class one. The list is 
plain enough for him to be able to 
answer definitely. If not, his excuse 
of uncertainty should no longer stand 
in the way. 

Edward B. Peck, assistant secretary of 
the Connecticut General, Hartford, Conn., 
has just completed his fiftieth year of 
service with the company. His associates 
betokened the occasion with gifts and a 
testimonial. 











Good Prospects for 
Business Insurance 











RE you writing your share of busi- 
ness insurance? It is not at all 
necessary that you live in a large city 
to find prospects for this form of pro- 
tection. The manufacturers in your 
particular town, the merchants, the dif- 
ferent partnerships—many of these are 
not carrying business insurance simply 
because you have not pointed out its 
need to them. 
* 


As with your other prospects, you 
will have to use care in selection. De- 
termine whether the “shoe fits” before 
attempting to canvass a corporation. 
Not all need business insurance—for in- 
stance one having a large amount of un- 
divided profits on hand and no employes 
of very special value to the business. 
Corporations which fall within any of 
the general classifications herewith 
given may, however, be regarded as 
good prospects, because in each one 
the necessary “insurable interest” is 
present: 

(1) Established corporations which 
depend largely for their success upon 
the special talents or ability of one or 
two individuals. 

(2) Reputable corporations newly 
organized to market some special arti- 
cle and depending entirely for success 
upon the expert knowledge of some 
particular official. 

(3) If a corporation wishes to extend 
its plant, or has other use for new cap- 
ital, the holders of the bonds or mort- 
gages have an insurable interest in the 
lives of any officials whose death might 
necessitate reorganization. 

* * * 


(4) If one or two or a few individuals 
hold a large interest in a corporation, 
their death, with the consequent liqui- 
dation of their estates, might easily 
embarrass the concern for ready capital 
during the period of readjustment; 
therefore, the minority stockholders 
have an insurable interest in the lives 
of these large holders. 

(5) If the financial position of a cor- 
poration makes necessary the issuance 
of more stock or the employment of 
other means to raise new capital, the 
stockholders or other creditors have 
an insurable interest in the lives of 
those responsible for the conduct of 
the business. 

(6) The stockholders of a concern 
requiring reorganization may have a 
real insurable interest in the lives of 
new skilled officers to whom the reor- 
ganization is entrusted. 


Commissioners Convention 


A report of the Insurance Commis- 
sioners Convention at Denver this week 
will be found on page 1 of part 1 of 
issue of THE NATIONAL UNDERWRITER. 














WM. H. FLANDERS, Mgr. 


FLANDERS LIFE AND ACCIDENT SERVICE 
ORGANIZED 1913 
A scientific service in the investigation of insurance subjects. We make reports on insurance applicants 
agents, medical examiners, and applicants for mortgage loans, also death claim i i 
OUR FACILITIES ARE COMPLETE—TERRITORY INDIANA 
(Also Other States Organized) 
Central Office 


ec reports and claim investigations 


INDIANAPOLIS, IND. 











German Mutual Life of St. Louis 


(Name to be changed as soon as formalities can be complied with) 
A Purely Mutual Company with an Honorable Record of 60 Years _ 
Assets over One and a Quarter Million. Has some good general agency territory still open in the 
State of Missouri. As Strong as the Strongest. As Good as the Best. i 
FREDERICK H. KREISMANN, Prest. EDWIN J. MEYER, Sec.andTreas. A.L. AMBLER, Supt. of Agencies 











HE ACID TEST Capable Agents Wanted 
erage high on the 1 
iberality laces igh on the list. 
Service and = nnn I 
Low Cost 





J.C. CAMPBELL, State Agent S. W. Cor. State and Third Sts., COLUMBUS, OHIO 














THE MINNESOTA MUTUAL 


LIFE INSURANCE COMPANY 
E. W. RANDALL, President T. A. PHILLIPS, Sec.-Actuary 








A GOOD OLD FASHIONED GENERAL AGENCY CONTRACT 


Providing Good Commissions and Liberal Expense Allowance 


for 
THE EASTERN HALF OF NEBRASKA 


dd 





For particulars 


E. S. ALBRITTON, Supt. of Agencies 








SAINT PAUL, MINN. 











A BUSINESS BUILDING POLICY— 


HE future financial worth of the children of today de- 

pends upon the thrift seed sown now. {Our Child’s En- 
dowment policy plants the idea. Sold to ages 1 to 15 years, 
without medical examination full face value paid for death 
between 20 and 30, becomes an endowment policy at age 30. 
Liberal cash loan and surrender values are provided—A 
quick seller to every one with children. ers the way for 
larger policies to the whole family. Liberal contracts for 
agents in Minnesota, Michigan, Montana, Wisconsin, North 
and South Dakota. 


SURETY FUND LIFE INSURANCE COMPANY 


Dr. E. KLAVENESS, President MINNEAPOLIS, MINN. 














The Good Life Insurance Man Thinks 


This Company has a Surplus of $499,489.14 and a Capital of $469,210.00 


WE ARE NOW READY FOR BIG ORGANIZATION WORK 
WE ARE NOW READY FOR A BIG PRODUCTION. 
WE HAVE THE MONEY TO SPEND ON THE ABOVE TWO RESULTS 


We have as good territory as exists. Do you fit the opportunity ? 


THE KANSAS LIFE INSURANCE COMPANY 
TOPEKA, KANSAS 


W. H. EASTMAN — 


JOHN H. EDWARDS 
ecretary i 


President 
































OF DES MOINES, IOWA. 


JAS. H. JAMISON, Pres. 
FAVORABLE POLICIES 
SERVICES TO AGENTS 

A progressive Company with “progressive 
methods. We offer an opportunity to a reliable 
man who can secure 100 applications during 
twelve months. 
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MEETING PRESENT DAY 
CONDITIONS IN FIELD 


War Has Opened Up Entirely New 
and Larger Opportunities for 
Worth While Service 


FARMER REAL PROSPECT 


People Generally Are More Serious 
and Susceptible to Arguments for 
Protection for Dependents 


BY RALPH C. LOWES 


Illinois State Manager Lincoln Life, 
Peoria, Ill. 

Present-day conditions are indeed 
unusual. They call for greater loyalty 
and devotion and service than we have 
ever displayed heretofore. The dis- 
turbance of business conditions; the 
elimination of class No. 1 risks under 
the draft registration as commercial 
insurance possibilities; the high-cost of 
living, which is mounting higher all 
the time; the great difficulty in retain- 
ing old agents, to say nothing of pro- 
curing new ones—these are problems 
that call for serious consideration and 
the application of most intelligent, per- 
sistent and vigorous effort. The story, 
however, is fortunately not altogether 
one- -sided. This colossal world-war is 
giving this country a position of prom- 
inence never heretofore dreamed of and 
the whole world is becoming daily 
more indebted to us financially, as well 
as morally and politically. The money 

we are lending our allies, practically 
all of which is being expended in this 
country for food and munitions and 
implements of war, is producing a pe- 
riod of unheard- of. prosperity in these 
United States. 


New and Larger Fields 


These war conditions have opened to 
us entirely new and larger opportuni- 
ties for service. Jor instance, the ad- 
vice of the army and navy ofticials, and 
the opportunities presented to our boys 
to take not less than $10,000 of war 
insurance, is a valuable aid in not alone 
widely advertising insurance and its 
desirability and necessity, but also in 
showing many of the fathers of these 
boys how totally inadequate their own 
protection has been and how they have 
previously placed upon their own lives 
altogether too low an estimate. Here 
is an inviting field for writing insur- 
ance and at the same time rendering 
genuine service. 


Everybody Better Off 


Then there is the poor man of yes- 
terday, whose pocket-book could then 
only enable him to buy industrial in- 
surance, but whose earnings now have 
increased to a point where he can 
carry ordinary, with greater ease than 
he could previously carry industrial. 
Here again, is another inviting chan- 
nel for extending much needed serv- 
ice. 

Women as Prospects 


Next we come to the newest, larg- 
est and broadest channel of all for new 
life insurance prospects today, in wo- 
men risks, because the war has drawn 
such a large number of the male popu- 
lation into’ war service and thus made 
it both possible and needful for fe- 
males to step into those vacated places 
in growing numbers; and the fact that 
women generally have now entered the 
ranks of the wage-earners places them 
for the first time as a class fully along- 
side male risks. You and I, therefore, 
are certainly failing to avail ourselves 
of a wonderful opportunity for service 
of the highest type at the present time 
if we overlook women as prospects for 
life insurance. 

Some companies have even felt that 





these changed conditions warranted 
them in opening up women’s depart- 
ments, under the supervision of wo- 
men managers, whose work it is to 
intensively cultivate this new field of 
prospects and while this is a relatively 
new channel of prospects, nevertheless 
it is a gradually widening channel and 
one which will remain permanent after 
the war, hence we are derelict in our 
duty if we fail to avail ourselves of the 
wonderful opportunities it presents. 


Covering Inheritance Taxes 


Still another inviting channel for in- 
surance service which has been opened 
up as a result of war conditions is the 
well-to-do man. Hitherto men of large 
means have frequently felt that it was 
not necessary for them to carry life in- 
surance, inasmuch as they have already 
created a liberal estate through other 
means. The present unusually heavy 
inheritance taxes, both federal and 
state, however, leads to a changed posi- 
tion towards life insurance, on the part 
of many men of large means, and these 


federal and state inheritance taxes 
while already heavy, bid fair to be ma- 
terially increased rather than de- 
creased. When a man realizes that 


at his death there must be promptly 
paid inheritance taxes aggregating a 
very liberal sum, it is relatively easy to 
show him that the ready cash with 
which to immediately meet this tax, 
and indeed to discount it, can best be 
provided through the medium of life 
insurance. There is, therefore, opened 
up today through these men of large 
means, another channel for service and 
one that is very attractive and remu- 
nerative. 


Farmer Is Best of All 


There is still another class of pros- 
pects that is rapidly springing into 
greater prominence today as a result 
of the European war and that is the 
farmer. I have always been enthus- 
iastic for the farmers and have always 
figured that many general agencies 
make a big mistake when they center 
practically all their work on city pros- 
pects that have already been solicited 
half a dozen times before by somebody 
else, and where a man does not know, 
even when he succeeds in selling them, 
whether he is going to be able to 
finally collect all the premiums. Now 
a kindly Providence has been helping 
the farmers of our country of late so 
that they have every promise of abun- 
dant crops—although it seems to me 
that whether they have big crops or lit- 
tle crops, the American farmer is as- 
sured of a good return for his labor for 
years to come, because many of the 
farms of Europe are devastated and 
there is no one left to till the soil there 
except cripples, widows and orphans. 


Solicitations Are Fewer 


Besides, the farmer 1s not solicited 
as much as the city man; the percent- 
age of issued policies is larger with 
them than with other risks, because 
they are better average physicial risks; 
they have the money to pay the cash, 
or if not, their notes are perfectly 
good; there is not the opportunity for 
the unscrupulous. “twister” to apply 
his damnable trade, so that the farmer 
becomes a satisfied policyholder and 
satisfied policyholders invariably ad- 
vertise a company favorably in their 
locality. I know the farmer business 
is also more persistent than any other 
class of risks and stays better on the 
books, and because of these facts, the 
farmer today affords us another won- 
derful channel for insurance service. 

Then again, you all know of the won- 
derful improvement in the financial 
condition of all railroad employes, 
through the recent liberal advance in 
their wages, which easily enables them 
to now carry life insurance, and which 
affords you and me splendid opportu- 
nity to serve them as agents. 


Are Ready to Listen 


In fact, the whole atmosphere of hu- 
manity ‘has been very materially 
changed as a result of the war and 
men, women and children are becom- 





ing more sober in thought; the mind 
of the entire country is ‘surcharged 
with patriotism and the air is indeed 
vibrant with the more essential things 
of life—such as conservation and thrift 
and protection. There is little evi- 
dence anywhere today of the old time 
hilarity and a man will sit down more 
readily than ever before and talk seri- 
ously of the great question of present 
protection for himself and future pro- 
vision for his family. There are today 
few homes in our land where the beau- 
tiful service flag does not remind us of 
the dangers and the uncertainty of life 
and at the same time carry a sad, but 
sweet message to responsive hearts. 
Verily the insurance fields are “ripe 
unto the harvest” and everything com- 
bines to unfold before us golden op- 
portunities for worth-while service. 


Advantages Outweigh Disadvantages 


There has been so much disturbance 
in general business conditions lately 
that some life insurance agents have 
become discouraged and even changed 
occupations, at least temporarily, and 
I feel that we should remind both our- 
selves and our agents that there are 
two sides to this subject of “Present- 
Day Conditions” and that the unusually 
advantageous resultant features really far 
more than offset those features which 
have recently been becoming more dis- 
advantageous. I feel, therefore, that 
no apology whatever is necessary for 
mentioning these items at this particu- 
lar time, because each and every one of 
us not alone needs all the informa- 
tion and encouragement that we can 
possibly obtain, but we need more than 
anything else—a due appreciation of 
these changed conditions and adapt- 


ability to easily, quickly and fully meet 
them. 
Service Is New Slogan 


“Service” is the twentieth century 
business slogan; it is a word which 
most properly fits into present-day 


conditions. We American people are 
feverish, strenuous, ambitious. We 
want to “get there’ and get there 


sometimes too quickly. Business over 
here today has got to be “up-and-a- 
coming” to succeed and there is much 
danger in this lest we depart so far 
from the “slow but sure methods” that 
we build a business edifice on a foun- 
dation which is itself insecure, in which 
event we waken up at a later date to 
find that the business does not stand 
” and fails to grow. We insur- 
ance agents are certainly no excep- 
tion to this general rule, because we 
work under high pressure practically 
all the time and too many men like to 
earn “easy money” and get as much 
as possible in return for as little as 
possible—and yet if we will but “Stop, 
Look and Listen,” we tull-well know 
that such principles are fundamentally 
wrong. Everybody likes to do busi- 
ness with people who go out of their 
way to render them real service—peo- 
ple who do not figure how little they 
can give you for what they get—but 
how much. As insurance men, there- 
fore, we have today truly a wonderful 
opportunity for rendering genuine 
worth-while service, and we shall be 
false to our trust unless we meet that 
opportunity whole-heartedly and con- 
tinually. 

We owe good service to our com- 
pany, whose representatives we are; we 
owe them our best efforts at all times 
and a cheerful compliance with the 
rules and regulations laid down by the 
home office. When instances arise 
where their view and our’s differ, we 
must seek to acquaint ourselves with 
each other’s viewpoint and endeavor 
to see things as the other sees them. 


Service Begins With Policy 


This spirit of service should by no 
means stop with the company and the 
home office, but it should always be 
given to understand that our service 
does not end when the policy is deliv- 
ered and the money for it obtained, but 
rather that our service only really be- 
gins then. Our policyholders will ap- 
preciate every little courteous, thought- 





ful act, where we go out of our way 
to help them; they will be glad to see 
us if we stop in and have a chat with 
them when we happen to be in their 
neighborhood, or if we show a dispo- 
sition to share in the joys and sorrows 
of themselves and their families. 

As an example; whenever a policy 
is issued through our local office in 
Peoria, we always write a personal let- 
ter accompanying it, in which we con- 
gratulate the applicant on having ob- 
tained the protection which it affords 
and seek to impress upon him the value 
of the article he has purchased; and 
at the close of that letter, we always 
inquire if he can think of any relatives, 
neighbors or friends who might be in- 
terested in obtaining a Lincoln Life 
policy and we enclose a blank card for 
that information. 

Invite Men to Office 


When ever I personally meet any of 
our policyholders, I always extend to 
them a hearty welcome to visit our 
office when they come to Peoria and 
to make it their headquarters; I urge 
them to feel perfectly free to avail 
themselves of all the accommodations 
we have to offer, telling them that we 
shall be glad to have them leave their 
parcels, use our telephone, or meet 
their friends there. Our invitation is 
always genuinely sincere, and we try 
to extend it in such a way that they 
cannot help but know that it is sin- 
cere. I never lose an opportunity of 
telling them to communicate with me 
at any time when they think I can be 
of service to them in any way and 
some of them have even consulted me 
at times upon subjects totally foreign 
to life insurance. I think it is this 
characteristic which has made for me 
such a host of friends throughout IIli- 
nois. I never knew the world was so 
full of splendid people until I en- 
tered the life insurance business and 
there is no feature connected with the 
business in which I am now engaged 
which gives me greater pleasure than 
this gradually widening circle of 
friends. 

Service to Agents 


Then again, the general agent owes 
service to his agents. I, myself, would 
not work for a man or a company 15 
minutes who was cold blooded and 
totally indifferent to my success, or 
who would not gladly go out of his 
way to render me any assistance that 
he consistently could, and I want all 
our Illinois agents to understand that 
they have no trouble, either too big or 
too small, for them to come to me and 
talk with me about and in connection 
with which I will not gladly help them, 
if I can. I always impress this fact 
upon them when I meet them person- 
ally and frequently add to my letters 
the request that at any time they de- 
sire any information, or at any time 
they think that I can be of service to 
them, I want them to feel perfectly 
free to communicate with me—and 
they do it and I know that they appre- 
ciate this evidence of service. 

Not a Selfish View 


Now, I am frank enough to state 
that I would pursue exactly the same 
course whether it was profitable from 
a financial standpoint or not, although 
I feel sure, that from a_ purely selfish 
standpoint it is a good dividend-paying 
proposition and I believe it is a char- 
acteristic which should be cultivated 
and freely employed by every general 
agent. In many respects we are all 
built along similar lines and we are all 
influenced by those with whom we 
come in contact and the very best way 
that I know of to train agents to ren- 
der real service to policyholders is for 
me to first render real service to the 
agent himself. Any agent breathing 
that atmosphere cannot fail to natu- 
rally develop along those lines himself 
and he will pass on the helping-hand 
to those with whom he comes in con- 
tact. 


This year for 25 cents you may ob- 
tain the N. U. war clause book, just 
off the press, giving the latest war 
clauses of all companies. 
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LIVE MEN CAN DOUBLE THEIR INCOME SELLING OUR 


Monthly Pension Bonds 
(Copyrighted) 
Wnder Our Service Pension Contract 


THE LA FAYETTE LIFE INSURANCE CO. 


LA FAYETTE, INDIANA 


A. E. WERKHOFF, President 
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IN INDUSTRIAL FIELD 





ACTIVITIES OF PRUDENTIAL 





Besides Showing Fine Average of 
Weekly Business, Orange, N. J., 
Agent Nears $100,000 Mark 





One of the leading ordinary pro- 
ducers in Division M is Independent 
Agent E. H. A. Gilhuly, of the Orange, 
N. J., district. Mr. Gilhuly is very 
close to the $100,000 mark for the year 
and, in addition, has a fine average 
weekly industrial increase. It is hardly 
necessary to add that Mr. Gilhuly is 
one of the most wide-awake and ener- 
getic men in the business. 

William P. Brown, who had an 
agency in the Newark 1 district for 
the past three years, has been pro- 
moted to an assistant superintendency 
in Burlington, N. J. The promotion is 
in recognition of sterling work. 

R. C. Shoop of Shamokin, Pa., con- 
tinues to turn in accounts that are fine 
examples of efficiency in maintaining 
debit condition. On four different oc- 
casions this year he has succeeded in 





eliminating the arrears entirely, and 
the advance payments have averaged 
over 300 percent. A splendid showing 
indeed. 

Agent H. F. Finnegan, Rome (Utica, 
N. Y., district), controls a debit of ap- 
proximately $125.00. When he was in- 
troduced to the debit a little over a 
year ago, it carried 17 percent arrears 
and 477 percent advance payments—a 
condition which some agents might 
think good enough, but not Mr. Finne- 
gan. He now has only 1 percent ar- 
rears, 808 percent advance payments, a 
good industrial increase, and a splen- 
did issue of ordinary and intermediate 
policies. 

The following named were recently 
admitted to membership in Class A of 
the Prudential Old Guard: Assistant 
Superintendent W. A. Finkler, Mil- 
waukee 2; A. Thornton, St. Paul, 
Minn., and A. Zimmy, Milwaukee 2. 





Goes with Federal Union 


Joseph Szwarce, who formerly was 
with the Prudential and later traveling 
deputy for the Metropolitan, has been 
made special supervisor of the Federal 
Union Life of Cincinnati, and will give 
particular attention to the foreign- 
speaking agents and business. 





| CAUSE IMPROVED HEALTH CONDITIONS 








—The large number of practition- 

ers engaged in Christian Science 
healing is noted by a correspondent 
in your issue of Aug. 8th, and is re- 
ferred to somewhat misleadingly as 
evidence that sickness has not been 
conquered. Had this writer rightly 
discerned the signs of the times he 
would have recognized, in the rapidly 
increasing demand for Christian Sci- 
ence, a remarkable spiritual awakening 
that augurs well for the ultimate 
emancipation of the race from the 
bondage of disease. 
_ The progress of Christian Science 
indicates a growing dissatisfaction 
with material methods. Thousands of 
sufferers, disheartened by failure to 
obtain relief by other means are turn- 
ing to Christian Science as a last 
resort. That humanity is finding health 
and happiness through this scientific 
reliance on God “who healeth all thy 
diseases,” is manifest to the unbiased 
observer. 


Cathe ia Sept. 9—To the Editor. 





"THE question, “Do Christian Scien- 

tists live longer and are they freer | 
from sickness than non-Christian | 
Scientists?” is answered by the testi- 
mony of hundreds of thousands who, | 
through Christian Science, are learn- 
ing the spiritual truth about God and 
man, and who rejoice in the fact that, 
as a result, they are experiencing a 
degree of health previously unknown 
to them. 

The letter refers to the effect on| 
health and longevity of temperance | 
and improved living conditions. Prog- 
ress along these lines should not be 
dissociated, however, from the effective | 
and pervasive influence of Christian | 
Science in universally improving and | 
purifying human consciousness. Chris- | 
tian Science is the most potent agent | 


for good in the world at because it 
is the practical application to human 
needs of God’s unvarying spiritual law. 
Less drunkenness and cleaner living 
are a natural consequence of this scien- 
tific metaphysical activity. 


N referring to this, Mrs. Eddy writes 

on page 404 of Science and Health: 
“The temperance reform, felt all over 
our land, results from metaphysical 
healing, which cuts down every tree 
that brings not forth good fruit. 

Again on page 348 she states: “I have 
never supposed the world would im- 
mediately witness the full fruitage of 
Christian Science, or that sin, disease 
and death would not be believed for an 
indefinite time; but this I do aver, that, 
as a result of teaching Christian 
Science, ethics and temperance have 
received an impulse, health has been 
restored, and longevity increased. If 
such are: the present fruits, what will 
the harvest be when this Science is 
more generally understood?” 


C HRIST JESUS said, “If they hear 

not Moses and the prophets neither 
will they be persuaded, though one 
arose from the dead.” Similarly, the 
appeal of Christian Science persuades 
the hungering heart of God’s love and 
power, not by means of statistics, but 
rather through the irresistible message 
of the divine Word, blessing and up- 


| lifting mankind. 


Christian Science bears healing on its 
wings because it is the religion of 
Christ Jesus. Its authenticated works 


| are conclusive proof that the power of 


God is among men destroying disease 
and sin. 
Watter H. Van Zwotn, 
Christian Science Committee on Pub- 
lication. 





Courteous—Safe—Conservative 


Great Republic Life Insurance Company 
LOS ANGELES, CALIFORNIA 


Capital $500,000 Fully Paid 


A Great Opportunity for LIVE Men 
NINE STATES 


Address W. H. SAVAGE, Supt. of Agencies 











The Toledo Travelers Life Insurance Company 


SECOND NATIONAL BANK BUILDING, TOLEDO, OHIO 
Want Producing Agents for Ohio Territory 
Opportunity for Advancement 
On Agency Matters Address E. W. GAGE, Secretary 














state Mutual Life Assurance Co, of Worcester, Mass. 


. INCORPORATED 1844 
SEVENTY-FOUR YEARS of sterling merit has made steadfast friends of 
policyholders and agents. 


Our motto is SERVICE to policyholders, beneficiaries and agents. 
Additions are made to our agency force when the right men are found. 


B. H. WRIGHT, President D. W. CARTER, Secretary 
STEPHEN IRELAND, Superintendent of Agencies 

















A Few 
Life General Agency Openings 


In the following states: 
Illinois, Indiana, Iowa, Michigan, Minnesota, 
Missouri, Ohio, Pennsylvania, Texas and Virginia. 


In making application give full information as 
to experience, age and general qualifications. 


Address: 
AGENCY DEPARTMENT 


Continental Assurance Company 
910 Michigan Avenue, Chicago 























Wanted in Illinois, Indiana and Pennsylvania 


100 Industrial Agents 5 Superintendents 
20 Assistant Superintendents 
WHO KNOW HOW 


For new Industrial Work—to open new territory 
and to sell the best thing going. 
Address Industrial Department 
Western Life Indemnity Company 
604 Masonic Temple, Chicago, IIl. 
33 years’ continuous and successful career. Now known and called “THE OLD RELIABLE” 
GEN. GEO. M. MOULTON, President J. L. MITCHELL, General Agency Manager 
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THOUGHTS ON NEW DRAFT LAW 














ICHARD OLIVER, agency direc- 
R tor of the New York Life in 

Colorado gave some thoughts 
about the new draft requirements in a 
recent talk. He said: 

When the first draft bill was 
passed including all young men between 
ages 21 and 31 many insurance agents 
began to wabble, fearing that 70 per- 
cent of their best material had been 
taken from their prospect lists. What 
were the real facts? 

They were four. 

First, that many life companies not- 
withstanding the large business they 
had in 1917 are running ahead of last 
year’s business, showing the fallacy of 
the assumption that there is no busi- 
ness. And this is borne out by the in- 
crease in production of the $100,000 
and $200,000 clubs. 


Business Must Continue 


Second, business of all kinds must 
continue. Money in war time is just 
as essential to the government as are 
men. Russia had millions of men but 
no money, no materials, no credit, so 
she went to pieces. To have. money 
business must be kept up, and if busi- 
ness is kept up positions must be filled. 


_ Therefore every position now filled 


must continue to be filled. The person 
who fills the position will at least be 
as good a prospect as the one who pre- 
viously filled it. Consequently we 
plainly see that our great trouble in 
the future will probably not be for lack 
of prospects. 


Experience in Colorado 


Third, the acid test of what has hap- 
pened is a better test to go by than the 
fear of what may happen. One is a 
reality, the other an assumption. I took 
the total number of applications pass- 
ing through the Colorado branch dur- 
ing February, March and April, 1916, 
one year prior to our entrance in the 
war and the consequent draft, and found 
that 61 percent of the whole number 
were written on persons between ages 
21 and 31, Then we took the total ap- 
plications passing through the office in 
the same months of 1918, one year after 
the war had started, when at least 
2,000,000 men had been called, and 
found that 43 percent were between 
ages 21 and 31, and that, by adding the 
increase of women written in 1918 over 
1917, the percentage during 1918 was 
greater than in 1916. 

The effect gotten by the increase of 
women buying insurance is evidence of 
an increasing number and importance 
of women being employed to take the 
positions of men called to war work. 


Sensible and Efficient Way 


Fourth, the draft proved the most 
sensible and most efficient way of rais- 
ing an army, and at the same time 
proved to be not nearly as bad as ex- 
pected. That is, 8,000,000 men had been 
directly affected, from whom 2,000,000 
were called. The rest were exempted 
principally for reasons which make 
them good prospects, i. e., because they 
were married and had families or de- 
pendents, or because they were indis- 
pensable from a business standpoint. 

Benefits the Life Agents 


Now, with regard to the new bill. 

The new bill, including all ages from 
18 to 45 should not affect the men over 
31 years one-half as badly from our 
viewpoint as the old law affected men 
between the ages of 21 and 31, and I 
think we have proven that not to have 
been so bad. In fact, the new draft 
bill does two things, both of which are 
beneficial to us as life insurance agents. 

First, it makes men think of their re- 
lationship to their families, as the stand- 
point of bread-winners. Second, it in- 
tensifies their sentiment, something 
that is most essential, as a rule, when 
one buys life insurance for the wife 
and kiddies. 


Analyzing the first point, from the 








bread-winner view; we ordinary folks 
have heard of psychological moments, 
etc. I think from watching and having 
had some slight experience with the ex- 
emped class under the first draft bill 
that now is our time. 


Important Questions 


Here’s the point: You are an ordi- 
nary man, I mean from the point of 
sentiment. You come under the new 
draft bill. How do you feel in regard 
to being called by the Government? If 
you are an honest-to-God American 
man you are proud to feel that civiliza- 
tion, love, and the whole future of life 
for all the people of all the world partly 
rest on your individual shoulders. You 
want to go, but how can you? You are 
married. Your wife and children, if 
any, are dependent on your production. 

In the questionnaire which you must 
answer, among many other questions is 
this one: 

“Question 25: State amount per 
month that you consider necessary for 
the support of all of your dependents.” 

In answering you subconsciously rea- 
son somewhat along these lines. The 
government pay is not to exceed about 
$50 per month to your wife. Your rent 
and living and other expenses amount 
to at least $100 per month. Through 
your mind runs a whole chain of 
thoughts that bring you slap bang right 
up against the most convincing fact that 
you as a bread-winner are most essen- 
tial to your family and those you love 
and work for and who depend on you. 

Thousands of men who have gone 
along for years, simply meeting the 
every-day common expenses, suddenly 
realize that something they never 
dreamed of is about to happen to their 
families. Want, the proverbial wolf 
with the snarling lips and sharp teeth 
is skulking in plain view near the front 
door, and this thought leads you to that 
softer, more sentimental viewpoint, the 
second of our two points. You see 
yourself bidding goodbye to your life- 
long partner and your little kiddies, 
perhaps forever. Then comes with a 
tremendous force your obligation and 
duty as a daddy and a husband. 


Looking Ahead 


In the space of a second’s time you 
see years ahead, 10, 15, or 20, your wife 
and children fighting against uneven 
odds. These thoughts bring to the sur- 
face your better self, for do not pneu- 
monia, in fact hundreds of diseases 
take men from their families just as 
effectively as though the enemy had 
worked his worst on you? Therefore 
I say that these men who will come 
under the new draft bill are brought 
squarely face to face with environ- 
ments which will create a psychological 
situation that, if taken advantage of, 
means bigger and broader and better 
opportunities for us than we have ever 
had in all our lives. 





Big Business Among Farmers 


During the first six months of 1918, 
the Northwestern Mutual issued 
$9,723,301 to farmers, on 3,687 lives. 
This was 19.73 percent of the total 
lives and 12.39 percent of the total 
amount issued. 











AMERICAN 
CENTRAL 
LIFE 


Insurance Co. 








INDIANAPOLIS, IND. 
Established 1899 


HERBERT M. WOOLLEN 
PRESIDENT 























The Midland Mutual Life Insurance Company 


COLUMBUS, OHIO 
An OHIO Company, writing policies on OHIO people and keeping OHIO 
money in OHIO for the development of OHIO industries 
Admitted Assets ..... Se Re OCTET ETOP CET eee $ 2,739,817.90 
Imsurance in Force.............-00eeeeeeeeeeees 24.398,839.00 
Surplus to Policyholders................-...-+++ 376,482.48 


New Continuous Monthly Income Policies 
Splendid opportunities for AGENTS in many sections of Ohio. 


Dr. W. O. THOMPSON 


President 


‘ 
We solicit inquiries from responsible parties. 


G. W. STEINMAN 


Secretary 

















Foi Better Bookkeeping 


LOOSE| |-P LEAF 


“*aSK YOUR STATIONER ”’ 


an a Ps Ae 














Indiana National Life Insurance Co. 


INDIANAPOLIS 


Authorized Capital, $1,000,000.00 


WE AIM TO GIVE THE FULLEST SERVICE TO ALL WITH WHOM WE HAVE RELATIONS 
Our policy contracts are liberal and modern, having many 
features that appeal to agents and prospects. 


WE PAY OUR AGENTS WELL WHO DESERVE WELL 
| For Territory and Agency Contracts Address C. D°RENICK, President 


Our Home Office is helpful; our agents are pleased with 
the treatment accorded them. 
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THE PEOPLES LIFE 
INSURANGE CO. 


Chicage’s Most 
Progressive 
Company 


Ordinary and 
Monthly 
Premium 
G€ontracts 
Direct With 
the Heme 
Office 
Address 
Elon A. Nelson 


President - 
Chicago 





Home Office Building 
Chicago 











THE COLUMBIAN 


NATIONAL LIFE 
INSURANCE COMPANY 


Boston, Massachusetts 
ARTHUR E. CHILDS, President 


LIFE, ACCIDENT and HEALTH 


WAR TIME ADVANTAGE 
OF TERM INSURANCE 


How This Form of Coverage Fills 
the Need for Some Prospects 


TEMPORARY PROTECTION 


Those Who Have Enough Regular Life 
Insurance Should Provide for 
Present Emergency 





In going the rounds these days the 
life men will, every once in a while, 
encounter the prospect who says that 
he is “full up” on life insurance, has 
all he can possibly carry, and is finan- 
cially unable to buy any more. These 
statements, as excuses, are offered to 
life men every day, but some men who 
make them are describing their actual 
condition. To write them a regular 
form of policy with high pressure meth- 
ods would mean a lapse the first time 
a premium notice was sent. 


Type of Prospects 








INSURANCE, covering Permanent 
and Total Disability and Weekly In- 
demnity for Loss of Time— 
A Combination That Means 
Money for the Agent. 


Ayents seeking Attractive Contracts 
in good territory are invited to cor- 
respond with the Agency Department 
of the Company. 











WANTED! 


DISTRICT AND SPECIAL 
AGENTS 


both in NORTH DAKOTA and 
SOUTH DAKOTA, by one of 
the most active and progressive Old 
Line companies in the Northwest- 
ern field. Writing business in its 
home state at the rate of $500,000 


per month. 


Men of integrity and ability, 
who wish to stay and build for the 
future, will be given liberal con- 
tracts directly with the Home Of- 
fice. 


= 


We invite correspondence. 


PROVIDENT INSURANCE 
COMPANY 


BISMARCK, NORTH DAKOTA 

















STRICTLY FIREPROOF 


NEW HOTEL. 


BREVOORT 


Chicago, Hlinois | 


On Madison St., near LaSaile | 





*f 


Piaf biohn Gs 


, 
. 


One minute from the 
Insurance District 


The Patrenage of . InZ 
surance Men is . 
Solicited 
-- 7a} Laurence R. Adams, Sec’y and Mga! 





While term insurance fits very few 
prospects for life insurance, it exactly 
fills the bill for the man whose cir- 
cumstances are as described in the fore- 
going. It is a mistake to leave such a 
man without selling him anything. 
Some agents take the position that he 
had better be left alone until in a posi- 
tion to buy a regular policy. The fact 
that he has bought a good quantity 


| of life insurance is an indication that 


he is a thorough believer in it and in- 
tends to purchase more as soon as his 
finances permit. 

There is an opportune war-time ar- 


' gument for this kind of a prospect. 
' Usually he admits the need of addi- 


tional protection and voices his belief 
in it, and is only prevented from buy- 
ing more life insurance because of a 
lack of ready cash. The prospect havy- 
ing committed himself, makes the way 


easier for the soliciting agent. 


Temporary Inflation 


It should be pointed out that it is 


‘ necessary to pay federal taxes of from 


2 to 25 percent, 
everything 


that the prices of 
purchased have increased 


| from 25 to 100 percent, and that there 


is a temporary inflation. The point to 
stress is that the condition is abnormal 
and temporary, that it is expected that 
the prices will, after a while, bend back- 
ward and fairly normal conditions re- 
sume. The need, then, is for temporary 
protection to cover during the period 
of high prices. Term insurance was 
designed for just such a purpose. It is 
nothing more or less than temporary 
protection to meet the emergency at 
the lowest possible rate. No man, if he 
has had the subject properly presented 
to him, ever purchases term insurance 
without knowing just what it is—with- 
‘out knowing that there are no values 
attached to it, that is to cover during 
| a period of a few years only, when there 
|1s an urgent need for additional pro- 
| tection and that at the earliest possible 
| moment it is to be converted into a reg- 








ular, more valuable and substantial 
form of contract. 


Called “War Time Insurance” 


One of the middle western life insur- 
ance companies has caught this idea 
and has issued a contract which it terms 
its “war-time policy.” This is nothing 
more or less than a five year term pol- 
icy, but the name stamped across the 
face of the contract makes an impres- 
sion. This company’sSagents are sell- 
ing this policy to the prospects encoun- 
tered now and then who really need 
just that protection. 


Views of Agency Manager 


In discussing this contract and term 
insurance in war times, the agency man- 
ager of a company said, “There is a 
real need for this kind of a policy at 
this time. Weare thoroughly convinced 
that it is a mistake for an agent to leave 
a man who feels his inability to buy 
more life insurance, but rather advocate 
the placing of this five-year term pol- 
icy. The reason for this is that our 
experience on conversions has been 
as I presume most other companies’ 
has, extremely good. It is a rather poor 
salesman, indeed, who cannot convert 
a term policy that has been carried 
three or four years. In the first place, 
it gives him an entering wedge. He is 
able to see a man quicker. He can ap- 
proach the holder of a term contract 
as a member of his life insurance fam- 
ily. The fact that the man carries the 
term policy is the best indication in the 
world that he believes in life insurance 
and needs a little more prodding to 
encourage him to spend a little more 
money. There is no comparison be- 
tween approaching a man not carrying 
life insurance and the man holding a 
term policy. The latter can be con- 
verted, and often by an under-average 
salesman. With the former all of the 
preparatory and_ preliminary work 
must be done, while the man holding 
a term policy does not have to be told 
all about life insurance.” 


To Be With Cleveland Life 


Fred Johns, Evansville, Ind., will 
continue as manager of agencies in 
Indiana and Illinois for the Cleveland 
Life which has taken over the Inter- 
mediate Life of Evansville. He served 
in that connection for the Intermediate. 
J. W. Daniels will remain as Evans- 
ville agent of the Cleveland Life, he 
formerly representing the Intermediate 
Life in that city. 


Central Lifes’ Meeting 


The annual meeting of the $100,000 
Club of the Central Life of Ottawa, III., 
was held last week and concluded with 
a banquet at Starved Rock, Ill. John 
B. Patterson of Streator, Ill., president 
of the organization, was presented with 
a silver loving cup by N. H. Walt, 
agency superintendent. The conven- 
tion this year was attended by 36 mem- 
bers of the club. All of the business 
sessions of the convention were held 
at Starved Rock this year. One of the 
features was a school of instruction 
held for new salesmen. 


Ardrey Will Not Speak 


J. Howard Ardrey of New York, 
vice-president of the National Bank of 
Commerce, who was scheduled to give 
an address before the American Life 
Convention in Chicago next week has 
been forced to cancel his engagement 
because of the pressure of business. 








_ Life Companies’ Semi-Annual Statements 


As Made to the Governor of Georgia 


Disburse- Amount 
’ d Assets Surplus Income ments in Force 
} Atlantic Life ...... $ 4,535,635 548,623 812,787 $ 476,244 $ 29,358,258 
| Columbia ......... 1,471,647 224,179 210,577 137,247 11,327,812 
Illinois Life........ 14,671,433 1,215,299 1,737,268 1,295,864 85,845,451 
International Life.. 10,541,831 1,153,142 1,652,585 893,878 72,044,147 
Jefferson Standard. 9,100,947 775,000 1,312,523 672,636 68,076,533 
Lincoln Reserve... 353,637 144,402 155,277 106,037 5,080,350 
Maryland Life..... 3,726,168 422,412 290,071 74,330 13,727,511 
Morris Plan........ 194,855 182,334 26,630 27,314 1,354,675 
Mutual Life........ 637,689,541 * 48,193,524 39,498,310 ms 
Penn Mutual....... 189,778,974 19,149,719 12,588,324 780,221,666 
Union Central Life. 125,427,105 8,775,062 14,227,340 9,961,563 542,943,146 
*Figures not reported. 











‘Provident agents find 
that in these war times it is 
not difficult to convince a 
man he is not carrying suffi- 
cient insurance. 





Provident Income Insur- 
ance is easy to sell. 





Write for information. 


THE PROVIDENT 


Life and Trust Company 
of Philadelphia. 


Founded 1865 




















15,000 PEOPLE| 


Wrote us last year, in answer to 
our advertising, for an illustra- 
tion of the Fidelity “Income for 
Life.” 

This Direct Lead Service 
helped to make 1917 the best year 
in Fidelity’s history. 

Agency openings for the right 
men. Write to day— 


FIDELITY MUTUAL LIFE 


Insurance Co., Philadelphia 


Insurancein force Walter LeMar Talbot, 
over $142,000,000 President 

















“SOMETHING 
NEW FOR 
AGENTS” 





National 
American 
Life 
Insurance 
Company 





Burlington, lowa 








Lee 
FEDERAL UNION LIFE 
Insurance Company 
Cincinnati, Ohio 
has just issued a very interesting booklet 
‘‘Suggestions for Increasing 
Your Income’’ 
and would be pleased to send a copy to every 
Life, Fire and Accident Agent in 
Ohio, Illinois and Kentucky 




















Septem 


HOW 





The 
agent, 
he hi 
frown 
obser 
been 
will : 
they 
regar 
a lett 
close 
ducec 
up tk 
goin; 
to it 
dustt 
dulg 
but « 
ject 
pres 
dow 
gott 
fusit 
duri 
deeq 


eae er a. 














September 12, 1918 


THE NATIONAL 


UNDERWRITER 





LIFE 7 





HOW STRAIGHT CANVASS 
MAY BE EMPLOYED 


Use to Which Experienced Men 
Can Put This Method 
of Selling 


APPLIED TO OLDER MEN 


Why and Where Unprepared Canvass 
Benefits Old and New Life 
Insurance Salesmen 





There is no good reason why the life 
agent, irrespective of how many years 
he has been in the business, should 
frown upon the straight canvass. It is 
observed that some men after they have 
been in the business for a few years 
will not call upon a prospect unless 
they have rather complete information 
regarding his personal affairs, or have 
a letter of introduction to him from a 
close personal friend, or has been intro- 
duced to him personally. They throw 
up their hands in horror at the idea of 
going out on a cold canvass referring 
to it as something fit only for the in- 
dustrial life solicitor, or a practice in- 
dulged in by men carrying a rate book, 
but entirely unfitted to present the sub- 
ject of life insurance. Life men ex- 
pressing these views need to be brought 
down to earth with a jolt. They have 
gotten into a dangerous rut, and in re- 
fusing to make any straight canvasses 
during the year are sinking deeper and 
deeper into a narrow path of activity. 


Agency Manager’s Views 


Discussing the use of the straight 
canvass and the men who can use it, 
an agency manager said the other day: 
“The foundation stone of success in the 
life insurance business is work. The 
man who works gets results, but there 
is often confusion as to just what con- 
stitutes work. We all know the agent 
who comes down to the office in the 
morning, and fritters away a half day 
at his desk doing odd jobs, sending out 
circular letters or sample policies, writ- 
ing personal letters, attending to his 
personal affairs and attempting to close 
cases by mail. The claim is not made that 
such a man does not work, for he is 
really active during the time he remains 
in the office, but as far as accumplish- 
ing anything is concerned, his results 
are nil. The only work that counts or 
ever will count in the life insurance 
business is the time that is spent in 
actually calling on prospects. 


What Constitutes Work 


The man who will go out and serious- 
ly and earnestly call on a sufficient 
number of people a day, not one day, 
but every day in the week, will get 
results. Of all the work such a man 
does the only effort he spends that 
brings. results is the time that he in- 
vests in actually talking to prospects. 
They do not even have to be good pros- 
pects. They may be physically unfit or 
financially unable to buy life insurance. 
The fact that he talks to them, presents 
his subject, overcomes their arguments 
and attempts to get the signature on 
the dotted line helps him. It makes 
him stronger when he encounters the 
next man. He has “practiced.” He 
has gained his knowledge of the busi- 





ness out of actual experience. Work 
in the life insurance business means 
only calls. A man who is merely keep- 
ing his hands and eyes busy, but whose 
energy and vitality is not being used 
in actual solicitation of life insurance 
is accomplishing nothing! 
Why it Is Valuable 


This is a strong case for the straight 
canvass. The straight canvass calls for 
no office work, no letter writing, no in- 
troductions, no side lines of any kind. 
It simply means calling on a different 
man every few minutes. It means a 
sharpening of the agent’s wits, a learn- 
ing how to control interviews, and be- 
come quickly adapted to a varying set 
of circumstances. The man who de- 
pends for the majority of his business 
upon the straight canvass, must be re- 
sourceful and wide awake, constantly 
looking ahead for any turn that the 
conversation is likely to take. 


The Real Straight Canvass 


The straight canvass does not mean 
going from house to house or office to 
office and rapping on the door and ask- 
ing in a timid voice, “Does any one 
here want any life insurance to-day?” 
When the straight canvass is referred 
to it should not call to mind a mere 
peddling of life insurance. The cold 
solicitation can be made as businesslike 
and scientific as the previously pre- 
pared canvass. The successful straight 
canvass man is actually entitled to a 
good deal more credit than the man 
who paves the way for every interview 
he has. The man who can go out on 
his own resources without introduc- 
tions, and without friends, and bring 
home the bacon has a strong character | 
and forceful personality. | 


Unsuited to New Men | 





Few agency managers are inclined to 
recommend the straight canvass for the 
use of new men. It is argued that the 
man who is depending entirely upon 
the straight canvass for new business 
receives an abnormal number of turn- 
downs. This is undoubtedly true. A 
selected list of names will very nat- 
urally yield fewer rejections, and the 
man calling upon such people will re- 
ceive fewer rebuffs. The straight can- 
vass man is working on the law of 
averages. He must take the wheat | 


with the chaff, and the program is usu- 
ally too strenuous for the new man. 


Sharpens Wits of New Men 


With many new agents, however, 
there is no other course. Men are often 
started in the life insurance business in 
a community in which they are practi- 
cally unknown. Their small circle of 
friends and acquaintances soon become 
exhausted, and it is necessary for them 
to cast about for new soliciting ma- 
terial. The new man in the life in- 
surance business must realize that 
sooner or later he must do some 
straight canvassing. If he has the 
proper view of things he will realize 
that the sooner he does it the better 
off he will be, as it will strengthen him 
as a life insurance salesman and de- 
velop his ability to present his subject 
under the most trying circumstances. 
A few weeks of straight canvassing will 
make him a well fortified life salesman. 
The many questions that he will be 
asked will equip him with the ability 
to respond to any sort of an objection. 


Used by Older Men 


It is for just this reason that the 
older life insurance man will do well 
to give a week every once in a while 
to straight canvassing. To the older 
man in the business a week so spent 
will act like a tonic. It will uncover 
many new prospects, and a few new 
lines of business that may be followed 
up later to good advantage. It will 
present him with some new selling 
arguments. Selling arguments may be 
read or may be passed on by the 
agency manager, but the lasting selling 


argument is the one that comes to the 
salesman in an actual canvass. If a 
twist in the conversation results in the 
closing point being driven home, this 
will not soon be forgotten by the sales- 
man. Instead it will be filed away for 
future use and has been deeply im- 
pressed by the man who used it. 


Place of Straight Canvass 


The straight canvass has a distinct 
and important place in life insurance. 
No agent should hope to obtain per- 
manent success in the life insurance 
business, however, who devotes his 
entire time to straight canvassing. It 
should be used merely as a stepping 
stone to the personal acquaintance and 
endless chain system of selling the 
business. Once the ayent is able to 
discard the straight canvass as a neces- 
sary system, it should not be entirely 
abolished. There is no intention to 
argue that the agent who knows his 
men before broaching the subject of 
life insurance cannot do better than 
the man who attempts to canvass and 
sell the same man without any infor- 
mation at all. But the straight can- 
vass should be used by the man whose 
batteries need recharging, and who has 
been going along in a more or less me- 
chanical way. The straight canvass 
will loosen the crust of custom and 
serve as a stimulation to such a man. 











SALESMEN WANTED—Sell Real Estate Mortgage 
Bonds. There can be no higher elass of investment. 
Pay 6 per cent. or more. Any denomination from 
$100 up. Nearly 20,000,000 Americans have recently 
shown their interest in bond buying. Let us give 
you facts about real estate bonds. Write for par- 
ticulars to-day. The Guarantee Mortgage and Trust 
Co., 70 W. Monroe St., Chicago, Ill. 
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The Sign of Geod Insurance 





Conservative Life Insurance Company 


(Ordinary and Monthly Premium Plan) 


We have openings throughout Indiana for experienced 
Industrial insurance men. 
who can make good. We have several good General 
Agencies open both in Indiana and Michigan in the 
Ordinary Department. 


A. S. Burkart, Vice-Pres. and Gen. Mgr. 


of America 


Rapid promotion for those 


Writein confidence to 


South Bend, Indiana 

















PURELY MUTUAL 


Investigate 
before selecting your 
Company 
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Northwestern Mutual Life Insurance Co. 
MILWAUKEE, WISCONSIN 


GEO. C. MARKHAM, President 


INSURANCE IN FORCE, $1,604,426,324 


SATISFIED POLICYHOLDERS each year apply for over 35% of the new insurance issued. 


POLICIES MOST FLEXIBLE AND EASY TO SELL 





Complete Agency Protection: 


Enforced Anti-Rebate and No-Brokerage Rules 
GEO. E. COPELAND, 


CHARTERED 1857 


Supt. of Agencies 
Milwaukee, Wis. 
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SCANDIA LIFE INSURANCE COMPANY 


30 Nerth La Salle Street 2 ? CHICAGO, 


NO*PRELIMINARY TERM—THE ONLY ILLINOIS (COMPANY, AND ONE OF 32 OUT OF 250 IN 
THE UNITED STATES NOW OPERATING ON THE BASIS OF FULL LEVEL PREMIUM RESERVES. 


ILL. 


ALWAYS MUTUAL—ALWAYS PROGRESSIVE— 
ALWAYS SUCCESSFUL. 
SOME VERY ATTRACTIVE TERRITORY 
IN ILLINOIS, IOWA AND MICHIGAN. 


ILLINOIS’ ONLY MUTUAL OLD LINE COMPANY. 
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SAY RAID IS CHECKED 


— 


TO GET BACK ON THE TRACK 





Missouri State Life People Hope They 
Can Pursue Their Course Without 
Submarine Attacks 





The present officers of the Missouri 
State Life feel that the inroads on the 
company so far as transfer of stock is 
concerned have been checked. Already 
25,000 shares of capital stock have been 
transferred to Kansas City people 
headed by Attorney Charles M. Howell 
and T. H. Mastin, the well known in- 
terinsurance man who acted for the 
Great Southern Life. It seems that 
former President Walter K. Chorn ne- 
gotiated the deal whereby the stock 
was delivered. Mr. Chorn, it is stated, 
was innocent of the ultimate owner- 
ship of these shares he believing that 
financial interests at Kansas City de- 
sired to get hold of the Missouri State 
stock for individual investment. 

Caught in a Trap 


Mr. Chorn went to Kansas City to 
complete the details and then found 
that the real purchaser was the Great 
Southern Life. It is stated that Mr. 
Chorn decided that he must go on with 
the negotiation although the directors 
and other officers of the company had 
no idea of the final destination of the 
shares. President Chorn returned to 
St. Louis and informed the directors 
and other officers as to what had been 
done. This was the first intimation 
they had that a competing company 
was purchasing the Missouri State Life. 
Immediately a movement was started 
to block the game and President Chorn 
resigned, but he afterwards recalled his 
resignation by wire. However, the 
directors are determined to elect a new 
man who will restore confidence. The 
shares that President Chorn disposed 








of were part of the holding of former 
President John G. Hoyt. 

The Texas commissioner, Charles O. 
Austin, appeared in St. Louis attempt- 
ing to help out the Great Southern 
Life in its maneuvers. President O. S. 
Carlton of the Great Southern Life 
stated that if he succeeded in purchas- 
ing the majority of the Missouri State 
Life stock he would continue the com- 
pany on an independent basis. 


National Life’s Meeting 


The General Agents Association of 
the National Life of Vermont changed 
its meeting time from Sept. 2-3, to 
Sept. 9-10. Some of the National Life 
Men were members of the executive 
committee of the National Association 
of Life Underwriters and desired to be 
in New York the first days of Septem- 
ber. The meeting, therefore, was held 
this week. 





Prudent Man Is 
Learning a Lesson 














HE war has brougnt a fresh reali- 

zation of two things; the value of 
man power and the uncertainty of 
human life. It has given new edge to 
all the old arguments for life insurance. 
Men appreciate as they never did, this 
universal buttress against the dangers 
and losses that death brings. 

Now, the very fact that the govern- 
ment is making such heavy demands 
on the pocket of the individual is caus- 
ing the prudent man to favor every 
device for strengthening his personal 
estate and the resources that compose 
it. It is admitted that every man and 
every business enterprise is better 
equipped to meet the unknown de- 
mands of the future if a liberal amount 
of life insurance is provided. 

Therefore, the agent has an uncom- 





mon chance to impress the public with 
the importance of his message. Money 
saved through adopting simpler stan- 
dards of living can best be invested in 
life insurance, and these funds, in part 
at least, can be loaned by the com- 
panies to the government. Thus the 
premium deposits serve a double pur- 
pose, the value of which is not lessened 
by the fact that such funds are subject 
to a minimum of taxation. 

The public knows thi, and the pru- 
dent element of it is buying life insur- 
ance most liberally. It is now your 
privilege to teach this highest form of 
foresight to those who have not yet 
taken advantage of it. Thousands are 
just ready to act—they need the sug- 
gestion and the definite opportunity 
that you can give them.—New England 
Pilot. 





HUMAN-INTEREST ASPECTS 


When you sell a man the right 
kind of policy you enter into his 
life in a real and intimate way. 
As your personality counts so 
greatly, should not the person- 
ality of the company that issues 
the policy give additional strength 
to the bond? A substantial, able, 
friendly, and helpful insurance 
company has a marked and mighty 
interesting personality. Render- 
ing the insured a fine service 
should mean something more to 
that man than a big building in 
a distant city, a piece of paper, 
and a premium! What’s far re- 
moved is far from interest—New 
England Pilot. 











American Institute Meeting 


The board 
American Institute of 


meeting of the 
will be 


organization, 


of governors of the 
Actuaries met 
in Chicago last week for the purpose 
of arranging the program for the fall 
which 
held at Hotel La Salle, Chi- 











DIRECTORS ARE SUED 


SHARE BUYERS’ PLAINTIFFS 





Purchasers of Liberal Life Stock Claim 
They Were Defrauded By Mis- 
representations 





INDIANAPOLIS, Sept. 11.—In the 
superior court at Indianapolis twenty- 
eight suits were filed on Monday al- 
leging fraudulent representations as to 
the assets of the Liberal Life, formerly 
of Anderson, Ind., but reinsured Sept. 
12, 1916, in the Indiana National Life 
of Indianapolis. The suits are against 


Austin Retherford, James J. Netterville, ° 


William M. Swain, William A. Ket- 
tinger and S. L. Van Pelton, who are 
named as directors of the company. 

The plaintiffs seek to recover 
amounts varying from $300 to $2,400. 

The Liberal Life was organized Nov, 
15, 1909, with a capital stock of $100,- 
000, which was later raised to $130,000. 

The complaints in the case were 
mailed to the circuit court clerk at In- 
dianapolis by the Chicago law firm, 
Thurman, Hume & Kennedy. The place 
of residence of the plaintiffs is not 
shown and the allegations are all prac- 
tically identical, except for the number 
of shares involved. For example, John 
Bain, the plaintiff in five suits, alleges 
that representations were made to him 
that the total gross assets of the com- 
pany were $411,267.50; that the legal re- 
serve was $266,907.11, and the surplus 
was $136,428.35, and that the stock was 
worth more than $30 a share. He avers 
that he bought 105 shares at $30 a share 
from July 25, 1913, to July 2, 1914, and 
demands judgment for an aggregate of 
$5,400. 











cago, Nov. 7-8. L. M. Cathles of the 
Southwestern Life is in charge of the 
program arrangements. 








INDEX VALUE. 











"HE Kalamazoo Auto Step Index is simple, rapid and 
perpetual, these features comprise the value of an index. 
By indexing under the first name as well as the surname 


and also giving to each account 
posting time is reduced 30%. 


an identifying number, 


The Auto Step Index 


allows practically unlimited expansion without being 
cumbersome or voluminous to handle. 
“Saving time and Labor in Posting 
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\LOOSE-LEAF:DEVICES-AND | | 
“i ACCOUNTING -SYSTEMS \ 


KALAMAZOO LOOSE LEAF BINDER COMPANY 


Write for booklet. 
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KALAMAZOO, MICHIGAN 
Service Sales Offices Everywhere 
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EXPLANATION OF ACT 


IMPORTANT TO LIFE AGENTS 








Principal Features of Soldiers and Sail- 
ors Civil Relief Measure—Policy- 
holders Seeking Benefits 





In increasing numbers policyholders 
are inquiring of agents what course to 
pursue in order to secure the benefits 
of the soldiers and sailors civil relief 
act. Every life man should be thor- 
oughly posted on this subject. When 
the new draft becomes effective larger 
numbers will be applying for relief un- 
der this measure, and life men should 
be able to answer without hesitation 
any questions concerning it. The act 
is not a difficult one to understand, 
and in view of the large number of pol- 
icyholders who will undoubtedly be 
seeking information concerning the 
workings of the law it is the part of 
wisdom for the life man with any great 
number of policyholders to become 
thoroughly familiar with the applica- 
tion of this measure. 

To Whom Act Applies 


Any member of any body which 
forms a part of the military or naval 
forces of the country comes within the 
scope of the act. The act applies to 
persons in active service at the date 
of its approval (March 8, 1918), and 
begins to run at that time; it also ap- 
plies to persons entering military serv- 
ice after such date, when it begins to 
run at the date of entry. It shall cease 
to apply when the policyholder is dis- 
charged from service, or upon death 
while in service. 

Restricted to Certain Companies 


Only persons holding a contract of 
life insurance on the level premium 
plan or having a membership in a fra- 
ternal or beneficial association may re- 
ceive the benetits of this measure. Pre- 
miums are construed to mean both pre- 
miums strictly so-called and member- 
ship dues and assessments in the as- 
sociation named; the date of the issu- 
ance of the policy is also made to in- 
clude the date of admission to mem- 
bership in such association. 

Must Apply in Writing 


To secure the benefits of the act the 
holder of a policy must apply on a form 
prescribed by the secretary of the 
treasury, and in filling in the form the 
insured agrees to sucn modification of 
his original contract as will bring him 
under the act. The application must 
be made in duplicate, and the original 
sent by the insured to the companies 
carrying the risk and the copy to the 
bureau of war risk insurance. 

Limited to $5,000 

No person can receive the benefits 
of the act for any amount greater than 
$5,000, no matter how many’“policies he 
may own or in how many companies 
and organizations he may be insured. 
Such policies must have been in force 
on Dec. 1, 1917, and the insured must 
have paid at least one premium. The 
act is not applicable in cases where the 
premium is due and unpaid for more 
than one year at the time the applica- 
tion for benefit is made, or in any case 
no matter when the policy was issued 
where there is an outstanding indebted- 
ness against the contract equal to 
greater than 50 percent of its surrender 
value. 

Further Provisions 


No policy which comes under the 
terms of the act, shall be lapsed for 
nonpayment of premiums during the 
period of military service iof the insured 
nor for one year théteafter, provided 
that such coverage shall in no event 
be extended for more than one year 
after the war. 

In the event the insured fails to pay 
within a year after his military service 
ends, all past due premiums with their 
proper interest, the policy shall be 
lapsed and the company be responsible 
only for the payment of the cash sur- 





render value. It is optional with the 
insured to come under the terms of 
the act or not. 


NEWS ABOUT LIFE POLICIES 


q New Policies, Premium Rates, Divi- 
dends, Surrender Values and all Changes 
in Policy Literature, Rate Books, etc. 
§:Supplementing Policyholders’ Digest, 
Published Annually in May. Price, $2.56 








Connecticut General Change 


The Connecticut General Life has 
revised its participating ordinary life 
policy. Under the new contract pro- 
tection in event of total and permanent 
disability is liberalized providing set- 
tlement in 20 annual installments 6.8 
percent of the face of the policy, with 
a continuance of such payments as 
long as the insured survives and is 
totally disabled. The suicide and con- 
testable clauses are effective during the 
first two years. No restrictions are 
placed on military service within the 
United States, and a charge of $100 a 
thousand for such service outside the 
country is named. The _ disability 
clause is not operative during war 
service. 





Northwestern’s New Limits 


New limits have been issued by the 
Northwestern Mutual Life in conse- 
quence of the adoption of the new draft 
plan. The company will hereafter issue 
‘to applicants born after September 13, 
1900, $5,000, and to applicants born 
after September 13, 1872, to September 
12, 1900, inclusive, from ages 18 to 31, 
where the applicant has been assigned 
to draft class one no business will be 
issued. To those in class two a limit of 
$10,000 will be written, with an increase 
of $5,000 for each class, so that those in 
class five will be written for $25,000. 
Above 32, no business will be issued to 
those in class one, a limit of $30,000 to 
those in class two, with an increase of 
$10,000 for each class up to five where 
the limit is $60,000. Applicants born 
prior to September 13, 1872, will be 
considered for $150,000. 





Metropolitan’s Record on 
War Savings Stamps 








VICE-PRESIDENT HALEY FISKE 
of the Metropolitan Life has an- 
nounced that the company’s promise to 
President Wilson to sell $65,000,000 
worth of War Savings Stamps this year 
has been made good, that amount of 
sales having been made in the seven 
months— Feb. 1 to Sept. 1. This 
is in cash alone and takes no account 
of a great number of pledges made dur- 
ing the special War Savings Stamp 
drive in June. Mr. Fiske’s announcement 
carried with the statement that the 
company proposed to make the total 
sales at least $100,000 before Dec. 31. 
Metropolitan managers have been 
authorized to act on local committees 
in conducting the Fourth Liberty Loan. 
* Ok Ok 


. E. Kavanagh, fourth vice-presi- 
dent of the Metropolitan Life, who has 
had charge, under Frank A. Vanderlip, 
chairman of the War Savings Commit- 
tee, of the organization of selling War 
Savings Stamps, has returned to the 
home office and is going to devote him- 
self to group insurance. 

The War Savings Committe has com- 
pleted its work and the future selling of 
the War Savings Stamps, which will go 
on substantially the same, will be under 
the supervision of the federal bank di- 
rectors: 


Tue NATIONAL UNDERWRITER has just 
issued a war clause book. Have you 
received yours? 25 cents a copy. 


The agency meeting of the Guardian 
Life of Nadison, Wis., will be held at 
the home office, Oct. 10-11. 








DISTRICT AGENTS 


WANTED 


—in- 


_ KANSAS «= NEBRASKA 


Excellent Renewal Contracts 
Direct with the Company 

















' Guaranteed Low Cost Policies 





Address 


THE FRANKLIN LIFE 


INSURANCE COMPANY 











Springfield Illinois 














Prudential Group Policies Sell 


Because of absolute protection, low 
premiums, annual dividends, grace 
period, disability provisions, termina- 
tion refunds, incontestability clause, 
special certificates for employees, privi- 
lege of naming beneficiary, g 
commissions, and the Company’s great 
experience in dealing with millions of 
workers in forty years. 


Send for particulars of policy 
THE PRUDENTIAL INSURANCE CO. OF AMERICA 


Incorporated under the laws of the State of New Jersey 
FOREST F. DRYDEN, President HOME OFFICE, NEWARK, N. J. 














Service—First, Last, and Always 


The agent who is selling insurance in a company which for 
sixty-seven years has been rendering unexcelled service, does 
not work alone. Wherever he may be, he will find enthusiastic 
friends ready to bear witness that there is no better company 
in the land than the old Massachusetts Mutual. Our enviable 
record for service in the past and the low net cost of the perfect 
protection we furnish, make a combination that assures success 
to any real worker in the field. 


Occasionally we have a General Agency opening. 


Joseph C. Behan, Superintendent of Agencies 
Massachusetts Mutual Life Insurance Company 


_ Springfield, Massachusetts 
Incorporated 1851 
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SOURCES OF AGENTS 

THAT was a very interesting analysis 
and assembling of life insurance agency 
statistics by Epwarp A. Woops, of 
Pittsburgh, manager of the EQuITABLE 
of New York, and given to the Na- 
TIONAL ASSOCIATION OF LIFE UNDERWRIT- 
ERS. Mr. Woops is chairman of the 
committee on scientific salesmanship 
and to gather material fer its report 
he drew from many head offices. 

One interesting feature was the 
sources from which life agents are 
recruited. Mr. Woops’ figures show 
that more than 25 percent come from 
fire and casualty offices. It is the so- 
called miscellaneous or general insur- 
ance man, therefore, who graduates in- 
to the life insurance calling. 

Life companies and those seeking 
new agents have a golden message to 
convey to these men 
lines of insurance. 
a proper 


writing other 
They should seek 
medium through which to 
transmit this intelligence. And just 





here THe NationaL UNDERWIRTER sery- 
ice is most superior. It is not a divided 
publication. It goes every week to | 
all classes of insurance men, not merely 
the highly specialized life agents who 
throw away the fire and casualty news 
sections, 


but. to insurance producers 
who are writing all classes, who read 
every part. Some are experimenting 
to see if they prefer to solicit one kind | 
of indemnity more than another. They 
may find themselves more favorably 
disposed toward life insurance. Here 
is certaintly a fertile recruiting ground, 
as is shown by Mr. Woops’ figures. In 
fact the report of his committee shows 
that this is by all odds the strongest 
and best single source from which life 
agents are gotten. 

It pays, therefore, to make every ad- | 
vertising dollar count—much more 
these days than at any other time. It 
pays to carry a vital message through 
the advertising page to life agents, to 
those who are whole time life folks. 
It pays, too, to speak to the general 
insurance agent and convert him to the 
life class. 

In advertising in THE Nationa, Un- 
DERWRITER, a Company or general agency 
can kill two birds with one stone. He 
makes his dollar become 100 percent 
efficient. THE NATIONAL UNDERWRITER 
is a complete insurance publication. 











DANGEROUS TENDENCY 
Ir seems to us that it is very unfor- 





tunate especially in these trying times 


for an important life company like the 
Missourr State Lire to be forced for 
battle for its independent ownership 
and existence. There are numerous 
instances where companies find they 
have reached the end of their rope, so 
to speak, and are not financially able 
to carry on the work economically or 
effectively. It is natural, therefore, 
that such companies should desire to 
be taken under cover by larger com- 
panies which have established a record, 
are on a paying basis and can protect 
the policyholders and agents much 
more satisfactorily. 

The Missourr STATE LIFE is a com- 
pany of some size. It has over $17,- 
000,000 in assets, $1,000,000 capital and 
$1,365,546 net surplus above capital. 
Its insurance in force is now over 
$160,000,000. It started in business in 
1892, and became a standard legal re- 
serve company in 1902. It has a large 
corps of agents who operate in many 
states, is ably managed and its future 
outlook is most promising. 

There was absolutely no need for 
any deal in the stock of the Missourr 
State Lire. It is doing its duty ad- 
mirably, business is being carried on 
economically and there is no excuse 
whatever, in our opinion, for a com- 
pany of this kind to be disturbed in 
any way by a competing institution. 

The recent deal whereby. 25,000 
shares of the Mussourt State LIFE 
stock were transferred to a syndicate 
in Kansas City which really represents 
the GREAT SouTHERN Lire of Texas, 
shows that we are in need of greater 
safeguards around the transfer of 
stock of life companies. The Pitts- 
BURGH Lire & Trust deal brought this 
issue to the fore and Wisconsin imme- 
diately passed a law so that her com- 
panies are absolutely protected from 
mercenary and commercial stock deals. 
In other words the insurance depart- 


| ment must be notified and its approval 


secured before large blocks of stock 
or the controlling interest passes. 

These submarine attacks on estab- 
lished companies of good reputation 
certainly do not augur well for the 
future. Life insurance directors and 
stockholders owe a_ sacred responsi- 
bility to their policyholders and agents. 
Agents spend years of their life in 
working for a company in building up 
a business, getting an interest estab- 
lished, and then in the twinkling of an 
eye the stock control changes and 
their future is jeopardized. We are 
very decidedly opposed to deals of the 
type involving the Missourr State Lire, 
We feel that policyholders, agents, 
employes and officers should not feel 
that they are sitting cver a volcano 
at any time not knowing what the 
future will bring forth. 

We trust that the Missourr State 
Lire stockholders who have not al- 
ready transferred their stock will rea- 
lize the responsibility that rests upon 
them and will not accept the allure- 
ments that come from Texas. The 
life insurance business is not one that 
should be used as a base of operations 
for men who are commercially and 
financially ambitious. It should not be 
made a business where barter and sale 
reigns. Companies of the type of the 
Missourr State Lire that have been 
established for years, that are running 





Personal Glimpses of 
Life Underwriters 


Gail Borden Johnson, vice-president 
and treasurer of the Pacific Mutual 
Life, fell dead on the street in New 
York City last Saturday. He had gone 
there to attend the annual meeting of 
the National Association of Life Un- 
derwriters. Mr. Johnson was the act- 
ive head of the life department of the 
company and one of the most impor- 
tant administrative officers. He be- 
came vice-president in 1906 when the 
company had total assets of $10,803,- 
293; insurance in force of $89,787,751, 
and a cash income of $4,637,747. In 
ten years the assets had increased to 
$35,656,611, the cash income to $9,753,- 
687, and the insurance in force to $160,- 
659,702. Mr. Johnson was a man of 
high ideals and stood for the best in 
the business. The funeral will be held 
from his residence in Los Angeles to- 
day (Thursday). 


Herman S. Behrens, vice-president of 
the Continental, has been appointed 
deputy commissioner of the Bureau of 
War Risk Insurance and will take up 
his new duties in Washington, D. C., 
next week. He has been granted a 
leave of absence by the Continental for 
the remainder of the war and will give 
all of his time and attention to the 
government service for that period. 
Mr. Behrens has been in Washington 
frequently during the past several 
months assisting the administration of 
the bureau in many things. The de- 
mands for his full time became insist- 
ent and he felt it his patriotic duty to 
heed them. Mr. Behrens is one of the 
capable company executives of the 
country and is familiar with both the 
casualty and life insurance business. 
He received his early training in the 
home office of the Pacific Mutual Life 
and knows the actuarial as well as the 
administrative end of the business. 





George J. Kuebler of Chicago, the 
well known insurance lawyer, has had 
over 20 years’ experience as attorney 
along insurance lines. He was for- 
merly an insurance man himself, start- 
ing as an agent in Chicago in 1888 sell- 
ing all lines of insurance on a commis- 
sion. He later became manager of 
agents for one of the companies and 
met with great success. However, he 
desired to get into the legal field and 
specialize on insurance law. Mr. Kueb- 








smoothly and are absolutely solvent, 
and that have a bright future, should 
not be called upon to defend them- 
selves against demoralizing attacks. 
The time has come for officers of life 
companies, stockholders and directors 
to appreciate the responsibilities that 
rest upon them. We cannot get agents 
to work for companies unless their 
future is assured. 

Certainly legal safeguards should be 
enacted in all states providing that be- 
fore large amounts of life insurance 
stocks are to be transferred the in- 
surance department must be notified 
and that no action be taken for at 
least 60 days and not until the insur- 
ance department has satisfied itself 
that the transfer is bona fide and that 
it does not mean the wrecking of a 
company whose future is not in ques- 
tion. If the department feels that a 
company can no longer continue on an 
independent basis with satisfaction to 
itself, the department, its policyhold- 
ers and agents then it is time for a 
merger to be effected. What wé need, 
however, are proper safeguards around 
companies that have an_ established 
reputation, that are financially solvent 
and that have an assuring future ahead. 


In other words, we should protect our 
seaworthy craft. 








M. J. CLEARY 


[The eminent Wisconsin commissioner 
is presiding over the meeting of the In- 
surance Commissioners Convention at 
Denver this week. In his address he made 
an emphatic protest against some of the 
socialistic tendencies of the day. He does 
not want insurance engulfed in govern- 
ment bureaus. The main features of 
Commissioner Cleary’s address can be 
found on page 1, Part III, the Casualty 
and Surety Section.] 





ler has had experience in all lines of 
insurance work. He is taking an active 
part in the war activities, being one of 
the four-minute speakers, and is also 
chairman of one of the draft boards. 


C. Louis Weeks, deputy attorney gen- 
eral of Minnesota, has been appointed 
insurance commissioner of that state 
to succeed John B. Sanborn, who has 
gone into military service. Mr. Weeks 
has been the legal adviser of the insur- 
ance department ever since he has been 
on the attorney general’s staff. He 
was born at Ypsilanti, Mich., in 1871, 
graduated from the College of Law of 
the University of Minnesota in 1894 
and then entered the practice of law. 
He has been on the attorney general’s 
staff for the last 11 years. 


One of the most interesting reinsur- 
ance deals of recent years was the 
merging of the Pioneer Life of Fargo, 
N. D., with the Lincoln National of 
Fort W ayne, Ind., early last year. This 
deal was unusual in that the agency 
plant taken over by the Lincoln Na- 
tional was remotely located and gave 
every appearance of being difficult to 
handle. It was predicted by many that 
the combination could not be success- 
ful because of the great distance, and 
a dissipation of the agency plant was 
confidently expected by several life offi- 
cials. 

The actual results in the case have 
been unusual. The Pioneer Life agency 
plant has gone along without “drop- 
ping a stitch.” Not an agent has left 
the company, several new ones have 
been taken on and the whole plant has 
gone along under a full head of steam. 
By using the Fargo branch office as 
practically the home office there has 
been no change in the quality of serv- 
ice rendered. The esprit de corps has 
been maintained. Just now the agency 
plant of the oid Pioneer Life in the 
northwest has stopped writing insur- 
ance, and the men are out in the har- 
vest fields helping to gather in the 
crops. There is acute shortage of men 
in the northwest and this action on the 
part of the agents of the Lincoln Na- 
tional in the agricultural states is a 
nariotic move. 
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Soldiers’ Insurance 


| 
Policy Is Brief | 














Question—Will you furnish me a 
copy of the policy or certificate given 
by the United States government to 
soldiers and sailors availing themselves 
of the advantages of the government 
insurance bureau? 

Answer—The certificate is quoted in 
full below. You will note it is very 
brief. To understand the agreements 
which the government makes with its 
policyholders you must be familiar with 
the law, as well as the certificate. 

THE UNITED STATES OF AMERICA 
Treasury Department 
Bureau of War Risk Insurance 
Washington, D. C. 
Certificate No. 


"THis COrtiges "THAGs ciisisiccc cckewwssces 
has applied for insurance in the amount 
of $10,000, payable in case of death or 
total permanent disability in monthly in- 
stallments of $57.50. 

Subject to the payment of the pre- 
miums required, this insurance is grant- 
ed under the authority of an Act amend- 
ing “An Act entitled ‘An Act to author- 
ize the establishment of a Bureau of 
War Risk Insurance in the Treasury De- 
partment,’ approved September 2, 1914, 
and for other purposes,” approved Octo- 
ber 6, 1917, and subject in all respects to 
the provisions of such Act, of any amend- 
ments thereto, and of all regulations 
thereunder, now in force or hereafter 
adopted, all of which, together with the 
application for this insurance, and the 
terms and conditions published under 
authority of the Act, shall constitute the 
contract. 

W. G. McAdoo, 
Secretary of the Treasury. 
William C. DeLanoy, 
Director of the Bureau of 
War Risk Insurance, 
Countersigned at Washington, D. C. 
Registrar. 


x Oe Ox 


Important Notice 

The insured may change the bene- 
ficiary without the consent of such bene- 
ficiary. This insurance is not assignable 
and is not subject to the claims of the 
creditors of the insured or of the bene- 
ficiaries. 

Should a claim arise under this cer- 


MICHIGAN MORTGAGES FOR SALE 


On Lands and Properties 
increasing in value more rapidly than in any 
other state in the Union. Interest 5 to 7%. 

Title Guaranteed. 


MITCHELL & CO., S4,Mssonis Temple 








tificate you are requested to write direct 
to the Bureau of War Risk Insurance, 
Treasury Department, Washington, D. 
C., in order to secure a prompt settle- 
ment. There will be no expenses in con- 
nection with proving a claim and collect- 
ing the amount due, other than small 
fees to notaries. It will not be necessary 
to consult or employ an attorney, claim 
agent, or other person to secure benefits 
under this certificate. 
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| Necessity of Keeping 
| in Touch With Clients 








ULTIVATING one’s clients is es- 

C sential in life insurance work, in 

the opinion of Inspector of 

Agencies Frank H. Davis of the Equit- 

able of New York at Chicago. He 
says: 

“When you have sold the man the 
policy, and pocketed the commission 
thereon, what comes next? Is that 
the end of your dealings with him: By 
no means. You have only begun to ex- 
perience the benefit of his acquaintance. 
You are to understand that life insur- 
ance is a profession—at least, every 
good insurance man tries to make it 
so—and that fact imposes upon you 
the obligation of looking upon your 
policyholder as your client, not for 
once but for all time. You have sold 
the policy badly if you have not gained 
his confidence and made him feel that 
he can rely upon you to give him sound 
insurance advice at any time. To put 
it bluntly, why should one transaction 
end all dealings between yourself and 
your policyholder? 

“His insurance capacity may stand 
several subsequent transactions, which 
you should be the one to handle, and 
even where this is not the case, he 
may be able to influence other business 
in ‘your favor. There is no valid rea- 
son why you should not aspire to be 
that man’s permanent life insurance 
counselor, just as he has his favorite 
legal and medical counselors to advise 
him about law and health. Is that role 
too big for you? Does it mean acquir- 
ing a deeper and closer knowledge of 
the business? If it does, it is time well 
spent, and the additional authority 
which it will give you in talking to 
your clients ought to be a strong in- 
centive to filling up whatever gaps 
may exist in your insurance knowl- 
edge.” 


Commissioners Convention 
An account of the annual meeting of 
the Insurance Commissioners Convention 
at Denver this week will be found on 
page 1 of Part I of this issue of The 
National Underwriter. 

















New York Life Insurance Co. 


FIVE YEARS OF EFFICIENT SERVICE 
INCLUDING 
THREE AND ONE-HALF YEARS OF WAR TIME 


During the Five Years Ending December 31, 1917, the New York Life 


Received in Income.............. EEE EET ETE $667,884,000 
Pade E ONNC ONO NONE oo .osic 6. a hi Sac cdraciieciecncwecnece 382,875,000 
Increased its Resources.............eeceeeceeecees 215,272,000 
Increased its Insurance in Force.................. 503,535,000 
THE BUSINESS OF 1917 EXCEEDED THAT OF 1912 
Ret NNOONOY ise con wa ac cesses seccuKecuediacesssseans $ 27,325,000 
In Amount Paid Policyholders.................... 25,337,000 
Rie INGO BIGUOOO sok 5 sacs ccc nededetesccadacassena 119,917,000 


The increase in Business and Resources in Five Years equals the 
Business and Resources of a very substantial life insurance company, 
and this new Company is returning to policyholders 92 per cent of 
its entire income. It is also adding forty million dollars a year to its 
resources and one hundred millions a year to its insurance in force. 


HELPING WIN THE WAR 


Since the war began in August, 1914, the New York Life paid to 
December 31, 1917, 998 war losses amounting to $3,007,223. There were 
238 reported losses for $607,084 awaiting proof on December 31. The 
Company has so carefully guarded itself against extra mortality by 
reason of war that, notwithstanding the world-wide character of the 
conflict, the percentage of its actual to its expected mortality has not 
been appreciably affected. This percentage for 1917 was 70.85—the 
lowest of any year since the Company has kept complete mortality 
statistics. 


The Company owned Liberty Bonds on January 1, 1918, to the 
a of $12,075,000, and subscribed for $20,000,000 of the Third Liberty 

oan. 

There are Four Hundred and Twenty-six Stars in the Company’s 
Service Flag, and one of the Home Office boys—Frank J. Brandreth, of 
the Rainbow Division, has already won the French War Cross. 

The Company has afforded the Government every assistance in its 
power in formulating and carrying out the plan of Government Insur- 
ance on the lives of soldiers and sailors. Agents are forbidden to 
accept applications from soldiers or sailors unless they have already 
taken the limit with the Government. 


EVERY MAN’S BUSINESS 


Just now it is every man’s business to Help Win the War. Our 
daily occupations are incidental; winning the war is our real business. 

Winning the war is our real business because back of that lies the 
chief and ultimate purpose of life—making the world a safe place for 
women and children. And that is the aim of Life Insurance in war 
time and in time of peace. 

The Government has recognized this in the provision made by life 
insurance for the families of those who die or are disabled in the serv- 
ice. The man who stays at home and does less is a slacker. 


NEW YORK LIFE INSURANCE CO. 
DARWIN P. KINGSLEY, President. 
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ALFRED MACARTHUR—THAT’S ALL 


—_By an Observer 


(74 AC” is the 
M Edgar Al- 
len Poe of 

La Salle street, Chi- 
cago. If he doesn’t 
look like Edgar I’ll 
eat that rakish look- 
ing hat he wears 
around with such | 
sang-froid. There 
isn’t a more differ- | 
| 

| 

| 





ent character in the | 
Chicago life insur- | 
ance fraternity. 
Webster coined “en- | 
igma” to permit of | 
description of Mac. | 

He can tell a story | 
draw the tears of sadness, 





that will 
and another that will roll them down | 
your cheeks in mirthful glee. | 

How he ever got into the life insur- | 


ance business I don’t know. Why he | 
has succeeded anybody would know, | 
if they spent a few hours in his com- | 
pany. He has that something—person- 
ality, which moves others to just come | 
his way, that’s all, and he makes it | 
awfully easy to say “Yes.” Whenever 
I think of him I picture the Mexican 
border on a starry night. Then I see 
a husky bad man steal over the Rio 
Grande, cut the throats of 50 “mosos” 
and chase 500 head of cattle over ‘no 
man’s ‘land into God’s country. . 


HE next morning he’s telling the 

neighbors how he found all them 
cows in his back yard. And when they 
laugh, and ask him where he gets that 
stuff, he grins, flicks the ashes from his 
cigarette, and replies fittingly, ‘Well, 
that’s a good story, ain’t it? Go to 
H—!!” 

The other evening he attended a first 
night performance of a play. Altho 
he wore his soup and fish, and looked 
like a maitre de hotel at Monte Carlo, 
I know he _ enjoyed it. But he’d 
rather drive down La Salle St. on a 
stage coach, behind a forty mule team, 
all wild, anytime. In fact he will do 








him, and a thousand more to get him 
out on a parole. And he has enjoyed 
sitting outside a mining camp barrel 
house, on an empty keg, listening to 
the life story of some bo full of cooties 
and Hinky Dink nickel whiskey,—the 
bo, I mean. 


| don’t know whether he is a low high- 
brow or a high lowbrow. Some- 
times I think he is high, low, Jack and 
the game. Whichever it is, he is more 
than six feet tall, and weighs about 
225 pounds before entering the loop. 
3y 5 o’clock he has worked off nearly 
twenty-five of that making people buy 
life insurance whether they want it, or 
need it, or not. He knows life insur- 
ance is a good thing for him,—Mac,— 
therefore he sells lots of it. 


|X one month he wrote $200,000 of 
business, and the next went to Cali- 
fornia, where he attended a wedding 
at which he played the part of a most 
satisfactory groom. A honeymoon to 
Washington or the Niagara Falls was 
too commonplace. And Carmel-by-the- 
Sea has become such a regular resort 
for the literati, that he naturally sought 
something new. He drove over the 
Sierras to Taos. Never heard of it? 
Somewhere in New Mexico is a little 
bit of Heaven. It is a spot where, the 
hills are the hilliest, the desert a fasci- 
nation, the sunset glorious, and the 
silence the “stilliest” of any place in 
all the world. It is a place for: artists 
to find inspiration, sages to find wis- 
dom, and sweethearts to begin the long, 
long trail of happiness. 


AC is an idealist. He believes 
Uncle Sam should make us all live 
in four rooms, so we’d have to put the 
bed up in the wall before setting table 
for breakfast,—and he himself lives in 
a twenty room house in the sedate 
suburb of Oak Park. 
Mac is neat in his salesmanship, but 
his office looks like the inner sanctum 
of an English envoy after a German 





anything reasonable,—if it’s exciting. 


A temperament which makes for a 
colorful life is a MacArthur char- 
acteristic, and it is not surprising to 
note that two of his brothers have 
already been mentioned in dispatches 
for conspicuous action in the war zone. 
It’s in the blood. Mac swears by, at, 
and with his friends. He’ll spend $500 
to lodge a crook in jail and convict 
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Specialist for Underwriters 


Geo. J. Kuebler, LL. B. 
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spy has turned up everything in quest 
of a safety pin, and a Kansas cyclone 
| has made a round trip through the 
| place. There is just clear space enough 
on his desk for a prospect to sign on 
the dotted line. He’s crazy about 
aeroplanes, detective stories, art, I. W. 
W.’S, bridge, and shooting craps. 


HE is a fearless fighter for his rights, 
but with it all, has a heart that 
yields readily to the slightest touch of 
a strange down and outer, or friend in 
need. He is acquainted with Epictitus, 
Ring Lardner, The Blood Sweating 
Behemoth of the scriptures, Alcibiades, 
~ Jack London, Tennyson and Carl Sand- 
berg. 

And during his spare time, Mac has 
worked his way into and beyond every 
home office job on the list; and built 
the home office agency of the National 
to where it produces better than a 
million a year. At the drop of the 
slouch chapeau he flaunts in the pic- 
ture, which I lifted from the family al- 
bum, and which was marked “suppress.” 


LFRED MacARTHUR has had a 
varied and fulsome life, thus far, 
but he has only just begun to do what 
he is capable of doing in the life insur- 
ance business. He is the youngest and 
livest president the Chicago Life Un- 
derwriters Association ever had, and 
one of the youngest successful big city 
general agents in the nation. 
He is bound to get there, because it 
is in the cards, and he holds most of 
the deck,—that something, — person- 
ality. 
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Mutual in Principle and Practice 





\ Impregnable in Strength 





Enterprising, Conservative Management 





Comprehensive, Adaptable Policies 





Low Mortality Rate 





Prompt Payment of Death Claims 





Efficient Service to Policyholders 
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Training and Education for Agents 





A satisfied constituency gained by Fifty- 
eight years of public service 
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These are some of the advantages enjoyed 
by representatives of 


THE EQUITABLE LIFE ASSURANCE SOCIETY 


of the United States 


L 


For agency openings address: 
W. E. Taylor, Second Vice-President 


EQUITABLE 
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Has the Life Insurance Field Become More Limited ? 





the same period last year. 


NOT WITH US 


Our Agents can sell policies on the annual premium plan, up to 
$3,000, to young men and young women as young as age 2. 
surprising how much annual premium insurance for goodly amounts 
can be placed on the little folks, protective insurance and educational 
and business start endowment insurance. 
limit for ordinary insurance down to age 2 helps considerably in these 
days and we have other advantages that help still more. 
business this year is more than 50% larger than the new business for 
By the way, if your Company will let you 
write our insurance for children as a side line, we will. 
writing as much as $10,000 a month of this insurance as a side line. 


OLD COLONY LIFE INSURANCE COMPANY, :: Chicago, Ill. 


It is 


This extension of the age 


Our new 


Some are 














B. M. STACKHOUSE, Secretary 


Liabilities 
holders 


Assets - - 


THE FARMERS LIFE 
INSURANCE COMPANY 


DENVER, COLORADO 
E. M. AMMONS, President 


J. H. ORR, Treasurer 


$2,016,354.38 
1,865,920.95 


150,433.43 


Surplus to Policy- 











Insurance in force $13,839,455.00 


(According to report of April 30th accepted by the Colorado State Insurance 
Department) 
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J. B. REYNOLDS VIEW 
ON PRESENT SITUATION 


(CONTINUED FROM PAGE 1) 


ness, said Mr. Reynolds. I feel bet- 
ter over the new business of the past 
two months than over any other re- 
sults the company has received in any 
similar period. It shows how the war 
has raised the ideals, stimulated the 
sense of responsibility and desire for 
service of everybody. People have 
made up their minds to help win this 
war. They have gained new notions 
of their obligations to the government, 
to society, and to their dependents. 
People who never before were ap- 
proachable on the subject of life in- 
surance are now fairly easy prospects. 
And agents seem to be able to put into 
their appeals a spirit that touches the 
spot. 

” People Are Hard at Work 


The west was for a year or so gener- 
ally charged with being slow to realize 
that the United States was interested 
in the war; and was said to be slow, 
also, to realize finally that we were ac- 
tually in the war. However that may 
have been, there is no evidence now 
that the west was tardy. As a matter 
of fact, it was quite as much alive to 
the situation as any other section, 
though perhaps showing it differently. 
Now every community is up on its toes 
in war work. Men and women are bus- 
ier with war enterprises than with their 
_own businesses. They are absorbed 
in the new job. In many cases it is 
difficult to talk business to them out- 
side war work. Yet production in- 
creases among life insurance men. 

Business Conditions Good 

General business conditions are really 
excellent in the western country now. 
There are many factors that offset the 
effects of the drouth—which after all 
affected only a comparatively small area. 
Apparently the only drawback to fur- 
ther increases in production might be 
the new draft, which would take out a 
number of prospective insurers. 

But Mr, Reynolds believes that the ex- 
tension of the draft age will operate to 
increase life insurance business by pri- 
vate corporations. 


New Draft Measure 


“The prospect seems very clear to me,” 
said Mr. Reynolds. “The new draft will 
undoubtedly take the bachelors and those 
without dependents, above 31 years 
of age to 45. It will leave the married 
men, and those with dependents—whose 
responsibilities will be impressed on 
them by the very exemption that they 
are granted. The producers will be left, 
the ones who are the most logical pros- 
pects for life insurance. They will be 
stimulated to greater, and better produc- 
tion. They will be led into positions 
where their best abilities will be utilized. 
The class that needs insurance most, 
therefore, will be made better able to 
buy, and will be actually given an object 
lesson in the obligation of protecting de- 
pendents. Government insurance will not 
extend to these. And the extension to 
older men will also permit the exemp- 
tion of class 4 of younger men—another 
class that will become earnestly aware of 
its obligations to dependents. 

Sense of Obligation Alert 

“Perhaps I seem unduly optimistic over 
the possible effect of the draft extension 
on life insurance business. Yet I realize 
so fully the effect on men’s ideals and 
sense of responsibility, of events of the 








GLOBE MUTUAL LIFE 
INSURANCE ASSOCIATION 


431 S. Dearborn St. Chicago, Ill. 
Gain of the Globe for Year 1917 


Increase in Assets 90 percent 
Increase in Premium Income. 20 percent 
Increase in Insurance 13 percent 
For the Last Five Years 

GainipyEACeMe seccesc cheeks 230 percent 
Gain Wl ENSOUR. cc ccicccscdences tc 190 percent 
Gain in Insurance in Force..160 percent 

Ordinary and Industrial Branches. All 
policies pay Total and Permanent Dis- 
ability Benefit at the rate of $10.00 per 
week, 

All Claims Paid “On Sight” 
t. F, BARRY, Secretary and Manager. 











past year or so, that the outcome I sug- 
gest seems simple logic.” 

Mr. Reynolds also called attention to 
the influence on civilians, of the govern- 
ment’s insuring of soldiers. This was 
just another factor in emphasizing to the 
civilian the necessity for adequate pro- 
tection of his dependents. 


Not Afraid of Government 


Mr. Reynolds declines to be alarmed 
over prospects of socializing the govern- 
ment and introducing government insur- 
ance generally. He modestly intimates 
that perhaps he has not been in the life 
insurance business long enough to speak 
with weight on this subject. His friends, 
however, calling attention to his long 
familiarity with legislative matters, 
give him credit for real prescience in 
diagnosing such situations, 

“I have the greatest faith in the broad, 
democratic spirit, the fundamental good 
sense of our people,” he said. “We hear 
a great deal about government and state 
insurance now, because the compara- 
tively few who earnestly believe in it are 
taking full advantage of the present con- 
ditions to exploit their ideas. Before 
legislators act, however, they will inves- 
tigate carefully. 


Will Act Calmly 


“I have confidence that business men 
will act calmly and judiciously. Of 
course, there may be apparent encroach- 
ments here and there. But I don’t be- 
lieve the government will go extensively 
into the insurance business. The gov- 
ernment, or the states, can’t, as a matter 
of fact, compete with private corporation 
insurance in cost or service. And when 
legislators, preparing to enact laws on 
the subject, find this out they will stop 
the movement.” 


War Board of Insurance 


Mr. Reynolds suggested that all insur- 
ance interests should cooperate at this 
time to convey the facts as to the serv- 
ice of insurance organizations to the 
public and to legislators. 

“A war board of insurance interests 
would be exactly the thing for the pres- 
ent situation,” he said. “Other lines of 
business have their clearing houses, 
through which cooperation is effected in 
the industries and correct impressions of 
their activities are disseminated. Such a 
board would be in no sense a lobby to 
block legislation or to seek favorable 
laws; it would chiefly be concerned with 
collecting and presenting facts for the 
information and guidance of the public 
and legislators. Whether such a board 
is founded on the present organization of 
state insurance federations, or which 
might be better, organized outside of 
them, it could do a very important and 
necessary work at this time.” 


Commissioner Cleary’s Address 


In Part III. of this issue is given ex- 
tracts from the address of Commis- 
sioner M. J. Cleary of Wisconsin, pre- 
siding officer at the meeting of the 
Insurance Commissioners Convention 
Denver this week. Commissioner 
Cleary takes up the subject of the en- 
croachment of the Federal Government 
on the realms of private industry and 
activity and points out the danger of 
a group of socialistically inclined men 
at Washington and elsewhere who are 
endeavoring to engulf the country into 
a paternalistic scheme. . Commissioner 
Cleary sounds a warning and urges the 
people to call a halt, allowing the gov- 
ernment to control only those activities 
that are absolutely essential in winning 
the war. 











The Columbia Life 


Insurance Company 
of Cincinnati 


Third oldest Ohio company. Liberal commissions, continu- 
ous renewals, or salary and commission. Both par and non-par 
policies; special accident policies. Our now unbreakable will con- 
tract is payable in continuous monthly _nstallments. 


Do you realize the opportunity for lucrative employment 
with a growing progressive company, big and old enough to insure 
stability, with valuable territory yet unassigned ? 


Address with bank or other first class references, 


S. M. CROSS, Vice-Pres. and Gen’! Mgr. 


Cincinnati, Ohio 











Michigan, Ohio, West Virginia 


Is where we are doing business. Big 
enough to make it interesting for the big 
producer, yet not so large as to lose you in 
the shuffle. Recently several new men have 
found their opportunity with us. There is 
room for another. Speak up. 


THE CLEVELAND LIFE 


WILLIAM H. HUNT, President 
HOWARD S. SUTPHEN, Vice-President and M 


Guardian Building 


of Ag 


Cleveland, Ohio 














THE PERFECT PROTECTION POLICY OF 


THE RELIANCE LIFE 


gives you something absolutely new and different to talk to your 
prespects. Gives you a chance to earn more money than you 
are now making. 


Our Life Insurance Contracts contain the most up-to-date clauses 
known to the Insurance World. The Accident and Health gives 
full protection for at least a third less cost than regular casualty 
companies. Our agency contracts are as liberal as can be made. 


WRITE AND WE WILL TELL YOU MORE ABOUT OURSELVES 
Reliance Life Insurance Company of Pittsburgh '*y23,52"* Pittsburgh, Pa, - 











ba ° A PROPOSITION THAT WILL MAKE 

Somethin Worth While a handsome income for wide-awake, ener- 

getic salesmen, is offered by an old line 

LIFE INSURANCE company that can show the public the best restults of any company 

in the United States and therefore easily sold. All communications will be held confidential. 
If interested address 84-N, care The National Underwriter. 


























State Managers and General Agents who can make 
good with Policies combining a large number of 
attractive benefits can find an opportunity with 


PROTECTIVE LEAGUE LIFE INS. CO. 


DECATUR, ILL. 
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HOLD ANNUAL SESSION 





OLD LINE LIFE HOST TO MEN 





Field Men’s Rally at Home Office in 
Milwaukee for Producers 





MILWAUKEE, WIS., Sept. 10.— 
The annual convention of agents of the 
Old Line Life of Milwaukee will be 
held Sept. 13-14, at Milwaukee. Head- 
quarters of the convention will be at 
the Milwaukee Athletic Club, which is 
only a block from the First National 
Bank building, in which the home of- 
fice of the company is located. 

The convention, which is_ styled 
“Field Men’s Rally,” will open on 
Thursday noon with a luncheon at the 
Athletic club. Ellis B. Usher, publicity 
manager of the company, will act as 
toastmaster. Among the speakers will 
be: Rev. William T. Dorward, Mil- 
waukee; Judge John C. Karel, Milwau- 
kee; W. J. Desmond, banker, Milwau- 
kee. Talks also will be made by F. X. 
Bodden, second vice-president, and 
Lawrence A. Olwell, general counsel 
of the company. The remainder of 
the afternoon will be spent in discus- 
sion of plans for the new agency year. 
In the evening there will be a theatre 
party for the agents and their ladies. 


How They Do It 


Friday morning at 10 o’clock, the 
agents will be taken on a tour of Mil- 
waukee and environs. The principal 
session of the convention will be lald 
Friday afternoon. <A feature of the 
meeting will be a talk by Actuary C. 
W. Seitz. Some of the leading writers 
of the company will be called on for 
talks on “How They Do It.” The ses- 
sion will be a business meeting and 
smoker combined. Women agents of 
the company will be present. An auto- 
mobile party will be tendered to the 
ladies who are not under contract dur- 
ing the afternoon. The convention is 
for all agents under contract in the life, 
accident and health departments. 


All Records Broken 


The company broke all monthly rec- 
ords for new examined business re- 
ceived during August, when $729,900 
was placed on the books. - This is 36 
percent more than has ever been added 
in any month in the existence of the 
company, and an increase of 73 per- 
cent over August, 1917. That the gain 
is consistently being carried on is in- 
dicated by the fact that so far in Sep- 
tember the company has received in 
completed examinations 43 percent 
more than during the same period of 
September last year. 

Henry Saevke, general agent for 
Milwaukee county, led all Old Line 
underwriters during August with a to- 
tal examined business of $84,000. 

“A practical demonstration that 
business can be written at this time 
in the larger cities, in the small towns, 
and in the country districts,” said R. 
F. Fry, president of the company, “is 
that in August one agent wrote $84,000; 
another wrote $55,000 in a town of 
3,000; another $54,000 among farmers, 
and a woman agent wrote more than 
$50,000 in her work in the city and 
among farmers.” 


Texans Not Bolsheviki 
AUSTIN, TEXAS, Sept. 10—Texas 


democrats are not related to the Bol- 
sheviki or socialists who want the state 
government to own and run everything 
from peanut stands to large private en- 
terprises. In convention at Waco last 
week, when the committee on platform 
and resolutions was created a resolu- 
tion was handed in committing the 
state to owning life insurance and con- 
trolling it as a state affair. All resolu- 
tions went to the sub committee of 
six and the author of the resolution 
appeared in support of it. The com- 
mittee tailed to vote on it as no mem- 
ber would make the motion for its 








THOMAS J OWENS, President 


Capital, $200,000 


build reallife insurance company. 





CENTURY LIFE INSURANCE CO, *sribit 


All of the stock is held by a few substantial business men 
of Indiana who believe in the ability of the management to 


CLAUDE T. TUCK, Seeretary 
Occidental Building 


NO ORGANIZATION EXPENSE Surplus, $100,000 


Managed by men experienced and familiar with all de- 
partments of life insurance work. 


We offer agents experienced management, superior policy contracts, 
choice territory, progressive field and home office methods and an 
old-fashioned general agency contract that means money. 
If you want to be affiliated with an institution that has real red bleed in its veins—that has all th: elements of growth and permanency— 
Tell us where you want to work 
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adoption. It was completely frozen | 
out. When the sub committee reported 
to the main committee of 31 members 
the same man and his state owned life 
insurance plank asked for its adoption, 
but it was snowed under by an almost 
unanimous vote. The matter did not 
even get before the convention. 


Des Moines—The Iowa _ association 
opened the fall season Saturday night 
with a 6:30 dinner. State Senator Parker 
of Des Moines was the principal speaker, 
discussing inheritance taxes, ethics and 
practices of life men, their activities in 
the Liberty loan and Red Cross and Y. 
M. C. A. campaigns. He commended them 
highly and declared that they have ren- 
dered invaluable service to Uncle Sam. 
Senator Parker concluded by contrasting 
the Kaiser and six sons with Colonel 
Roosevelt and his four sons, pointing out 
the ease with which the former avoid 
danger as compared to the showing of 
the Roosevelt boys in France. Sixty- 
five members now make up the organiza- 
tion. This is an increase of 18 as com- 
pared with last year. W. E. and A. M. 
Watson resigned from the organization, 
having entered military service and the 
organization will suspend their dues dur- 
ing the war. 


COMMISSIONER WILSON 
ON WAR RISK PREMIUMS 


(CONTINUED FROM PAGE 1) 








war risks. It is most fortunate that 
such losses as have heretofore occurred 
have not been in such numbers as to 
make the results greatly felt. 


Civil War Figures 


During our Civil War, there were en- 
gaged in the Union army approximately 
2,665,000, and the number killed in battle 
exceeded 110,000, a little more than 4 
per cent of those enrolled in the army, 
but the mortality ratio of those who 
died from disease during the war was 
abnormally high. 

The number of lives lost in battle 
during the Napoleonic wars cannot be 
ascertained from the archives of the dif- 
ferent governments, for in most cases 
the only statements of killed, wounded 
or missing relate to the most important 
battles, and without doubt the lesser en- 
gagements would add materially to the 
numbers lost. 


Reliable Statistics Hard to Get. 


So far as information is obtainable, 
it appears to be true that no war be- 
tween modern civilized countries has ap- 
proached the present frightful catyclysm 
in numbers killed in battle. This may 
seem to be true because of the numbers 
engaged. Reliable statistics are exceed- 
ingly hard to get hold of. To quote 
from the excellent paper on “War Mor- 
tality” by Lawrence M, Cathles: “It is 
perhaps not out of place to say a word 
ot warning against the ready acceptance 
of the death rates, which from time to 
time, find their way into the public 
press. Very often these figures are based 
upon the casualties in a single action, 
and sometimes even in a single regiment, 
and of course are entirely unreliable, be- 
ing in fact often quite misleading as an 
indication of the general average mor- 
tality either on one side or on the other.” 


English Company’s Record 


The Prudential of England recently 
published a chart showing the rate of 
mortality amongst its male industrial 
policyholders for 19138, 1915, 1916 and 
1917. This chart represents the rates of 
mortality amongst all the male indus- 
trial policyholders and not alone those 
who went to war. The mortality at age 
21 rose from about four per 1,000 in 
1913, a normal year, to about 48 per 1,000 
in 1917. A brief synopsis of the mor- 





THE BIG FOUR 


AGE—STRENGTH—SERVICE—OPPORTUNITY 
A combination which makes a winner for the Ageney Force of the 


Equitable. Life of Iowa 


(Organized 1867) 
All previous records broken during 1917, Substantial increase in assets and paid 


for insurance. Net gain in insurance in force during 1917, $21,764,972.88, or 72% 
of the amount paid for. 


MEN of CHARACTER can obtain further information 
as to the Company and Opportunities by addressing: 


H. E. ALDRICH, Supt. of Agents, 


Equitable Building - Des Moines, Iowa 

















The Cempany OF the People, BY the People, FOR the People 


The Metropolitan Life Insurance Company 


Incorporated by the State of New York 
Home Office, One Madison Ave., New York City 


FIRST IN THE WORLD 
Im gain in assets in 1917..........cccccocesccccccccccsccscccsce SEMRIARLM 
In merease in income in 1917............ccccececceccecs Seswee ee 5.67 
In amount of insurance in force.............ccccccccceccccees 3,936,181,898. 
In gain in insurance in force............ce.ceceeeececcesseees 453,749,902.00 
In amount of insurance placed in 1917...............ceeeeeee- 791,060,002.00 


WAR SAVINGS STAMPS 


The Company, through its more than 15,000 agents, has undertaken to 
sell in 1918 $65,000,000 worth of War Savings Certificates and Stamps, mak- 
ing an allotment to every agent. 














MORE POWER TO YOU 


The more push there is behind 
you the more power you have. We 
furnish the push. This push is the 
help we give ourmen. No other life 
insurance company does as much 
to insure the success of its Field 
Force. Ask any Bankers Life man 
or write 


Bankers Life Company 
DES MOINES 
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ECRET OF OUR 
One SUCCESS IS 
JERVICE 


We have a contract for you under which your 
income will be limited only by your activities. 
‘A REAL PROPOSITION FOR A REAL MAN 


FEDERAL CASUALTY COMPANY Bx 


Cash Capital $200,000.00 V. D. CLIFF, President 
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It’s a Whiz! 


We arte issuing a 
Woman’s Policy 
framed to meet 
modern women’s 


needs. Most 
agents find ita 
winner. 


Gardiantife 


Madison, Wis. 














Hotel Dyckman 


MINNEAPOLIS, MINN. 
THE COMPLETE HOTEL 
Each of its 300 rooms is outside and has bath 


Appointments 
combine dig- 
nity with a fa- 
miliar home- 
likeness rarely 
found in 
Metropolitan 
hotels. Two 
plendid cafes 
for ladies and 
gentlemen, al- 


£) soa ClubGrill 








Exclusively European Plan—$1.50 aad upward | 
Under the exclusive management of } 
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ACTUARIES 


— F. CAMPBELL 





CONSULTING 
ACTUARY 


76 West Monroe Street 
Telephone Randolph 918 


CHIGAGGO, ILL. 
_— J. HAIGHT 





CONSULTING 
ACTUARY 


Hume Bldg. 
INDIANAPOLIS 


1 LIAN C. HARVEY 


Consulting Actuary 
Chemical Building ST. LOUIS, MO. 


T J. McCOMB 
® 


COUNSELOR AT LAW 
CONSULTING ACTUARY 


Premiums, Reserves, Surrender Values, etc., calcus 
lated. Valuations and Examinations made. 
Policies and all life Insurance forms sane. 
The Law of Insurance a Specialty. 


Colcord Bldg. 
OKLAHOMA CITY 


J H. NITCHIE 
® ACTUARY 














Telephone 1223 Association Building 
Central 3462 19 S. LaSalle St., CHICAGO 
A SIGTENHORST 
eS 
CONSULTING 
ACTUARY 


WACO, TEXAS 


REDERIC S. WITHINGTON,F.A.1L.A 
CONSULTING ACTUARY AND EXAMINER 
304-306 Security Building 


DES MOINES, IOWA 








its normal experience would be for ages 
and years as follows: 


Age 1915 1916 1917 

20 5 times 9 times 12 times 
25 2 times 6 times 8 times 
30 2% times 4 times 5 times 
35 1% times 2% times 2% times 
40 1% times 1% times 2 times 


Speaking of the effect of the present 
war upon British and Canadian compa- 
nies. Mr. Cathles says: 


Actuary Cathles’ Statement 


“The best information I have been able 
to obtain in regard to the effect of war 
on the mortality experienced by British 
and Canadian companies is to the effect 
that in Great Britain the normal death 
claims during the first full year of the 
war were increased approximately 12% 
percent; in the second year approxi- 
mately 20 percent, and in the third year 
ending Dec. 31, 1917, something over 30 
percent. The indications are that the 
corresponding excess claims experienced 
by the Canadian companies have formed 
a somewhat greater percentage of their 
normal claims, but it should be remem- 
bered in making this comparison and in 
applying these figures to American com- 
panies that the normal rate of mortality 
experienced by the younger companies 
in this country and Canada forms a 
smaller percentage of the table than it 
does in Great Britain.” 


Proper Compensation Essential 


No company having large numbers of 
its members actually engaged in battle 
can stand such a drain on its resources 
without charging extra premiums com- 
mensurate with the risk, unless it re- 
ceives proper compensation from some 
other source. It will be a valuable addi- 
tion to the aggregate of human knowl- 
edge to be able to compute accurately 
premium rates covering the war risk, 
for war has not yet ceased to be one of 
the means employed to settle human 
controversies. 


Henry Moir’s Suggestion 


I am indebted to Henry Moir for sug- 
gestions as to the scientific require- 
ments necessary in computing premiums 
to cover the war risk. 

“We must have as a minimum of in- 
formation: 

(a) Number of men actually fighting. 

(b) Number of casualties (deaths and 

wounded separately). 

(c) The time of exposure. 

“Even in this broad form, reliable in- 
formation cannot now be secured and 
will not be available until after war. 
Then we shall have much more than the 
minimum, for we shall be able to divide 
the exposures and the casualties so as 
to separate and analyze the war mor- 
tality by classes somewhat as follows: 

1. Infantry. 

2. Artillery. 

3. Cavalry. 

4. Navy, and 

5. Aviation. 

“We expect to find great differences 
between these branches; between the 
officers and the enlisted men; between 
the officers of higher rank and those of 
lower rank; and between the commis- 
sariat department and the fighting 
forces.” 


Each War’s Peculiarities 
Lastly, there is liable to be an element 
peculiar to each war. The particular 
offensive and defensive methods used 
and the equipment and instruments of 
warfare employed may cause a consid- 














erable variation from any table adopted. 
When the war clouds lift, and peace re- 
turns to the troubled nations, if accu- 
rate records have been kept of all that 
has transpired, we shall have the neces- 
sary information to construct a war 
mortality table. 


Society’s Duty to Individual 


Let us consider impartially for a mo- 
ment the cOmplainant who holds a valu- 
able contract which does not cover the 
hazards of war. He feels the duty to 
country pressing him to its defense. 

ne call takes him from home and loved 
ones. He does not realize until the call 
has been answered that the contract he 
has to indemnify those whom he holds 
most dear does not cover the hazards of 
war. He feels unfairly dealt with. The 
feeling, not unnaturally, is directed 
against the group—the insurance com- 
pany which issued him the policy. Has 
he been fairly dealt with? The individ- 
ual is discharging the duty he holds to 
society—organized government—and the 
group of insurants does not agree to 
cover for each member the hazards of 
war, as it properly should not. Society 
owes a duty both to the individual and 
to the group. This obligation on the 
part of society cannot be properly dis- 
charged save by contributing to the 
common fund of the group of insurants 
the excess mortality cost of war. This 
method would remove the just ground 
for complaint, preserve to society insti- 
tutions of admitted economic value, cast 
out of the heart of society’s defenders 
all rancor, and wonderfully stabilize 
commercial enterprise. 


Reciprocal Responsibilities 


The duty of the individual to organ- 
ized society—government—is not any 
greater than that of organized society 
to the individual. The duty is mutual 
and corresponding. And when the life 
of organized society is at stake, organ- 
ized society owes it to the individual 
who offers his life, to preserve to him 
the benefits of a value contract without 
increasing the burden to him. The mora- 
torium in effect applies to men in the 
service in some matters. Protection 
should be extended in the case of life 
insurance to the end that justice be 
done to the soldier and that cumpensa- 
tion be made to the insurer by society 
so that a useful instrumentality of soci- 
ety may be preserved. 


Government Bears Excess 


The Bureau of War Risk Insurance 
does not settle this question. It has left 
it out of consideration altogether. It 
was doubtless intended to be operated 
solely as a war measure, and as such it 
may very properly perform the service 
for which it was created. There is one 
idea very definitely carried out which is 
entirely right, and that is that the gov- 
ernment shall bear “the excess mortality 
and disability cost resulting from the 
hazards of war.” This is at it should be, 
and the government should bear the 
Same excess cost on a reasonable amount 
of insurance for the policyholder insured 
in a private company. There can be no 
insuperable obstacles to this being done, 
and the needs of government when war 
exists are no greater than the needs of 
its defenders. 


No Danger in War Risk Bureau 


Considered solely as a war measure, 
there may be no occasion for uneasiness 
on account of the existence of the War 


Risk Bureau. But whatever tends to 
destroy the ultimate freedom of mankind 
in the private conduct of those things 
in which men ordinarily find employ- 
ment, or assumes to government func- 
tions beyond the keeping of society in a 
wholesome and orderly condition, is not 
democracy ard should be shunned. Al- 
ready all sorts of topsy-turvy ideas are 
choking the progress of certain unfortu- 
nate countries, and they will have their 
echo here and must be resisted. 
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THE 
JIFFY 
PEN 


The word “‘Jiffy”’ de- 
notesspeed and action. 
The shape and _ bal- 
ance resembles the dip 
penholder. It is built 
for those who appre- 
ciatea properly shaped 
and balanced pen. 
Prices from $2.50 up. 
Self-filling without a 
rubber sac. 





Send for descriptive 
matter. 


JIFFY PEN CO. 
Dept. No. 2 
406 Pierce Street 
Sioux City, lowa 
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THE TIME 
TO DIG 


new men. in unoccupied territory that is fertile and possesses great possibilities. 
like life men to write us about our proposition during the next six weeks. 


VERY life insurance man should be 
making money these days. This is 
the time to hit and hit hard. Our 

country is enjoying an unparalleled period 
of prosperity. Let us all take advantage 
of the times. It is a great day to sell life 
i We are now putting on some 


Insurance. 


Inter-Southern Life Insurance Company — 


Louisville, Ky. 


JAMES R. DUFFIN, President 


We would 
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Once an 


Illinois Life 
Man 


GREATEST 


ILLINOIS 


Always an 
Hilinois Life 
Man 


COM PANY 


Ladd 
WANTS GOOD MEN WANTS GOOD MEN 
AND AND 
WILL PAY THEM WELL WILL PAY THEM WELL 








A Record of Thirty Years of Progress— 


Ten-Year Periods 


Assets Insurance in Force Policies 
Dec. ae: «--$ 104,307 $ 889,073 come Issued 
897.... 274,290 6,619,653 1888-1897 mye 744,102 be eknny 


1907. ..- 2,916,339 39,503,485 1898-1907... Srssii8s4 em 235 
1917.. : 14,008,422 115,099,897 1908-1917.... 31,845,050 1,961,674 


The WESTERN and SOUTHERN 


Life Insurance Company 


W. J. WILLIAMS, President CINCINNATI 
Organized February 23rd, 1888 





Attractive Opportunities 


Open to Agents in Ohio, Indiana, Kentucky, West Virginia, 
Western Pennsylvania and Michigan 








Life Insurance Company of Virginia 
RICHMOND, VIRGINIA 
Oldest, Largest, Strongest Southern Life Insurance Company 


Issues the most liberal forms of Ordinary Policies from $1,000.00 
to $50,000.00 and Industrial Policies from $12.50 to $1,000.00 


Condition on December 31, 1917 





a he eo ep ovies Soe, thee acaaueeee $ 16,560,439.04 
RRL note parce ceva sds% cacneeeese 14,343,626.28 
Cacktal end Burplas..<....... ... 50000 setae 2,216,812.76 


Insurance in Force. . ee 131,790,562.00 
Payments to Policyholders since ‘organization 19,612,616.08 


Is paying its Policyholders nearly $1,500,000.00 annually : 
eGCOOD TERRITORY FOR LIVE AGENTS 











Missouri State Life Policies 
RICH IN SELLING POINTS 


FACTS 
, Over $156,000,000 of Insurance in Force. 
Over $27,000,000 of New Insurance Gained in 1917. 
Average Interest Rate Earned in 1917, 6.6%. 
Policy Contracts New and Attractive. 
Non-Particpating Policies Participating 

After End of Premium Paying Period. 
Operating in 38 States and the Territory of H 


Seventy-Five Years Ago 


On the first of February, 1843, The Mutual Life of New York 
issued the first mathematical reserve policy ever written by an 
American company. 


Having completed its 75th fiscal year on the 31st of Decem- 
ber, 1917, the Company enters upon the new year with a justi- 
fiable pride in its impregnable strength, its unsurpassed policy 
contracts, its generous dividends, and its great body of well-satis- 
fied policyholders. 


THE OLDEST COMPANY IN AMERICA 
IS THE COMPANY FOR YOU 


For terms to producing agents address 
The Mutual Life Insurance Company 


OF NEW YORK 
34 NASSAU STREET, NEW YORK CITY 











MISSOURI STATE LIFE INSURANCE COMPANY 


Fastest Growing Life Insurance Company in America 


Home Office: ST. LOUIS, MO. 











LIFE—HEALTH—ACCIDENT INSURANCE 


In addition to a full line of up-to-date life policies, we issue Health 
and Accident Insurance on the monthly plan; also a Farmers’ Special 
Policy in addition to our regular lines of Business Men’s and Commer- 


cial or Now is the time to secure good territory in the state 
of Ohi 


THE ‘GEM CITY LIFE INSURANCE COMPANY 


A. I. MORRISSETT, Vice-President and General Manager DAYTON, OHIO 


HOME LIFE INSURANCE COMPANY 


GEORGE E. IDE, President (Now Purely Mutual) 256 Broadway, NEW YORK 


The fifty-eighth annual report shows insurance in force of $146,050,144, an in- 
crease during the year of $12,556,816 The Company paid the policyholders i in 1917 
$3,467,823, ot which $731,696 was in dividends or premuim refund. Its insurance 
reserve fund was increased by $1,688,199 and the Assets are now $34,542,304.08. 

W. A. R. BRUEHL & SONS, General Managers HOYT ¥ GALE, General Managre 
Central and Southern Ohio and Northern Kentucky For Northern Ohio 
Rooms 601-606 The Fourth National Bank Building 229-232 Leader-News Building 
CINCINNATI, OHIO CLEVELAND, OHIO 














Are You Permanently Established? 


White for Territory 
Pennsylvania—Ohio—West Virginia 


PHILADELPHIA LIFE INSURANCE CO. 
PHILADELPHIA 








j.0. LAUGMAN, President B. O. BERGE, Secretar: 


Lutheran International 


Susurance Company 
Capital $100,000.00 Surplus $121,477.33 


Ottawa Banking & Trust Building 
OTTAWA, ILLINOIS 














©The OHIO STATE LIFE 


LIFE. HEALTH, ACCIDENT «c MONTHLY INCOME INSURANCE. 





LATEST P@LIGIES AND AGENCY CONTRAC] Sil Tas; 


Onenings OHIO, IND., KY., MICH. and W.VA. Write Columbus 








OKLAHOMA 


We have a General Agency opening to offer under an exceptionally 
liberal contract in this splendid State. 


Also some open territory in Kansas and Missouri. 
If interested address: J. FRANK MONTGOMERY, Agency iat. 


American National Insurance Company 
GALVESTON, TEXAS 
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TWENTY-SECOND YEAR No. 37 


CHICAGO, CINCINNATI AND NEW YORK, THURSDAY, SEPTEMBER 12, 1918 


$3.00 per Year, 15 Cents a Gepy 








SOCIALISTIC TREND 
ROUNDLY DENOUNCED 


Commissioner Cleary of Wisconsin 
at Annual Convention Calls 
Attention to Danger 


MUST STOP EXTREMISTS 


Says Group of Visionaries Are En- 
deavoring to Take Advantage of the 
War Situation 





DENVER, COLO., Sept. 10—Com- 
missioner M. J. Cleary of Wisconsin, 
who is presiding over the annual meet- 
ing of the Insurance Commissioners 
Convention made a ringing address to- 
day touching on the encroachment of 
the government on the insurance pre- 
serves and protesting against further 
control than is absolutely essential in 
winning the war. He said in part: 

There is in this country a group of 
individuals that has for years urged 
upon the government the adoption of 
policies that are wholly foreign to our 
system; policies that would strike at 
the very root of the kind of govern- 
ment that the far-sighted framers of 
our system intended to establish and 
did establish, and under which the peo- 
ple of America have enjoyed a pros- 
perity, a freedom and a_ happiness 
equaled by the people of no other na- 
tion in the world’s history. 

Takes Advantage of War Conditions 


This group is today taking advantage 
of the war condition that exists to 
urge their seductive and dangerous 
theories as’ war measures. These peo- 
ple are busy now advancing the idea 
that many of the steps that have been 
taken as useful and necessary war 
measures are fixed and permanent poli- 
cies of government. It is safe to as- 
sume that they will, with added vigor 
continue to urge these theories at the 
close of the war. The adoption of 
many of these policies would ultimately 
make our government more socialistic, 
if not autocratic, than democratic. 


Must Be on the Alert 


SHARP ISSUE IS SEEN 


CLASH OVER COST PLUS PLAN 





National Workmen’s Compensation 
Bureau Has Not Yet Decided 


Whether to Adopt the Measure 





NEW YORK CITY, Sept. 11.—There 
is considerable interest expressed here 
as to what position the National 
Workmen’s Compensation Service 
Bureau will take on the proposition to 
limit its profits to a certain percent- 
age of the premiums where it insures 
the compensation risk of contractors 
doing government work. Where con- 
tractors are on a cost plus basis the 
government authorities feel that the 
compensation insurance should he 
placed on a similar basis. The acqui- 
sition cost has already been cut down 
50 percent. The rate on cantonments 
has been decreased but the government 
desires to have the companies return 
any surplus earnings over and above 
a certain figure. 


Difference of Opinion 


President Louis F. Butler of the 
Travelers has been all along one of 
the most consistent advocates of the 
cost plus basis for compensation in- 
surance so far as war work is con- 
cerned. It is understood that it was 
because of this issue that the Travelers 
resigned from the compensation bu- 
reau. Evidently there is a sharp cleav- 
age of opinion among the company 
officers as to what course should be 
pursued. The government desires that 
a fixed percentage of the premium be 
guaranteed as profits. Some of the 
companies say that there are legal 
questions to be considered that are 
very important. They feel that they 
cannot enter into an agreement of 
this kind and not violate the antidis- 
crimination and the anti-rebate laws. 
The government desires the experience 
of two years to be taken and any sur- 
plus earnings over and above a fixed 
percentage to be returned. The »du- 
reau has not yet decided what it 
will do. 


MILITARISTIC SCHEME 


—_— 


COMPULSORY INSURANCE PLAN 





Commissioner Cleary Says That Ger- 
many Did Not Adopt It From 
Humanitarian Standpoint 





DENVER, COLO., Sept. 10.—Com- 
missioner Cleary of Wisconsin, in his 
address as president of the Insurance 
Commissioners’ Convention today, 
made a brief reference to social insur- 
ance. He said: 

“The subject of social or welfare in- 
surance is still a subject of much in- 
terest. It is now being considered by 
commissions in a number of states. I 
can best express my views on the sub- 
ject by asking you to read or reread 
the very able and enlightening discus- 
sion of this subject contained in the 
address of the distinguished superin- 
tendent of insurance of New York de- 
livered to this convention a year ago 
at St. Paul. I can add little to what 
he said except to call your attention 
to the fact that the events of the past 
year have further convinced America 
that much that was commended in the 
German system has been thrown into 
greater relief, and, instead of its plan 
being a part of a great humanitarian 
policy, it was in reality a part of the 
scheme of militaristic and autocratic 
rule that has involved the world in its 
present deplorable condition. This 
question will be before our coming 
legislatures.” 


Collins Is in New York 


E. J. Collins, manager of the plate 
glass department of the Fidelity & Cas- 
ualty and president of the Chicago Plate 
Glass Underwriters Association, has been 
called to New York by the plate glass 
people to talk over the Chicago situation. 





The Maryland Casualty Company’s 
Agents Association, of which H. H. 
Thornton of Pensacola, Fla. is presi- 


dent; Clarence Rogers of New Orleans, 
secretary, and Alfred A. Miller of Mil- 
waukee, chairman of the executive com- 
mittee, will hold its annual convention 
at Atlantic City Oct. 28-30. This organi- 
zation has approximately 500 members, 
who are general agents of the Maryland 
in various parts of the country. 











“In all my experience in business, during part 
of which I placed all the insurance for a big 
Corporation, I have never had any adjust- 
ment attended to with any such punctuality 
and if this is a sample of your service, I shall 
surely ever be a booster for your Company.” 


COMPULSORY SCHEME 
SHARPLY CONDEMNED 


John Sullivan of the Modern 
Woodmen of America Gives 
Some Observations 


HOLDS IT UNMANS MEN 


Declares This Is a Shrewd Pro-German 
Method of Making Wage Earners 
State Dependents 





John Sullivan of the Modern Wood- 
men of America is one of the strong 
opponents of the German-made com- 
pulsory health insurance scheme which 
some of the pro-German and visionary 
reformers are endeavoring to force on 
this country through bills being intro- 
duced in various legislatures. Mr. Sul- 
livan says that an act of this kind is 
pure paternalism in government and 
has no place under the United States 
system. It is antagonistic and con- 
trary in spirit to our form of govern- 
ment. Through private effort insur- 
ance is being furnished to meet a mul- 
titude of protection demands. The 
companies are rendering good service 
at the lowest possible cost. 


Become Government Wards 


Mr. Sullivan says that social insur- 
ance in principle, stripped of alt fancy 
verbiage, says to the citizens havin 
incomes below a fixed amount that they 
shall be in a class which the govern- 
ment will dictate to arbitrarily as to 
how they shall spend them, thus making 
these people wards of the government 
to whom contributions by other citizens 
shall be made. In other words, the in- 
ference is that people below this dead 
line are incapable of managing their 
private affairs. Mr. Sullivan says that 
such a measure devitalizes manhood in 
that it invades the private affairs of a 
family, its innate rights and preroga- 
tives. 

Socialists Disarmed 


Mr. Sullivan says that when Prince 
Bismarck became the champion of the 


—From a letter writien by @ satisfied policy holder compulsory social insurance measure 





It is your duty and mine, as it is the 
duty of everyone who prizes the gov- 
ernment, that has given us our splendid 
record of achievement and happiness, 
to be ever vigilant in preserving it. 
To those who believe that our govern- 
ment is preferable to one that is either 
autocratic or socialistic is given the 
work of maintaining it and protecting 
it against perversion by the adoption 
of dangerous policies. The heart of 
the American people is right; they do 
not want their government changed 
and they will not permit it to be 
changed if they know the facts and are 
conscious of the dangers. 


Will Extend Supervision 
The war will bring to us many new and 


important problems and conditions; the 
social, commercial and industrial life of 


(CONTINUED ON PAGE 6) 





Industrial Insurance, written. 








An agency for a company where claim service is founded 
upon the progressive principles of integrity and fairminded- 
ness, is a happy mixture of satisfaction and profit. 

Workmen’s Compensation, Automobile, all forms of Public 
Liability, Burglary, Accident, 


Health and a complete line of 





General Accident 


Fire and Life 
Assurance Corporation, Ltd. 
FREDERICK RICHARDSON 
United States Manager 


General Building Philadelphia 








his purpose was to disarm the socialists 
and to work out a plan whereby the 
allurements of financial help from the 
government would appeal to the people. 
The people did not realize that it would 
make them subservient to the imperial 
government. As Mr. Sullivan tersely 
and uniquely puts it, the effect of such 
an act has been to unman the man and 
destroy his spirit. In Germany he de- 
clares this act was not brought out for 
a humanitarian purpose but to make 
the government the master of the work- 
men. -Mr. Sullivan calls attention to 
the general conditions of the wage 
earners in Germany and Austria, stat- 
ing that they are very different from 
those existing in this country. The 
standards of living, school advantages 
and all that go to enable good and de- 
(CONTINUED ON PAGE 6) 
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FEDERATION 


KEYSTONE GROWTH IS RAPID 


PROGRESS 





Pennsylvania Is Pushing to the Front 
in Membership in All Parts 
of State 





PHILADELPHIA, PA., Sept. 11.— 
3etween May 10, the date on which the 
annual meeting of the Insurance Feder- 
ation of Pennsylvania was held, and 
Sept. 10, gratifying progress has been 
made by that organization. Fifteen 
meetings in as many counties have 
been held, at which Secretary Albert N. 
Wold of Pittsburgh has been the prin- 
cipal speaker. The meetings have been 
highly successful, as evidenced by the 
results secured. Subscriptions to the 
maintenance fund of the organization 
and new members’ have been secured in 
every county visited. Pledges for more 
than $6,000 per year for two years were 
secured. Individual subscriptions made 
at the meetings and additional in- 
dividual subscriptions now being ob- 
tained by local committees will soon 
make good these pledges. 


Solid Financial Basis 


This fine work, added to the splendid } 


efforts of Treasurer Alfred G. Hare and 
Second Vice-President J. B. Longacre at 
Philadelphia, is rapidly placing the Key- 
stone Insurance Federation on a substan- 
tial financial basis. The annual budget 
of $15,000 is now in sight. The number 
of subscribers has grown in 10 weeks 
from 30 to over 190. Several hundred 
members have also. been added to the 
growing list of federation men. Addi- 
tional solicitors will be engaged to give 
their entire time to memberships. The 
goal of the Federation is 10,000 members, 


Danger Is Opening Their Eyes 


The increasing scope of government 
insurance activity, the well-known fact 
that several drastic insurance bills are 
being prepared for submission at the 
next session of the Pennsylvania legis- 
lature and the rapidly extending domain 
in which such organizations as the Non- 
Partisan League and the American As- 
sociation for Labor Legislation are gain- 
ing footholds, are opening the eyes of 
insurance men everywhere to the pre- 
cariousness of their business. 

The quiet, effective, open and above- 
board manner in which the federation, 
both in season and out, has championed 
the cause of fair and legitimate insur- 
ance business on a private enterprise 
basis is now winning for it support and 
cooperation from all sides. The con- 
structive, educational work being mapped 
out by the officials of the federation will 
tend to create a better comprehension of 
insurance fundamentals in the public 
mind and serve to dispel any unsym- 
pathetic attitude on the part of the pub- 
lic toward insurance carriers. The first 
of a series of eight-page bulletins is now 
on the press and will be issued in a few 
days. 


Insurance of Older Men 


L. H. Ransom, secretary of the Fort 
Wayne Mercantile Accident, addresses 
The National Underwriter as follows: 

We notice in the copy of The National 
Underwriter pertaining to the Health 
and Accident Underwriters Conference 
that you have misquoted the writer, as 
you state that the writer said “that our 
association would not insure men beyond 
65 who could not pass a medical exami- 
nation, but that they would freely admit 
old men if they could.” What the writer 
said was this, that our age limit is 18 
to 60. We stated also that “we had 
under consideration the idea of asking 
all of our members who were 65 years 
of age to pass.a medical examination, 
and if this examination showed them 
to be in good health, we would continue 
their insurance.” 


The Business Men’s Accident of Kansas 
City received a higher individual aver- 
age production from its sales force in 
August than during any other month in 
its history. Many of the men have gone 
in to some branch of government service, 
reducing the number of workers, and the 
number who qualified for the leaders’ list. 


The best endorsement of THE Na- 
TIONAL UNDERWRITER—more people pay 
out their own money to read it than 
any other insurance paper. 


BEHRENS IN NEW POST 


—__—-. 


TAKES UP GOVERNMENT WORK 





Vice-President of Continental Casualty 
Is Appointed Deputy Commis- 
sioner of War Risk Bureau 





Herman A. Behrens, vice-president 
of the Continental Casualty of Chi- 
cago, will leave next week for Wash- 
ington, D. C., where he will be located 
during the duration of the war as 
deputy commissioner of the War Risk 
Insurance Bureau. Mr. Behrens has 
been given a leave of absence by his 
company to take up this very impor- 
tant work for which he is abundantly 
qualified. Mr. Behrens is not only an 
able executive, but gifted in many ways 
that admirably fit him for his new 
position. He is a life insurance actuary 
and has given much study to the scien- 
tific side of casualty insurance. Be- 
fore taking his present position he was 
manager of the industrial department 
of the Pacific Mutual Life and built up 
a handsome business for it. Mr. Beh- 
rens has been prominent in the insur- 
ance organizations and has taken high 
rank in the councils. 











Shows Return to 
Safer Basis 


With reinsurance treaties, under- 
writers agencies, etc., the largeness 
of lines which a single company 
will write is growing, but is meet- 
ing modifying influences. Not long 
since a strong company wrote its 
policy for $250,000—covering the 
entire property of a large manufac- 
turing plant, and several agents 
and companies lost their lines. The 
plant, however, was mortgaged to 
a moneyed corporation and this 
mortgagee would not accept so 
large a policy from a single com- 
pany as collateral, and insisted up- 
on smaller policies in several com- 
panies as safer. So this insurance 
was redistributed. A few weeks 
later came another similar instance 
involving a smaller policy. Are not 
these mortgagees right in believing 
that smaller policies in several 
companies is safer collateral?— 
Glens Falls “Now and then.” 


























AMERICAN BONDING 
AND 
CASUALTY COMPANY. 
SIOUX CITY 





Gapital $500,000.00 


ggressive Management 


Policies 
Deposited in Secbrities with Ss awomne head 
Jowa [nsurance Department (EUassitily Onsistent Serviee 


BONDS 
Sioux City, Sowa 


Write For Agency to A. G. OGLE, Vice President and General Manager. 














The Sign of Good Casualty Insurance 


LIABILITY BURGLARY 
ACCIDENT CREDIT 

HEALTH BOILER 
AUTOMOBILE LANDLORD’S 
TEAMS ELEVATOR 
COMPENSATION GEN’L LIABILITY 





ESTABLISHED 1869 


London Guarantee é “ecient Company, Ltd. 
OF LONDON, ENGLAND 
Head Office, Chicago 
F. W. LAWSON, General ar 


CONKLING PRICE & WEBB - _ Gen. Agts. Illinois, Mo., , 1428 Insurance Exchange, Chica 

D. L. GRAY COMPANY Northwestern Managers, yas ade Security Bank B Fs panenees 
RAYM OND & RAYMOND - - ~-_ General Agents, Southern om hen Bidg. Detroit 
D PA & SON - «= «= General Agents, West Virginia, Board of Trade Bld +» Wheeling 
FRIER & HUGGINS, - General So. Northeastern Ohio, 337 Superior Avenue, N. Cleveland 
HOWARD FERRIS, ee -_ General Agent, Southern Ohio, 1310 ist National Bank Bldg. - Cincinnati 
HANSE Inc., Gen. Agts., Wash., 214 Tacoma Bldg., Tacoma; 1708 L. C. Smith Bl Seattle 
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&ROWLAND d 
THE MERRILL, DODGE & JACKSON Co., ‘Gen. Agents, Lucas Co., Produce Exch. Bidg., Toledo, 0. 
Casualty Company 


H O O SIE R Indianapolis, Indiana 


HEALTH and ACCIDENT PROTECTION Monthly Payment Plan. Pays $100 Funeral Benefit 
with every policy. HELPAGENTSGETSTARTED. Write for full information if you desire territory. 




















A RARE OPPORTUNITY 


For high-class big money men who expect to make $5,000 or more a 

We have the most attractive, substantial ACCIDENT AND HE TH 
PROPOSITION OPEN IN SEVERAL STATES. 

Write me today and I will show you a real opportunity. 


ERNEST W. BROWN, Secretary and Treasurer 
INTER-STATE BUSINESS MEN’S ACCIDENT CO. 


Brown Building DES MOINES, IOWA 


First ad Longest Qupnatention witiion tesiaen cal poataatonsteam 
aman same plan as traveling men’s associations. ~— 








A Progressive Surety and Casualty Company 














homa people. 





OKLAHOMA LIVE STOCK 
INSURANCE COMPANY :: :: 


Licensed by the Oklahoma Insurance Department 
q We are now ready to receive applications for agencies. 


You Oklahoma Insurance Agents, look up the value of the Live Stock owned in Oklahoma. Live 
Stock Insurance is the most profitable to agents of any branch of Insurance, all annual business, high rate and good 
commissions to good producing agents. 


OKLAHOMA CITY 


@ An Oklahoma Company owned and managed by Okla- 


For Agency Contracts and Territory, address Home Office. 
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WITH ACCIDENT MEN 


FEATURES OF NEW CONTRACT 





Pacific Mutual Life Issues Non-Cancel- 
lable Accident and Health Policy 
—Coverage Provided 





The Pacific Mutual’s new noncancel- 
lable income policy is not subject to 
cancellation except for the failure to 
pay premiums before age 60. The con- 
tract is free from frills of any kind and 
provides a monthly income during the 
period of total loss of business time. 
No other benefits except an accidental 
death benefit if desired are provided. 

The new contract does not cover 
short periods of disability, but is in- 
tended to furnish a sure and nonceas- 
ing income for long periods of disabil- 
ity. For this reason the initial period 
of disability is not covered, permitting 
the policy to be sold at a premium 
much smaller than charged for the 
ordinary form of accident and sickness 
insurance. 

The contract is sold in four forms: 
providing an accidental death benefit 
and eliminating the first three months 
of disability; providing no accidertal 
death benefit and eliminating the first 
three months of disability; providing 
an accidental death benefit and elimi- 
nating the first month of disability; 
providing no accidental death benefit 
and eliminating the the first month of 
disability. A medical examination is 
required. The new policy will be writ- 
ten on the annual basis only. A limit 
of $15,000 accidental death benefit and 
$300 monthly tndemnity is provided. 

To risks in the select and preferred 
class a rate of $2 a thousand for death 
benefit is charged and $4 for each $20 
of monthly income. For similar bene- 
fits in the extra preferred and ordinary 
classes the rates are $3 and $4.50. Pro- 
viding the same benefits but eliminat- 
ing the first month of disability instead 
of the first three months the rates in 
the select and preferred classes are $2 
and $8 and in the extra preferred and 
ordinary classes $3 and $9. 





INTERESTING ACCIDENT CASE 





Suit Against the Ocean Accident 
Where Assured Came to Death 
From Infected Wound 





NEW YORK, Sept. 4.—The court of 
appeals of this state has reversed the 
findings of the lower courts in the case 
of heirs of John F. Bailey against the 
Ocean Accident & Guarantee, holding 
that where assured had punctured a 
pimple on his lip, whereby infection 
was induced, resulting in death from 
inflammation of the brain produced by 
staphylococcus aureus, the infection 
was the result of accident, and that 
“accident” being something unforeseen, 
unexpected, extraordinary; an un- 
looked-for mishap. The court said in 
part: 

Facts in the Case 

The question is whether injuries re- 
sulting in death were effected by acci- 
dental means within the meaning of the 
policy. The trial judge dismissed the 
complaint. The appellate diision, two 
justices dissenting, affirmed. On July 6, 
1915, the insured had a pimple on his 
lip. A friend who lunched with him says 
that it looked like an ordinary pimple 
at that time. A day or so later it was 
larger and more inflamed. On July 10th 
the insured consulted a physician. The 
physician’s testimony is that there was 
then a punctured wound in the lip, which 
had inflamed and infected the deep tis- 
sues. The lip was opened by the physi- 
cians, and remedies were applied. They 
were of no avail. The infection spread 
through the cheek toward the eye. A 
week later, July 17, the insured became 
paralyzed and blind. He died the next 
day. His death was due to inflammation 
of the brain produced by the germ known 
as the staphylococcus aureus. There is 
little doubt that the germ came from 
the infected pimple. If the infection was 
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the result of accident, the defendant is 
liable, 


Wound Is Adequate Cause oe 
The defendant argues that the punc- e e u 1c asul 0 
ture may not have caused the infection. ® 


But the plaintiff’s experts say that in 
their opinion the entrance of the germs ; 
from the skin into the deeper tissues was PI I TSBURGH, PA. 
the result of trauma. They say that 

trauma is almost invariably the cause of 
such infections. We find the signs of e e 

trauma here in the punctured wound Writes All Lines of Casualty Insurance 
which was visible when the physician 

was first consulted. The insured was an 
athlete in the prime of life and the full- a ‘ e 
ness of health; the infection was not due, Local and General Agents Wanted in Ohio and Pennsylvania 
therefore, to lowered powers of resist- 
ance. The punctured wound is an ade- “te. 


———- wp 








quate cause. The evidence suggests no 





other; at least, a jury might so find. 
Here, as elsewhere, the law contents it- 


ere aagttenmners ane tee contents 1! A MERICAN INDEMNITY COMPANY 


wait for certainty before drawing its 





conclusions. The judgment should be re- HOME OFFICE: GALVESTON, TEXAS 
versed, and a new trial granted, with Under Supervision United States Treasury Department 
costs to abide the event. Assets: Over $1,500,000.00. :+: Surplus as to Policy Holders: Over $900,000. 
; (At the close of business June 30th, 1918) 
Seriously Injured Same Day ieaaane t-te 
Gov. James P. Goodrich of Indiana, who Ps ag! HUTCHINGS, President. ADOUE, Vice-President. 
~— Fo ye ow Mg automobile accident O. SEALY, Secretary. y "fe “SEINSHEIMER, General Manager. 
ug. 28 and wi e in the hospital for P 
several weeks if not months, took out an We write the following lines: Automobile—Fire, Theft, Liability, Property Damage 
jo ae agg ia Re gdh oo = Le and Collisicn. Public, General and Elevator Liability, Plate Glass, Burglary and 
the same , he met ae ce aackeeee, Fidelity and Surety Bonds. Licensed in thirty-one States. 
e took out the policy as a courtesy to 
traveling men, saying he “never expected RESPONSIBLE AGENTS WANTED WHERE NOT REPRESENTED. 


to get hurt,” as he was 54 years old and 





never met with an accident. 











xew york sept iat a necting ot |] GEORGIA CASUALTY COMPANY 


the International Association of Casualty 


& Surety Underwriters held here it was Macon > Georgia 
decided to hold the annual meeting at 
tie dads baa ee due ADMITTED ASSETS. ...........$1,874,232.97 
day of the week in December when the SURPLUS & RESERVES TO 
Insurance Commissioners’ Convention POLICY HOLDERS. ....... ..-- 1,688,506.87 
will hold its midwinter meeting. 

ppp ele yetles le 9y: PREMIUMS WRITTEN in 1917.. 1,941,876.26 
] itt f th 3 fe leti 
‘ie. * is so a tl os a a ak weeks ~ will Compiled Under Laws of New York, Pensylvania and Georgia 
be held at Atlantic City Oct. 28. SMITH I AWSON COAMBS COMPANY 

Taxing Change Suggested General Agents—CHICAGO 


DENVER, COLO., Sept. 11.—A pro- 





posal for a change in the methods of 





taxing reinsurance premiums of both 





stock and mutual fire and casualty com- 
panies will be presented at the present 
meeting of the National Convention of 
Insurance Commissioners by Herman 
L. Ekern, a former commissioner of 
Wisconsin. Mr. Ekern, who acts as A S 
counsel for a number of prominent mu- THE TR VELER 

tuals of both classes, will suggest that 


sd convention recommend to the state INSURANCE X INDEMNITY 
egislatures the enactment of a law that 
COMPANY 


the basis of all taxes under any law 

of the state upon the premiums of COMPANY 

insurance companies shall be the pre- HARTFORD, CONNECTICUT 

mium received for direct insurance. : 
This plan will eliminate the present 


deduction of reinsurance premiums paid 


and will also — with all taxes WRITE THE CREATES! VOLUME OF 
on reinsurance and retrocession. It will 
not reduce or increase the revenue GUARANTEED LOW COST LIFE INSURANCE 
which the state now receives, but will 
simplify the work for both the com- AND 
panies gtr —_ P cat ome It is : : 
proposed that the following change in RA 
on a relating to reinsurance be CASUALTY INSU NCE 
adopte 
The whole - any part of any risk or THE OPPORTUNITY TO SUPPLY THESE INSURANCE 
risks assum a 
authorized to transact business “in Finis NEEDS GUARANTEES AGENTS THE BROADEST 
s e a 
naciel’ in tay ae eas FIELD AND THE LARGEST INCOME. 


licensed to transact such insurance in a 
state or territory of the United States, 
or in the District of Columbia, provided 
that no insurance shall be so ceded to 
any insurance company which is disap- 
proved therefore by order of the commis- 
sion of insurance filed in this office. 
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IN THE SURETY FIELD 
COMPANY RATINGS ARE GIVEN 


Increases in Capital, Surplus and Writ- 
ing Capacity Shown by Treasury 
Department Report 


Based on their statements of Aug. 
20, twenty-four surety companies au- 
thorized to write bonds running to 
the United States government, exclus- 
ive of three reinsurance companies, 
have $32,647,757 capital, $23,851,033 net 
surplus, and a net writing capacity of 
$5,642,879. 

This shows for the third quarter of 
1918 an increase in capital of $127,867, 
and increase in surplus of $1,451,042, 
and an increase of $223,702 in writing 
capacity. The treasury department list 
is composed of the same companies. as 
filed the last quarter. The companies, 
with their financial standings are shown 
below: 


Capital Surplus’ Limit 
Aet. C. & S. hae et $3,291,302 vat 130 
Am, Bd. Ia. 533,400 95,148 2,854 
Am. Indem. 500,000 324,541 Bo tb4 
Am. 3ur..... 5,000,000 792,726 679,272 
Chgo. Bond 500,000 146,433 64,643 
Del. Sur..... 2,000,000 1,545,163 354,516 
Kid. & Cas 1,000,000 1,793,999 279,399 
Fid. & Dep.. 3,000,000 1,538,354 453,835 
Globe Indem 750,000 532,250 128,225 
Hart. Acci.. 800,000 616,439 141,643 
Inter. Fid.. 300,000 537,945 83,794 
Ia. Bond.. 977,966 367,193 134,516 
ii) ae Bas In... 750,000 256,878. 100,687 
Md. Cas...... 1,500,000 2,037,014 353,701 
Mass. Bond.. 1,500,000 350.307 185,030 
Nat’l. Sur. 4,000,000 4,032,562 803,256 
N. Am. Cas.. . 1,000,000 180,495 118,049 
Pe. BOP. voss 250,000 280,242 53,024 
Pref. Acci 700,000 1,045,836 174,583 


Rep. Cas. ... 536,390 
Royal Ind.... 1,000,000 
So. Sur...... 800,000 
U.S. F. & G.. 3,000,000 1,920,452 492) 045 
U. S. Guar... 250,000 700,170 95 5017 

The following companies are accept- 
able as reinsurance companies up to 
the amount stated on a single under- 
taking: 


234,020 70,041 


European Accident.............. $ 95,000 
Guarantee Co. of N. A......c0%% 82,395 
NOP Wein GOD, 6.60 50:28see nv en 122,149 


ANALYSIS OF BOND CLAIMS 


National Surety Issues Interesting Fig- 
ures on Its Fidelity Business— 
Influence of Small Salaries 


More than half of the 316 embez- 
zlements made good by the National 
Surety Company during the last year 
were committed by collectors, accord- 
ing to a just completed tabulation. 

Business positions held by the 216 de- 
faulters were: Collectors, 159; cashiers, 
63; agents, 34; clerks, 20; treasurers, 15; 
managers, 12; postmasters, 5; timekeep- 
ers, 3; secretaries, 2; auditors, 2; pay- 
masters, 1; thirty-seven of the 316 de- 
faulters stole more than $1,000. Although 
most of the defaleations were caused 
either by speculation or dissipation, small 
salaries caused several unusually pa- 
thetic ones. A 20-year-old girl cashier 
supported her mother and younger broth- 
ers and sisters on a $6 a week salary 
until the mother fell ill. The girl then 
embezzled $192 in small installments to 
pay household expenses and doctors’ bills. 
When her thefts were discovered, the 
surety company paid them. A clerk em- 
bezzled $700 to send two of his mother- 
less children to private schools and to 
buy medical appliances for a crippled 
third. 

Short-sightedness of taxpayers. in 
electing irresponsible persons to public 
office or in under paying officials who 
fill important positions also caused seri- 
ous embezzlements. A $600 a year town 
treasurer lost $50,000 taxpayers’ money 
in nine years trying to make a private 
knitting factory succeed. A $200 a year 
Connecticut tax collector embezzled $13,- 
600. An Oregon woman, elected honorary 
district school clerk, lent all the school 
funds to personal friends. When the 
county auditor appeared she absconded, 
leaving her four children for the de- 
frauded taxpayers to support. That em- 
bezzlement is due to temptation and not 
to inherent viciousness or degeneracy, is 
perhaps indicated by the fact that many 
of the year’s defaulters, after their thefts 
were settied by relatives, enlisted in the 
army and are now fighting in France. 





COMPENSATION NEWS 


MEASURE UNCONSTITUTIONAL 


Wisconsin Attorney General Shows 
Flaws in Proposed Health Insur- 
ance Bill 


MADISON, WIS., Sept. 10.—That 
the proposed health insurance bill sub- 
mitted to the 1917 legislature for con- 
sideration as a proposed law would be 
unconstitutional was the opinion of At- 
torney General Spencer Haven today. 
Mr. Haven in his opinion points out 
that the proposed bill would make the 
law compulsory instead of optional. 
This he believed would be unconstitu- 
tional. Another provision of the bill 
would compel an employer to con- 
tribute even though the health of the 
employe was affected by conditions 
that had no connection with the em- 
ployment. The provision to have the 
state contribute 40 percent to a fund 
for the payment of health insurance to 
sick employes is also held to be un- 
constitutional. 


Many Problems Come Up 


SIOUX CITY, IA., Sept. 10.—The ques- 
tion of coverage under the workmen’s 





compensation act is still being informally } 


debated by lawyers and the industrial 
commissioner over the collapse of the 
Ruff building June 28. The Travelers 
has elected to deny liability under the 
act. The Maryland Casualty has not 
made known its attitude while the Fi- 
delity & Casualty is disposed to admit 
liability if the industrial commissioner 
feels that a liberal construction of the 
act warrants such a course. These three 
companies are on the risks covering the 
death of twenty-one employes. These 
employes are practically all seeking 
larger damages through common law ac- 
tions and ignoring any claims they may 
have under the compensation law, their 
attorneys realizing that through sub- 
rogation their clients would have to 
reimburse the employer or insurance com- 
pany paying compensation should dam- 
ages be secured through the other course. 

One of the important questions which 
will eventually be settled as a result of 
this disaster is whether an officer of a 
corporation is entitled to compensation. 
Another puzzling question is that of a 
minor who would have become of age in 
twelve weeks. If liability under the com- 
pensation act is admitted, will his par- 
ents Be entitled to half of his wages for 
300 weeks or only for the twelve weeks 
which would have elapsed before he be- 
came of age, had he lived? 





Sioux City Disaster 
Proving Real Puzzler 














HE traditional Chinese puzzle had 
nothing on the problems that have 
arisen following the disaster in Sioux 
City, la., June 29, when the Oscar Ruff 
building’ collapsed resulting in the 
death of 39 people and property loss 
of over $100,000. Fire which started 
immediately after the crash caused 
many of the deaths. 

- * 


George A. Hodgman of the claim de- 
partment of the Fidelity & Casualty 
for the midwestern division has been 
in Des Moines conferring with Indus- 
trial Commissioner Funk relative to 
the workmen’s compensation involved. 
The Fidelity & Casualty carried com- 
pensation for the Ruff company and it 
is expected that it will recognize com- 
pensation liability in some of the cases. 
There are many ramifications in the 
ultimate settlement, however, depend- 
ing upon circumstances so that many 
of the claims have been held up. 

* 


In the meantime, damage suits are 
being started in large numbers, naming 
the Western Iowa Company, which 
owned the building, and Contractor 
Babue, who had the job of making 
over the building, as defendants. Five 
of these actions, totaling $66,600, were 





LIVE STOCK CIRCLES 
KEENEY GOES WITH CAPITAL 


Former Head of Farmers & Breeders 
Joins Agency Ranks of Kansas 
Company 


Jere M. Keeney, wh8 has been the 
active agency head of the Farmers and 
Breeders Live Stock of Danville, Ill, 
has resigned to become associated with 
the agency department of the Capital 
Live Stock of Topeka, Kans. He will 
make his headquarters in the general 
offices of the company in Chicago and 
be closely associated with Gaius W. 
Hubbard, underwriting manager. Mr. 
Keeney is an excellent business pro- 
ducer, is thoroughly acquainted with 
the ins and outs of live stock insur- 
ance and enjoys an extensive acquaint- 
ance among live stock men. He has 
fifteen years’ experience in the business. 

Mr. Keeney was associated with Dr. 
Hubbard when Dr. Hubbard was the 
underwriting manager of the Atlantic 
house and went with him when Dr. 
Hubbard was made underwriting head 
of the Western Live Stock of Peoria. 

















started on one day alone in the courts 
at Sioux City. 

The Western Iowa company carried 
a $5,000-$10,000 contractor’s liability 
policy in the Hartford Accident & In- 
demnity, but had failed to observe the 
clause in the contract compelling it to 
take out a permit for remodeling and 
extraordinary repairs, hence the com- 
pany denies liability. 

The Oscar Ruff company carried a 
similar policy with the American Bond- 
ing & Casualty, but had likewise failed 
to give notice. 

Fire insurance companies are refus- 
ing to pay losses until a court ruling 
settles vexing problems. The case 
presents many new features never set- 
tled in court. 














Casualty 
Interests- 


Complete Re-Insurance 
Coverage upon— 


Compensation 
Public and General 
Liability 
Accident 
Health 
Automobile and 
Burglary Insurance 


Is Afforded by the 


American 
Reinsurance 
Company 
Hanover Bank Bldg. 


NEW YORK CITY 




















The Standard Surety Company of the West 





Surety Bonds 
Burglary 

Plate Glass 
Automobile 
Personal Accident 


Insurance 





Standard Rates 
Service 
Safety 
Security 
Secured by ‘*‘The Lion”’ 
Suppose you try us? 








GEORGE G. BROWN, Agency Supervisor 




















AGENTS WHO WRITE 


Fidelity and Surety Bonds, Automobile 

Liability, Burglary, Plate Glass or 

Accident and Health Insurance 
would do well to write to 


THE KANSAS CASUALTY AND SURETY COMPANY 


J.C. O. MORSE, President 
**Conservative but Aggressive” 





WICHITA, KANSAS 
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COMPENSATION LINES 


LocaL agents these days complain 
that they are making but little out of 
their compensation business. The com- 
mission to a local agent is 10 percent 
and to special agents 12% percent. The 
great body of local agents receive 10 
percent. Many of the premiums are 
small and there is much service re- 
quired. An assured calls on his agent 
usually when he has a claim and the 
agent is expected to give him advice 
and assist him in the detail of notifying 
the company. Agents, therefore, say 
that there is no money for them in the 
compensation business because of the 
low commissions. They are called upon 
to pay more attention to it and give 
more time to their policyholders than 
any other indemnity line. 

Probably there are more mistakes 
made in writing compensation than any 
other insurance class. The reason is 
that agents do not study the business 
sufficiently, are not well enough‘ ac- 
quainted with the compensation laws 
and do not try to master policy provi- 
sions and company demands. As a 
matter of fact local agents do not ap- 
preciate the fact that compensation in- 
surance offers an opportunity for busi- 
ness building. In most of the states 
the more hazardous occupations are 
now pretty fully covered. The compen- 
sation laws therefore sell the insurance 
and the agents do not have to use any 
persuasion unless they attempt to 
bring in people who are not legally un- 
der the laws but who desire to be pro- 
tected by them. There is no money 
made by either the agent or the com- 
pany on workmen’s compensation busi- 
ness itself. 

However, every policyholder is a 
prospect for some other line of insur- 
ance. In the first place the public lia- 
bility should be secured. There is just 
as much argument for public liability 
as for workmen’s compensation. A 
policyholder who has a workmen’s 
compensation policy is only half pro- 
tected. He is just as responsible to the 
public as he is to his workmen. Some 
assured carrying compensation have a 
number of teams and therefore teams 
insurance should be solicted. There is 
also an opportunity to canvass for ac- 
cident and health insurance, residence 
burglary, plate glass, steam boiler, auto- 
mobile insurance and other lines. 

Agents who are on their toes are con- 
stantly looking for opportunities to en- 
large the varieties of insurance carried 
by a customer. If a policyholder has 
compensation insurance that should be 
the basis simply on which to build other 
lines of indemnity. It is merely an 
opener. It is the agent’s fault if other 
lines do not follow. 





MAKES AN ADVERTISEMENT 

Bruce Barton, well known as a 
magazine editorial writer, has just 
turned out a worthwhile article headed, 
“Is Your Conversation a Good Adver- 
tisement for You?” He points out 
that “sappy” words from the mouth of 


a young man well dressed immediately 
label him as a saphead. 

Carrying Barton’s thought on a little 
farther one finds a powerful argument 
in favor of insurance men reading in- 
surance newspapers. If their sales con- 
versation shows that they have a 
knowledge of what is going on in in- 
surance it is good advertisement for 
them. If it doesn’t—well, the man 
who does show that he knows what he 
is taking about usually gets the busi- 
ness. 





WHILE THE IRON IS HOT 


SoME insurance men take advantage 
of the favorable moment to get busi- 
ness, to send home protection argu- 
ments. Others never seem to grasp 
the opportunity. There is a psycholog- 
ical time when the public mind is pe- 
culiarly receptive to insurance argu- 
ment. It is when many people are 
talking about the same thing, when 
thought is centered on one subject, 
that any constructive and forceful word 
sinks in. 

Last week, for example, when a 
bomb was exploded in the Federal 
building .at Chicago, those agents who 
went out to sell explosion insurance 
did not have to produce academic argu- 
ments. The damaging results spoke 
in a much louder voice. 

And the agent soliciting plate glass 
insurance had only to point to the 
costly plates that had been broken 
from the effects of the impact. The 
Edison building, near-by, carried its 
own plate glass insurance and it paid 
out hundreds of dollars for its peanut 
economy. 

Yes, ’tis the man on the job, the one 
who is alert to every favorable oppor- 
tunity for increasing his business, who 
is quick to seize the outstretched hand, 
who gets the premiums. It pays to be 
awake when others still slumber. 








Personal Glimpses of 
Casualty Men 





H. S. Frost, manager of the Wash- 
ington branch of the Aetna Life and 
affiliated companies, has been commis- 
sioned lieutenant in the quartermas- 
ter’s department at Washington.  T. 
J. Faulkner, cashier of the same office, 
has been inducted into service through 
the draft. J. B. Murphy of the Provi- 
dence branch, will succeed Cashier 
Faulkner. No successor has been ap- 
pointed in Frost’s place as yet. 


The coal shortage in New England 
has given some alarm to office build- 
ings. None of the insurance companies 
have a full winter’s supply as yet and 
the Hartford Steam Boiler is cutting 
and storing large quantities of cord- 
wood in anticipation of a shortage 
that will not be remedied in time. 


Capt. Morgan G. Bulkeley, Jr., as- 
sistant treasurer of the Aetna Life and 
affiliated companies, and son of Mor- 
gan G. Bulkeley, ex-senator and presi- 
dent of the Aetna companies, has been 
given the rank of major by General 
Pershing. Major Bulkeley had been 
acting commander for the 101st Ma- 








Fidelity and Deposit Company 


of Maryland 


PREEMINENT IN SURETYSHIP 











DETROIT REPRESENTATIVES 


McNAUGHTON AND 
LIVINGSTON inc: 


810 Dime Bank Building 





‘*‘A company is best judged by the calibre of its agents’’ 











HERMAN A. BEHRENS 


Vice-President of the Continental Cas- 
ualty, Who Is Appointed Deputy Com- 
missioner of the War Risk Insurance 
Bureau. 





chine Gun Battalion in France. 
Houghton Bulkeley, another son of 
President Bulkeley’s, has been commis- 
sioned lieutenant in France. 


Harry K. Easton, manager of the 
bonding department of Martin Bros. 
& Co., has registered for the officers’ 
training camp at Camp Pike, Ark., and 
expects to leave in a few days. Eu- 
gene J. Meyer succeeds him at Omaha. 


Harry S. Byrne, one of the best 
known insurance men in Omaha, Neb., 
left last Friday for State Camp, Jack- 
sonville, Fla., to go into training as a 
buck private. He expects to be ad- 
mitted to an officers’ training camp. 
He has been resident manager in 








Omaha of the Fidelity & Deposit. W. 
Lincoln Byrne, a brother, who has been 
with the Leon Bonding, took over his 
insurance interests. 


The Chicago Surety Underwriters’ 
Association will give a dinner in honor 
of R. H. Towner of New York, the 
manager of the Towner Rating Bureau, 
Sept. 24. This will be an evening af- 
fair. H. M. Marshall of the United 
States Fidelity & Guaranty is chair- 
man of the committee in charge. 


Walter E. Batterson, a grandson of 
the man who founded the Travelers, 
has just left that company to take part 
in the war. He has gone to Fort Han- 
cock, Augusta, Ga., to enter the train- 
ing school for machine gun officers at 
that point. Mr. Batterson has been an 
assistant secretary to the liability and 
compensation department—a position 
to which he was promoted a little over 
a year ago after serving as a special 
at the Chicago and Detroit offices and 
being promoted to chief clerk of the 
liability department at the home office. 
He had local fame as a football player 
in his Hartford high school days and 
entered Trinity College in 1907, but de- 
cided to cast his lot with Travelers, 
and so entered its employ in 1908. 


Charles David Kreps has been ap- 
pointed assistant resident manager of 
the London Guarantee for its eastern 
department, of which Fred J. Walters 
is resident manager. Mr. Kreps has 
been with the London Guarantee for 
the past fourteen years and has been 
associated with all of the various de- 
partments. He has spent the greater 
part of his time in the liability depart- 
ment, having acted as its superintend- 
ent for the past ten years. 

E. V. Mitchell has resigned as vice- 
president and general claims attorney 
for the Southern Surety. 


Frank Kerfoot 


Frank Kerfoot, for the past two years 
state agent for Minnesota for the Iowa 
State Live Stock, has returned to Des 
Moines to become superintendent of 
agents for the company. Mr. Kerfoot 
takes the place made vacant by the resig- 
nation of Dana C. Day, who retired after 
a reorganization of the company some 
months ago and is now in government 
service. 
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EXPLANATION OF SUIT 





ATTACK ON THE PROMOTERS 





Southern Surety Itself Not Involved 
in Recent Case Brought Against 
Bankers’ Casualty Finance 





DES MOINES, IA., Sept. 10.—Some 
publicity has been given to a suit re- 
cently brought in the state district 
court at Des Moines, Iowa, by A. 
Oberwetter, plaintiff, vs. Southern 
Surety of Iowa, Bankers’ Casualty 
Finance Committee and the Bankers’ 
Trust Company, Trustee, defendants. 

The plaintiff sues on behalf of him- 
self and four other men, who, in 1917, 
subscribed for stock in a _ proposed 
casualty company which the Bankers’ 
Casualty Finance Company was then 
organizing. The subscription forms 
provided in substance that the com- 
pany should be organized under the 
laws of Iowa with a capital stock of 
$500,000, under the name of the Bank- 
ers’ Bonding & Casualty. The sub- 
scription forms gave, however, to the 
“finance company” the right to change 
the name and also the right to change 
the amount of the capital stock, and 
further that payments should be made 
by the subscribers of their subscrip- 
tions, to the Bankers’ Trust Company, 
as trustee, and that such trustee was 
authorized to deduct from the pay- 
ments 25 percent thereof which should 
be paid to the “finance company” as 
commissions, etc. 


Division of Stock 


Later in 1918, and long after the sub- 
scriptions made by these five men in 
1917, a written agreement was entered 
into whereby the Southern Surety of 
Iowa was organized with a capital 
stock of $800,000, divided into 8,000 
shares, each $100 face value. Of these 
shares, in accordance with the writ- 
ten agreement, 3,000 shares were taken 
by the Iowa subscribers and _ 5,000 
shares by or for the benefit of the 
stockholders of the Southern Surety 
of Oklahoma. This written agreement 
was approved by the commissioner of 
insurance of Oklahoma and the com- 
missioner of insurance of Iowa and 
by the attorney. general of Iowa. 


Licensed in Many States 


This written agreement was carried in- 
to effect by the organization of the 
Southern Surety of Iowa. The insurance 
departments of both Iowa and Oklahoma 
had full knowledge of all matters con- 
cerning the organization of the Southern 
Surety of Iowa and authority to transact 
business in Iowa was issued by the Iowa 
commissioner. The company has since 
been licensed to do business in twenty 
odd states and by the Treasury Depart- 
ment of the United States. 

The plaintiff alleges on behalf of him- 
self and the four others, that they never 
consented to the foregoing arrangement; 
that their subscription notes and cash, 
less 25 percent commission, are held by 
the Bankers Trust Company, as trustee. 
Plaintiff further alleges certain misrep- 
resentations on the part of the agents of 
the “finance company” in taking the sub- 
scriptions and asks the return of the 
notes and money including commissions 
paid by the trustee to the finance com- 
pany. There are only 95 shares of stock 
involved in the controversy for which the 
subscribers paid or agreed to pay, $200 
per share. 


Southern Surety Not Interested 


The trustee now holds the notes and 
moneys paid by plaintiff and the four 
others except the 25 percent commission. 
The Southern has practically no interest 
in the litigation and is fully protected 
against loss on account thereof. Neither 
will the amount of its outstanding capi- 
tal stock be affected in any way by the 
result of the litigation. The plaintiff 
does not charge any misrepresentation or 
fraudulent conduct to the Southern or 
any officer. All transactions between the 
plaintiff and his associates on the one 
hand and the agent of the finance com- 
pany, who took their subscriptions, oc- 
curred long before there was any thought 
of. the arrangement between the stock- 


holders of the proposed Iowa company 
and the Southern Surety. 

The Southern Surety of Iowa maintains 
that it has at all times and in all re- 
spects complied with the laws of Iowa; 
that the arrangements providing for the 
incorporation of the Southern Surety are 
fair and equitable to all concerned and 
have met the approval of the proper au- 
thorities; that as provided in the arrange- 
ments the commissioners of Missouri, 
Indiana and Oklahoma fixed the amount 
of reserves to be carried against the lia- 
bilities of the Southern Surety of Okla- 
homa as is more fully set forth in the 
written report of their examination; that 
guaranties of the sufficiency of its re- 
serves have been provided for in the 
manner arranged; that the carrying out, 
in its entirety of the arrangement, is un- 
der the direct supervision of the commis- 
sioner of insurance of Iowa. 


COMPULSORY SCHEME 
SHARPLY CONDEMNED 


(CONTINUED FROM PAGE 2?) 
cent living exist in the United States 
to a degree that they do not in Ger- 
many. 

Desire to Be Independent 


The labor people have not shown any 
indication of needing the charitable 
contributions from their fellows. They 
desire to be as independent as any one. 
President Samuel Gompers of the 
American Federation of Labor, in a re- 
cent statement, says that in the last 
12 years the condition of the working 
people in the United States in the mat- 
ter of wages, hours, conditions of em- 
ployment, safety while at work, in fact 
all conditions that make for a better 
life have improved more than they 
have during any other period or among 
any other people in the history of the 
world. 


German Professor’s Comment 


Prof. Ludwig Bernhard of the Uni- 
versity of Berlin, in commenting upon 
the health system in his country, says 
that the plan of pension insurance as 
compulsorily applied in that nation has 
resulted in many abuses. He said that 
these acts were passed partly out of 
ignorance and partly from the wish to 
win the masses. Necessary safeguards 
were neglected and thus opened the 
way to human weakness. Malingering 
and falsification of various kinds were 
the results of this plan. 


SOCIALISTIC TREND 
ROUNDLY DENOUNCED 


(CONTINUED FROM PAGE 1) 
the nation will necessarily be affected by 
the condition that exists today. We can- 
not return to a pre-war condition. The 
interest of the government in the welfare 
of the individual citizen must of neces- 
sity be increased because of the condi- 
tion in which the nation finds itself to- 
day. All this, however, involves no new 
principle or theory; it is but an exten- 


Are You a Mason? 











The Masonic Mutual Accident 
Company of Springfield, Mass., 
made a big increase in business 
in 1917. 

It specializes in accident and 
health insurance for F. & A. M. 
It has some splendid oppor- 
tunities for agents in South 
Dakota and Oklahoma. 
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Admitted Assets 
$1,801,040.80 


Capital 
$500,000.00 


Net Surplus 
$296,048.32 





O. F. ROBERTS, Vice-Pres. and Gen. Mgr. 


Home Office:-—CHICAGO, ILL. 


























C. W. YOUNG, Pres. 
S. W. MUNSELL, Gen’! Mgr. 


HOTEL WISCONSIN 
Big Hotel of Milwaukee : 


HEADQUARTERS for INSURANCE MEN 
500 Rooms—400 with Bath] 
A.£.COPELAND, - Manager 




















Our Men and Our Money 


are being destroyed by industrial acci- 
dents at a time when the Nation needs 
every life and every dollar. Not all indus- 
trial accidents are preventable, but a great 
part of the Nation’s loss from this cause 
can be saved by efficient accident-preven- 
tion service. The Workmen’s Compen- 
sation Insurance Department of the 
Maryland Casualty Company, Baltimore, 
maintains a large field force of alert and 
experienced safety inspectors under the 
direction of a safety engineering expert. 
The work of these able specialists not 
only means a decreasing number of acci- 
dents and hence a reduced loss of men 
and material; in addition it means cor- 
rect classification and accurate rates for 
Workmen’s Compensation Insurance— 
with full credit in the rate for improved 
safety conditions. 


Maryland Casualty Company: 
THE TOWER 
BALTIMORE 
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sion of an established and accepted pol- 
icy. There is no controversy about the 
authority and propriety of the govern- 
ment exercising this function. 

Unless new proposals can be accepted 
as helpful aids to winning the war, they 
should not be urged at this time. The 
mind of congress and the people is taken 
up and completely filled with war and 
war work. 

War Risk Bureau 


All have agreed that the action of the 
United States in creating the War Risk 
Bureau, and through it giving to the sol- 
diers and sailors and to their dependents 
protection in the case of death or dis- 
ability, was a practical, proper and in 
fact highly commendable step. The bur- 
den of providing for the disabled soldier 
and the dependent of the soldier who 
gives his life for his country is very 
largely one that the taxpayers should 
bear because the beneficiary of the plan 
who suffers the loss does not do so for 
himself but for the general welfare of all 
the people who should equitably bear the 
greater part at least of the financial bur- 
den involved. Government action was 
the only means through which this bur- 
den could be properly placed. 


Marine Insurance 


The entry of the government into the 
field of marine insurance is in the same 
category. The seas infested by the ruth- 
less submarines acting under the inhu- 
man and lawless orders of a mad govern- 
ment produced a hazard that could not 
be measured. If excessive loss resulted 
the people of the nation, rather than pri- 
vate individuals, firms and corporations, 
should bear it. Again government action 
was the only means through which the 
financial burdens of this condition could 
be properly placed. It was, in my opin- 
ion, a proper and necessary step result- 
ing from war conditions. 

Encouraged by the action of the gov- 
ernment in taking these wholly justifi- 
able and necessary steps, radical and 
ambitious advocates of socialistic theo- 
ries have urged and are urging an expan- 
sion of government operation in the fields 
of insurance, industry and commerce 
where no war necessity for such action 
is shown to exist. In fact, many of the 
proposals urge the entry of the govern- 
ment into fields where conditions are not 
materially different today than they have 
been in times of peace. 


Proposals of Socialists 


An extension of the life and compensa- 
tion feature of the War Risk Bureau to 
all those engaged directly or indirectly 
in government work is urged by an influ- 
ential member of the United States Sen- 
ate. A federal fund through which all 
insurable property used and useful in 
agricultural production may be insured 
has been urged with much vigor. Gov- 
ernment insurance for all plants engaged 
in the production of munitions, supplies 
and equipment for the army and navy has 
been proposed and urged with enthusi- 
asm. All of these proposed steps en- 
croach upon fields that are now, and I 
believe will continue to be, fully and ade- 
quately provided for by private effort. 


No Warrant for Expansion 


The government, in my opinion, can 
justify its entry into these fields only up- 
on satisfactory evidence of the fact that 
they are not being provided for ade- 
quately by private endeavor and at rea- 
sonable costs. No war necessity for gov- 
ernment expansion into these fields of 
activity has been shown to exist. If we 
are to adopt such measures it must be 
upon the ground that they are proper and 
desirable permanent governmental poli- 
cies. 

I do not oppose these plans because the 
interests of hundreds of thousands of our 
people engaged in legitimate and useful 
lines would be detrimentally affected, nor 
because hundreds of helpful, patriotic 
institutions would be subjected to un- 
equal and unfair governmental competi- 
tion. In my opinion, forceful and con- 
vincing arguments in opposition to these 
proposals can be based upon. these 
grounds alone. I prefer, however, to op- 
pose such proposals upon the ground that 
they are dangerous to existing institu- 
tions; that they are dangerous policies. 


Continuity of Management 


I do not believe that our government 
as now constituted can engage in these 
tremendously important business enter- 
prises with any hope of success. Conti- 
nuity of policy and of management is 
necessary to the successful operation of 
any business enterprise. The limited 
tenure of office now provided for under 
the constitution of the country prohibits 
this continuity of management. The 
tendency, and ultimately the necessity of 








BUSINESS 
BUILDING 
POLICY 





HOME OFFICE - 








INCOME 


GUARANTY COMPANY 
SPLENDID OPPORTUNITY FOR A FEW SPECIAL AGENTS OF CHARACTER AND ENERGY 
SALARY AND COMMISSIONS TO PRODUCING AGENTS 
IN MICHIGAN AND INDIANA 


UNRESTRICTED POLICY TO BUSINESS AND PROFESSIONAL MEN, $9.00 QUARTERLY 
OUR NEW “INCOME ASSURANCE” POLICY— COVERING EVERYTHING, $6.25 QUARTERLY 
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CO-OPERATION 





SOUTH BEND, INDIANA 
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the situation, will compel us to abandon 
these policies if adopted, or to make such 
changes in our tenure of office as to 
guarantee the necessary continuity of 
management and policy. 


Not Confined to Insurance 


Proposals that would involve us in 
state socialism are not confined to the 
field of insurance alone. Only a few days 
ago the Federal Trade Commission urged 
upon the government the wisdom of tak- 
ing over all rolling stock used for trans- 
porting meat animals, all privately owned 
refrigerator cars, and the acquiring of 
such branch houses, cold storage plants 
and warehouses as are necessary to pro- 
vide facilities for the marketing and 
storage of food products in the principal 
centers of distribution and consumption 
in the country. 


Not a War Measure 


The commission does not make this 
recommendation as an emergency or war 
measure such as that announced as a 
reason for taking over the railroads, the 
telegraph and telephone lines. It is rec- 
ommended as a fixed and permanent pol- 
icy. The commission recommends gov- 
ernment monopolies for their own sake 
without reference to war conditions. 
True, these recommendations are based 
upon evils in the packing industry as at 
present privately organized and oper- 
ated. 

Should Not Destroy 


If these evils exist and the findings of 
the Federal Trade Commission justify 
the belief that there are evils, is it nec- 
essary to go to this length in order to 
correct them? Is it necessary to destroy 
or abandon a useful house in order to get 
rid of a pest? I have confidence enough 
in the power of government to believe 
that we can, through adequate and prop- 
erly administered regulation, correct and 
control any evil that may exist in the 
commercial, industrial and financial in- 
stitutions of the country. I will retain 
that belief until adequate regulatory 
measures adopted and intelligently ap- 
plied have failed to accomplish their pur- 


Will Stick to American Plan 


I hesitate to believe that the American 
people, when they have had time to 
calmly consider the whole situation, in 
spite of evils that may exist in particu- 
lar industries, will be willing to aban- 
don that individualism and private initi- 
ative under which they have enjoyed 
such unprecedented prosperity and hap- 
piness. I doubt if our people, when they 
have had time to consider the conse- 
quences, will permit the creation of pow- 
erful- governmental monopolies or suffer 
the productive energies of the nation to 
be turned over to the magnified power of 
the state. It is certain that these things 
should not be done until the people have 
had time to calmly and deliberately dis- 
cuss them. Revolutionary proposals at 








this time, not based upon actual war ne- 
cessities, are untimely. It is not wise to 
drift into untried theories at a time when 
the mind and thought of the people are 


overburdened with war, the important 
and necessary work entailed by war as 
well as the great sorrows and sacrifices 
resulting from war. 








The Strongest, Best 





Re CLOVER LEAF CASUALTY 
| COMPANY 


Intensive organization in I 
Ohio, Missouri, Kansas and Oklahoma, 
devoted exclusively to the writing of the 
best personal health and accident insurance, 
wants other good men. 


Address the 
HOME OFFICE: JACKSONVILLE, ILLINOIS 


Equi and most 
a oa Indiana, 








EMORY H. ENGLISH 
President 


JOEL TUTTLE 
Secretary 





CAPITAL ONE MILLION DOLLARS 


Paid in Full and Deposited in Securities 
with Insurance Department of Iowa 


Fidelity and Surety Bonds, Bur- 
glary Insurance, Workmen’s 
Compensation, Automobile and 
Other Public Liability Lines. 


HOME OFFICE: 
715 Locust St., DES MOINES, IOWA 


A. J. SCHUNK, Manager Northwestern Branch 
615-619 Security Bldg., MINNEAPOLIS, MINN. 
JULIUS BACHER, General Agent 
Metropolitan Block, MILWAUKEE WIS. 





The Provident 


Life & Accident Insurance Co. 





OF 
CHATTANOOGA, TENNESSEE 
Established 1887 


100% INCREASE 


Monthly Premium Department 1917 


Liberal Contracts 
Complete Coverage 
POLICIES FOR 
Accident and Health 
Group—Life—Railroad 
INSURANCE 














Write for particulars of the 


BUSINESS MEN’S 
PENSION POLICY 








Home Office, Provident Building 
CHATTANOOGA, TENNESSEE 














MERICAN LIABILITY 
COMPANY 


SPECIALISTS In MONTHL¥ PAYMENT | 


Accident and Health Insurance 
AGENTS WANTED 
W. R. SANDERS, SQcRreTARY 





SECOND NATL BANK BLDG., CINCINNATH, Qy 
$100,000,00 INSURANCE DEPT, DE 
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BANKERS & FARMERS LOAN 


& TRUST CO. 





Company 





' Now Organizing for the Purpose of 
Forming the Mid-West Live Stock 
Insurance Company and 


The Mid-West Fire Insurance 








All the up-to-date forms of 
Live Stock, Automobile and Fire 


A strong organization of successful 
business men 


Insurance 











332-333 WELLS BUILDING, QUINCY, ILLINOIS 


Can Use Two Good Salesmen 
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ARIZON A CENTRAL DEPARTMENT 
FIRE INSURANCE COMPANYY COVERING 
es Aes ILLINOIS—OHIO—INDIANA 
= WISCONSIN — MICHIGAN 
CAPITAL 
CHAS. P. HALL 
$2 00, 000 .00 SPECIAL AGENT 
EDGAR M. DAVIS ‘2019 INSURANCE EXCHANGE 
VICE-PRESIDENT AND CHICAGO 
GENERAL MANAGER 























For Surplus 


Wm. L. Dickelman & Co. 
Insurance Exchange, 


CHICAGO, ILL. 


Lines 


Try Us 
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LIBERAL INSURANCE CO. OF NEW YORK 
PROMPT Home Office: 47 Cedar St., New York City 


PLATE GLASS, BURGLARY, ACCIDENT, HEALTH INSURANCE 














The s THE LARGEST EXCLUSIVELY AUTOMOBILE 


NATIONAL MUTUAL IN OHIO 
MUTUAL 


Insurance Co. 





Writing Full Floater, Fire, Lightning, 
Windstorm, Explosion and Theft 











CELINA, OHIO MARCH 3lst, WE HAD 14,987 MEMBERS AND $7,029,239 
E. J. BROOKHART, INSURANCE IN FORCE 


Secretary Live Agents Wanted in Ohio and Indiana 








JONES, LAUNT & BARRETT, Inc. 


GENERAL AGENTS 
BOSTON NEW YORK LONDON CHICAGO BALTIMORE! 


Capital Fire Insurance Company 
Chicago Bonding & Ins. Co. 


We are strictly an Agency office, and 
can offer service and facilities in Penn- 
Great Eastern Casualty Company sylvania, New Jersey and Delaware 
Thames & Mersey Marine Ins. Co. through our head Office. 


HEAD OFFICES: 411-13 Walnut Street, Philadelphia 














Detroit National Fire Fusurance Co. 


PAUL TURNER, President DETROIT M. O. ROWLAND, Secretary 


Join the forces of a live, active, growing, strongly backed western company, =. 
sive, yet operating along sound on. i in New York, New Jersey, Connec- 
ticut, Massachusetts, Maryland, Indiana, Pennsylvania, V;,ginia, Minnesota, 
Michigan, Rhode Island, Iowa, Illinois, Colorado and California. 


MANAGED BY MEN WHO ARE IN CLOSE TOUCH WITH THE FIELD 




















1898 Twenty Years of Service 1918 


Security Mutual 


Fire Insurance Company 
Chatfield, Minnesota 


An unsurpassed record for 


HENRY C. WHALEN, President 
prompt adjustment and pay- 
ment of all honest losses. 


FIRE, TCRNADO, HAIL Admitted in the State of Min- 
AUTOMOBILE, and nesota, North Dakota, South 


THE 


CENTRAL STATES 


FIRE INSURANCE COMPANY 
OF WICHITA, KANSAS 

















Dakota and Montana. 
FARM RISKS Insurance in force over $17,000,000 
Premiums in force over 260,000 
A LIVE AGENCY COMPANY F. L. TESCA CHAS. L. THURBER 
President Secretary 
GEO. A. MOWRY W. A. GORDON WM. WALSH 
President Secretary Ass’t Secretary 


Twin City Fire Insurance Company 
MINNEAPOLIS 


Capital $500,000 








SALESMEN, WRITE: American Old Line Insurance Company 


Lincoln, Nebraska STOCK COMPANY 


Incorporated under the laws of the State of Nebraska. Progressive business record for fourteen 
years. Exceptional contracts to salesmen. In fourteen states. The largest accident and health 


benefits to the COMMERCIAL, BUSINESS, PROFESSIONAL AND FARM CLASSES, 
Apply for Territory Contracts. 








AGENTS MAKE MOST MONEY WHEN THEY PUSH 
AUTOMOBILE LIABILITY INSURANCE 


Let Us Help You Push. For Pushing Assistance write 


P. A. COOLING CO., General Agents - - - INDIANAPOLIS, IND. 
OSCAR R. WITTE & CC., General Agents - - - ST. LOUIS, MO. 
GARNER & MANN, General Agents - - - KANSAS CITY, MO. 
E. J. MILLER, General Agent - - - DENVER, COL. 


For Other States write the Main Office 
DON’T FORGET, TOO, WE WRITE ALL OTHER CASUALTY LINES 
An Agency Connection With UN—-MEANS REAL SERVICE 


WESTERN INDEMNITY COMPANY, Dallas, Texas 
Capital $500,000 — Assets $1,211,054 

















JOSEPH BERNING NAPOLEON PICKARD 


ice-President y-Treas. 


DIRECTORS 
THOMAS E. GALLAGHER ‘HENRY REIS, M. D. 
JAMES F. HOULEHAN JOSEPH BERNING 
DR. FELIX GAUDIN HUGH O'NEILL 


ANTHONY MATRE HENRY REIS, M. D. 
President Vice-President - 







NAPOLEON PICARD 
ANTHONY MATRE 
FRANCIS J. MATRE 


A good company for good agents 


MARQUETTE NATIONAL 


FIRE INSURANCE COMPANY 


INSURANCE EXCHANGE 


HENRY J. WOESSNER Man. Underwriter CHICAGO 











Will Purchase Life Company 


WANTED—We have a client who has one hundred and 
fifty thousand dollars ($150,000.00) in actual cash who 
desires to purchase the controlling interest in a Life 
Insurance Company. Assets must be in good condition 
and company have not less than five millions of insurance 
in force. All communications absolutely confidential. 


Address Investor, 19-E, care The National Underwriter. 











EMPLOYER’S LIABILITY 


Assurance Corporation, Ltd., of London, England 
SAMUEL APPLETON, Manager and Attorney U. S. Branch, 33 Broad St., Boston, Mass. 


Original and Leading Liability Company—All Forms of Liability Insurance 
The Most Advanced and Practical Personal Accident and Sickness Policies 
UNITED STATES ASSETS, $11,524,704.68 SURPLUS, $2,415,621.95 


THOS. E. HANLON, Gen. Agt., Ohio, East. Ky., W. Va., Tenn., First National Bank 
Building, Cincinnati; STONE, STAFFORD & STONE, Gen. Agts. Ind. and Ky., 
Lemcke Annex, Indianapolis, Ind.: GEO. A. GILBERT, Res. Mgr. Ill. and Iowa, Ins. 
Exchange Bldg., Chicago, Ill.; CHAS. H. GARRISON, State Agt., Mich., Majestic Bldg,. 
Detroit; LOYAL DURAND, Gen. Agt., Wisconsin, Wells Bldg., Milwaukee; F. D. 
HIRSCHBERG & CO., Gen. Agts., Merchants Exchange, St. Louis; GROVES BROS. 
INS. AGENCY CO., Gen. Agts., Commerce Bldg., Kansas City, Mo.; LOVE- 
HASKELL COMPANY, Gen. Agts., Woodmen of the World Bldg., Omaha, Neb.; 
JAMES & MANCHESTER Co., Gen. Agts., Leader-News Bldg., Cleveland, Ohio. 











The American Credit-Indemnity Co. 
of NEW YORK 
CREDIT INSURANCE ONLY 
E. M. TREAT, President 
The American’s Unlimited Policy not only provides absolute protection against abnormal loss on 


all outstanding covered accounts, but serves to prevent losses. 
If you are a manufacturer or jobber, write for the full particulars of this service. 


415 Locust St., St. Louis, Mo. 91 William St., New York 








OFFICES IN ALL PRINCIPAL CITIES 
R. J. LYDDANE, General Agent 


1140 Marquette Bldg., Chicago 
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